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& ho’ll be next with new-car pro- 


| duction? 
* * «* 


| & UAW-CIO is now operating in 
e ime red, due to dues dropoff as re- 
| Sew it of war job layoffs, but is far 
|| ‘from insolvent. 

+ +. os 


‘sed Cars Wanted! 

junk shop near a railroad 
ossing in Denver carries a sign 
ith this hint to motorists: “Go 
pad; take a chance. We'll buy 
e car.” 
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flation? 

Brookings Institution estimates 
ht the cost of government after 
he war will be roughly double that 
1940. Federal cash expenditures 
Me placed at 22.3 billions, or be- 
tween two and one-half and three 
es the '40 figure. 

= - - 


°s Up to You! 
ave you submitted your ques- 
tionnaire on dealer discounts? 
f you haven’t don’t blame any- 
one but yourself if things don’t 
ork out to your liking at the 
SPA Advisory committee meeting 
July 31-Aug. 1 in Chicago. 
* 





+ * 


ob Dope 
Despite cutbacks in war produc- 
Bn that followed the end of the 
War in Europe, local U. S. Employ- 
nt Service offices made 952,098 
™b placements in May, a three per- 
cent increase over April and 14 
cent above the May, 1944, figure, 
Paul V. McNutt, WMC chairman, 
announced last week. 
- * 


eo 
New Blow to Dobbin 
ermuda legislature is expected 
to take quick action on a bill legal- 
iaing the automobile on the island. 
e legislative council was reported 
last wek to have adopted a major- 
report favoring the use of pri- 
te cars. 
Bermuda is one of the few places 
— automobile-less in the world. 
* * « 
igyder for Vinson 


John W. Snyder, former St. Louis 
banker, has been nominated by 
esident Truman to succeed Fred 
M. Vinson as director of war mo- 
zation and reconversion. Vinson 
s named secretary of the treas- 
ury. 

Snyder, an old friend of the Pres- 

Ment, was promoted from his posi- 

tion as federal loan administrator, 

which he was named in Febru- 

ary. It was not indicated when a 

successor to Snyder would be ap- 
nted. 






















To Chester Bowles, 
OPA Administrator: 


= y production.” 


OPA has also listed four additional reasons, 
» as follows: (a) no repossession problem; (b) 
no loss on bad debts; (c) no stocking of cars, 
and (d) no selling expense. 
- 


We believe NADA, in presentations to OPA 
i officials and members of Congress, has accu- 
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You’ve been talking about reducing dealer 
discounts on the first new cars, giving as your 
reason that “dealers will enjoy great prosper- 
ity from used car sales, once new cars are in 
production, and would not lose money on used 
cars traded in in the early stages of new car 
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Production Started on Civilian J eep 








y 
FIRST OF THE 1946 General Motors cars to be announced is thé new Olds- 


mobile, now on display in GM’s Detroit building. Note the new die-cast 
bumpers whic 
ave been moved into bumper guards. Aluminum alloy 
pistons are featured, along with new connecting rods and bearings. Many im- 


and the massive “‘wrap around”’ 


grilles. Parking lights 


Make Their Debut 


protect fenders as well as 


provements are noted in the Hydra-Matic drive and in the interior appointments. 





CIVILIAN JEEP, on yr eg was started last week, was demon- 


strated to 500 persone at C 
civilian jeep, which shows man 


four-wheel drive and is expected to se 


Sorensen’s farm at 
changes over its military parent, retains the 


New Hudson, Mich. The 
around $1,125. 


Tire Firms Disavow Plans 
For Store Expansion 


Eprror’s Note: This is the first 
of a series of articles on the tire 
industry’s postwar plans. 

~ * a 


By Jack Weed 

DETROIT.—How much of a 
threat to the car dealers’ postwar 
service business will the “war of 
the tires” bring on? 

That is a question that has wor- 
ried many dealers and automotive 
manufacturers since the rumors of 


tremendous tire company - owned 
store expansion plans began to run 
rife about a year and a half ago. 
Tire merchandising will bring 
keen competition on some service 
procedures and in the retailing of 
automotive accessories once the 
“heat” is put on by the tire manu- 
facturers, Automotive News has 
found after visiting each of the 
(Continued on Page 6, Col. 1) 


It has shown that: 


1. Dealers as a whole have NOT enjoyed 
marked prosperity during the war; will 
need all the earnings possible to get back 
into business again; 

2. No one can foretell with certainty 
what the market ahead will be; there are 


too many “ifs”; 


sales because of th 


3. Reassembling of complete staffs will 
be expensive; 
sharply; 

4. Dealers may never regain used car 
e black market setup. 


labor costs have 


In view of these facts, AUTOMOTIVE NEws 
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Buick Sets Expansion 


For 550,000 Annually 


Willys Slates 20,000 in 1945; $1,125 Price Rumored: 
75% of Olds to Have Hydra-Matic Drives: 
Many Improvements Noted 


New model announcements last week included the 1946 
Oldsmobile and the civilian jeep. Willys began production 
on its peacetime version of the military jeep, while Oldsmo- 
bile expects to start assembly lines early in September. 
Buick sets expansion for 550,000 cars annually. 


* * * 


By Robert M. Finlay 
Managing Editor 

TOLEDO. — Willys-Overland has 
started production of the new civil- 
ian jeep with high hopes that it 
will bring a better life to millions 
of farmers throughout the world, 
it was revealed here last week. 

Output is running at about 60 a 
day and 20,000 are scheduled for 
this year. 


The vehicle has been especially 
adapted to combine the four basic 
functions of tractor, light truck, 
mobile power unit and passenger 
conveyance. It is believed that the 
jeep will be the basic Willys unit, 
with future vehicles being built 
around it. 


While no official announcement 
has been made on the jeep price, 
a report is current that OPA has 
approved a price of $1,125 for the 
basic unit without attachments. 
Even if this report is true, Willys 
could ask less, figuring on greatly 
increased sales. 


Several newspapermen from rural 
sections who attended the cere- 
monies here speculated that the 
price would have to be $800 to $900 
to hit its full market. However, 
even at the $1,125 they conceded 
that the Jeep would find a good 
market. 

In considering price, the average 
person is likely to think of the jeep 
in terms of a passenger conveyance 
alone, while in fact that classifica- 
tion is comparatively minor. The 
combination of tractor, light truck, 
mobile power unit and passenger 
conveyance is the thing that makes 
the civilian jeep. And to build a 
vehicle that combines these func- 
tions satisfactorily costs money, it 
must be conceded. 


It will be sold to the public in 
(Continued on Page 37, Col. 1) 





* * * 


By Pete Wembhoff 
Editor, Automotive News 

DETROIT.—Introduced Thursday 
as the first 1946 General Motors 
offering, the new Oldsmobile will 
probably be in production the first 
part of September, General Man- 
ager S. E. Skinner told newspaper- 
men at a preview. 


The 1946 Oldsmobile embodies 
more than the usual year-to-year 
changes, including sleek styling, 
several major mechanical improve- 
ments and new interior appoint- 
ments. Substantial improvements 
have been made in the Hydra- 
Matic drive as a result of its use 
on Army vehicles. 


Production, now being held up 
by a shortage of sheet stcel prin- 
cipally, will be concentrated at 
first on the Series 70 two-door 
sedan (both Six and Eight), the 
company’s most popular line in 

(Continued on Page 38, Col. 3) 


Buick Planning 
To Start Output 
About Oct. I 


FLINT.—Plans were announced 
Sunday by Buick for the largest 
peacetime expansion in the 40 years 
history of the company, by which 
facilities will be provided for a 
projected 40 percent increase in 
employment opportunity over pre- 
war levels. 

At the same time, it was an- 
nounced that the 1946 Buick car 
is ready for manufacture and 
that new construction and tooling 
is in progress. It is hoped to be- 
gin assembly operations by Oct. 
1. Many of the company’s fac- 

(See BUICK, Page 31, Col. 1) 









A Plea in Behalf of America's Automobile Dealers 


rately and ably refuted your arguments. can’t believe that you would deliberately jeop- 


ardize America’s No. 1 industry — and Amer- 


ica’s return to peacetime economy — by reduc- 
ing discounts at a time when employment and 
earning power are most important. 


We can’t believe that you would deliberately 


force additional burdens on already heavily- 
laden auto dealers — who were the first casu- 


alties of the war and who have been burdened 


risen 


with more governmental ukases than any class 
of American citizens. 


America’s auto dealers aren’t asking for 


subsidies, Mr. Bowles... . 


They ask only fair treatment! 





2 
They’re All New... 
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Millions in Auto Parts 
Up for Surplus Sale 


WASHINGTON.— Millions of dol- 
lars worth of automotive parts, “all 
new and discernably new,” will be 
offered at spot sales shortly in 
eight of the 11 regions by the Office 
of Surplus Property, according to a 
Department of Commerce an- 
nouncement last week. 

The sales will be held through 
the sealed bid method, it was 
stated. Surplus parts for passenger 
automobiles, trucks and motor- 
cycles will be on the block. 

Sales will be held as follows: 

Philadelphia the week of Aug. 
6; Cincinnati the week of Aug. 


Dealers Tell 
Why They Miss 


Surplus Sales 


DETROIT.—Last week Automo- 
tive News asked, “Why do dealers 
shun surplus sales?” 

From answers received, it ap- 
pears that they have many reasons 
for growing tired of the govern- 
ment’s method of sale and the 
early sales themselves. 

However, the government has 
taken steps to streamline the sales, 
and it might be profitable for the 
dealers to re-interest themselves. 
On the other hand, method of noti- 
fication of sales appears to be 
faulty even now. 

Here are the replies: 

“You asked your subscribers why 
they ‘shun surplus sales.’ In the 
first place, we didn’t know about 
this sale in spite of the fact that 
we had the idea we were on every 
possible list. 

We have been heavy bidders and 
buyers on surplus truck sales all 
over the eastern half of the United 
States. Since February, 1944, we 
have purchased, for our own ac- 
count and through other dealers, 
upwards of 250 trucks and cars. 

“With the exception of a few, 
they have all been sold and de- 
livered into the hands of people 
who needed them very much. 

“In the late summer of 1944, we 
found that it was very difficult to 
buy anything of good value at a 
price we could afford to pay. There 
were too many dealers at the sales 
who came determined to take 
home something regardless of val- 
ue. 


“They paid ceilng for stuff that 
wasn’t worth 50 percent of ceiling. 
But, they had to learn the hard 
way just like we had in the pre- 
vious year. 

“Our complaint about parts sales, 
and we have looked over a couple 
of them, is that the parts we saw 
at the sales we attended, were al- 
most all specialized items for 

(Continued on Page 10, Col. 1) 
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20; Chicago the week of Sept. 17; 
Atlanta, Ga., the week of Aug. 13. 

Fort Worth will hold its sale 
at Texarkana, Tex., the week of 
Aug. 6. Kansas City will conduct 
its sale in St. Louis the week of 
Aug. 27. 

Denver will have two sales— 
one in Denver the week of Aug. 
18 and the other in Salt Lake 
City the week of Aug. 27. San 
Francisco’s sale will be at Stock- 
ton, Calif., the week of Aug. 27. 
In all cases, the department said, 
the inspection period will occur the 
week immediately preceding the 
sale. 

Full particulars as to locations 
of sales, bid forms and eligibility, 
and a detailed catalog showing de- 
scription, lots and number of items, 
will be available at regional offices. 

In connection with the announce- 
ment of the forthcoming sales, the 
Commerce department issued the 
following statement: 

“These automotive parts sales are 
golden opportunities for manufac- 
turers, jobbers, distributors, deal- 
ers and service garages, since the 
sales will be swift, simplified and 
tremendous in scope. 

Due to a well-planned system 
of displaying automotive parts at 
these sales, they will be displayed 
in accordance with the vehicle 
for which they were designed and 
according to assemblies. This will 
insure ease of inspection through- 
out the country. 


“These sales are not auctions! 
The prospective buyer registers, is 
assigned a number and given bid 
cards. As each lot of parts is put 
up for sale, he turns in his bid to 
a government attendant. 


“The award of sale is made im- 
mediately. The successful bidder 
pays for his purchase and may 
have it moved immediately. Pack- 
ing is handled by the government, 
and the buyer pays the freight 
costs. 


“Lots have been carefully made 
up so that the small buyer bids on 
a par with the larger buyer. In 
some instances, lots will be made 
up of only one item; in others, 
where only a few parts of a kind 
are offered, several items of a sim- 
ilar nature will be sold. 


“These sales will be fast mov- 
ing ... there will be no unneces- 
sary delays. For this reason, it is 
important that the interested 
buyer be thoroughly familiar with 
with the items offered for sale. 
These will be shown at the same 
site as the sales, with the excep- 
tion of the Fort Worth sale at 
Texarkana. 


“Government attendants will be 
on hand at all times during the 
week of inspection and week of the 
sale to assist the buyers or explain 
any feature of the sale on which 
they want additional information.” 


Hawthorne, just discharged after two years’ Army ser- 


vice, signed up as distributor of Graham-Paige automobiles in western Wash- 
ington before donning civilian clothes last week in Seattle. Joseph W. Frazer, 


Graham-Paige chairman (seated), an 
signed the contract for the company. 


d E. 


Peerce Lake, general sales manager, 


T-F. Doing Its Stuff . 
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HERE’S A VIEW of the general assembly line of retrievers, part of the 


unishop output by Thornton-Fuller Co. 


Philadelphia. 


in its plant in Convention Hall, 


Pa Tet 


PICTURED HERE is a unishop produced by Thornton-Fuller Co. for the 
Navy for on-the-spot repairs on invasion beaches. 


Freed ’42s Go 


Like Hotcakes; 


°46 Rationing Rules Set 


WASHINGTON. — OPA removed 
the remaining supply of new 1942 
ears from rationing restrictions 
last week, and extended the eligi- 
bility list for the 1942s to apply to 
new 1946 models for the time being. 

The same eight groups of es- 
sential drivers who were eligible to 
purchase new 1942 cars will have 
the same advantage for the 1946’s, 
pending completion of a new eligi- 
bility list for new-car production. 

“Beginning July 18, dealers who 
still have new 1942 cars in stock 
may sell them to any buyer with- 
out rationing restrictions,” Max 
McCullough, deputy administrator 
for rationing, said. 

Reports from several cities 
throughout the country indicated 
late last week that few, if any, new 
1942s remained unsold after ration- 
ing ended. Dealers were swamped 
with demands for the new models, 
but in most cases restricted their 
small supplies to faithful service 
customers. 

The original stock of 530,000 new 
cars on hand Feb. 1, 1942, was a 
53-day supply in normal times. It 
has been stretched over nearly 
three and a half years by ration- 
ing, with the result that on June 9, 
1945, when quotas were removed, 
only about 7,300 new 1942 cars were 
held for sale. 


Since then, additional sales to 
the nation’s most essential driv- 
ers have reduced the number re- 
maining. The exact number now 
in dealers’ stocks is not known, 
but it is estimated to be less than 
6,000 or about one percent of the 
original stockpile. 


Stainless Steel OK’d 


For Auto Industry 

WASHINGTON.—The auto in- 
dustry last week was given 
WPB authorization to place un- 
rated orders for stainless steel. 
As a result of this action, bright 
work on postwar cars may be 
made of stainless steel in the 
event that chromium is _ not 
available. 

Placing of unrated orders for 
all other types of steel together 
with copper, brass, aluminum 
and magnesium has been au- 
thorized since July 1. 


8 


| “With new cars soon to come off 

the production lines, it is no longer 
necessary to retain the remaining 
new 1942 models, because new pro- 
duction will be available soon for 
the most essential drivers,’’ McCul- 
lough explained. 

Beginning July 18, certificates 
that were issued for new 1942 cars 
will not be needed. Holders of cer- 
tificates, along with other people, 
can get these 1942 cars certificate- 
free until the supply is exhausted. 


Announcement will be made 
later as to when eligible appli- 
cants may apply for purchase 
certificates for new cars, OPA 
said. The certificates will not be 
issued until the new cars are dis- 
tributed to dealers for sale and 
quotas are established for the 
various regions and districts. 

The groups temporarily eligible 
for new-car production include offi- 
cials engaged in fire-fighting, law 
enforcement related to public 
health and safety and transporta- 
tion of mail, physicians, surgeons, 
licensed veterinarians, public health 
nurses, ministers, members of the 
armed forces or state military 
forces for official business only, 
taxicab owners for replacements 
and with permission of ODT, for 
additions to their taxicab fleets, 
and owners of car-rental busi- 

| nesses, who rent cars exclusively to 
|eligible persons. 
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Dealer Scores 


As Producer 


Of War Goods | ' 


By M. C. Nissman \ 
Staff Correspondent 

PHILADELPHIA. — There is 
nothing unique about the idea | 
auto manufacturers becoming the 
backbone of this nation’s war pro 
duction effort. But it’s unusu 
when a dealer makes an important 
contribution to the productio 
phase of winning the war. 

That is exactly what’s been going 
on in Philadelphia for the pa 
three years. Thornton-Fuller Co_, 
believed to have received more 
prime contracts than any oth 
dealership in the country, has been 
servicing the Army and Navy with 
vitally-needed repair units thie 
have time and again proved their 
value in battle action. 

T-F did its stuff for the Arnnw 
first. (How the company arranged 
for floor space in Philadelphiaggy— 
Convention Hall and Commercia 
Museum to turn out an unprece- 
dented number of mobile repe@— 
units for the Army has already 
been told in Automotive News). 

Its work for Army Ordnanc 
was completed far ahead of 
schedule. The Navy, noting the 
success of the machine-shops-o 
wheels, said that it, too, had need 
for units which could make oy 
the spot repairs for equipmen 
and materiel put out of action 
in battle. = 

Without losing a step, Thorntor 
Fuller swung its production facili- 
ties in Convention Hall from Ar 
to Navy work and began fabrica- 
tion of the Unishop. This program 
is a year old now, and thoug 
production figures may not be re- 
vealed, the company’s performance 
is viewed as highly satisfactoN 
All deadlines have been met. 

The Unishop does for the Nay 
what the mobile repair shops d= 
for the Army. However, since it 
usually goes in with the first inv, 
sion wave of assault troops anu 
must operate on sandy beaches, 
the units are made on steel sle@ 
instead of wheels. 

Complete complements of such 
units, consisting of seven or mo 
such sleds, each equipped to do a 
different job, are landed from am, 
phibious tanks and can be set wr 
as a miniature repair base in less 
than an hour. 5 

Thus, landing craft and equip 
ment which have been damaged 
in amphibious landings — an@~ 
wreck-strewn beaches are ample 
evidence of the cost in machines 
involved in landing on _ hosti 
beaches — can be repaired and 
put back into service on the 
spot. : 

The Unishops contain lathes, drill 
presses, generators, welding o 
fits, radio transmitters, field kitc 
ens, retrievers, first aid, etc. 
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Fisher to Reconvert 


Along Prewar Lines 

DETROIT.—Prewar manufac 
turing operations and proced- 
ures of Fisher Body will be fol@ 
lowed closely during the recon- 
version period, T. P. Archer, 
vice-president of General Mo 
tors and general manager of 
Fisher Body, revealed last week 

Archer said Fisher Body’ 
prewar fabricating plants again 
will fabricate metal for aut 
bodies. The division’s assembl; 
plants will assemble the bodies 
as soon as civilian productior 
is resumed, he added. 
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STEPS TO ESTABLISH uniformity of accounting procedures in all zones far 
| postwar distribution of 200,000 cars annually have been taken by Packard iS; 
three-day business management conference in Detroit. Those participating in 


discussions included, left to right, L. H. Rowe, B. A. 
| Detroit office; F. E. Kuhrt, of the Packard Motor Car Co. of Chicago; C. 


Burlingame, both of the 


a 


Denning, Packard-Philadelphia; E. C. Hoelzle, vice-president and comptrolle 
J. W. Raisbeck, business management manager; L. W. Slack, vice-president and 


| general sales manager; C. F. Hoffman, 


| Detroit; Elliott Taylor, assistant general sales manager; and J. R. 


| Detroit. A. E. Hamilton jr., of Earl 
attended conference. 


of Packard New York; F. H. Link, of 
Walsh, 
Los Angeles, alsu 


C. Anthony, Inc., 














Sealers tell me 


By John O. Munn 





Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John O. Munn in care of Aatomotive News, Detroit, 
and the writer’s name will be kept uested. 
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ESTERDAY — Today — and 
Tomorrow Yesterday is past his- 
tory, but with today it can be a 
sood guidepost, to point the way to 
morrow. Yesterday, most auto- 
mobile dealers think, was a merry 
‘hirl of trading lovely new cars 
".r used cars and notes; that to- 
day’s war experience with main- 
‘nance has put them on much 
urmer ground. 

Most dealers have conducted a 
‘usiness at a profit without one 
new-car sale. Successfully operat- 
ing a repair department has been 
yhard work, particularly under all 
the wartime restrictions; never- 
theless it has been illuminating 
and helps point the way to to- 
morrow. It helps point, too, the 
vay to avoid, from the dealer’s 
standpoint, the pitfalls of yester- 
day. 


\ * * * 


25 Million Owners 
&u. 4 Million 
EALERS now know what 25 
million owners can mean to 
he trade of America. They com- 
pare this with the profit possibili- 
es of selling the four to five 
million new-car buyers each year. 































aa Most of them feel, too, that when 
er 1e manufacturers again reach the 
co. volume stage, in spite of their 
aan “resent commitments, they will in- 
' .St upon volume methods and pack 
™ territories. The automobile dealer 
- -~ a different sort of businessman 

—— “¥.0.w than he was before the war. 
. it He’s had a taste that security 
. pg »mes from serving the people in 
_ is territory rather than the em- 
- phasis of serving the manufacturer 
. : B® 2 represents. 

- One of the reasons for his 
ich vresent position is the fact that 
e- many manufacturers, during the 
,a war years, devoted much of their 

a advertising to selling the impor- 
e tance of the dealer as a merchant 
ess in his community. This advertis- 

. wm ng helped to set a high service 
p standard that encouraged many 
od dealers. Many other dealers were 


eo 


“forced to improve their opera- 
tions to live up to the high stand- 
ard that the manufacturers set 
in their promotion. 
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Just Among 


How about a Wisconsin column? 
This is a good state, nicely balanced 
hetween agriculture and industry. 
“@c has a strong association under 
the leadership of Louis Miran who, 
, hough still a young man, has 
erved aggressively with marked 
- success for a good many years. 
y) * * * 


yy Georce Wist (Chrysler-Plymouth), 


f Fond du Lac, Wis., born in Byron, 
‘o- Favis., on Jan. 25, 1885. In 1919 he 
, started directly as a dealer with 
8 *he Chevrolet and Oldsmobile lines. 

= Paice is a director of the Wisconsin 
: association and a past president of 
5 «he Fond du Lac Dealers’ Assn. 


| e has been president of the Lions’ 
Club. Like many dealers, he stuck 
rough the war; in fact, he had 
uch a large investment he had to 
keep going. Wist managed some- 
#4 ow to hold mechanics, or trained 
new ones to maintain a high stand- 
ard of service. With the sale of a 
eeew used cars he could occasionally 
pick up, he has been able to keep 
his business out of the red and at 
Fahe same time build goodwill 


among his clientele. 
L st *K ok * 


Bryan Roserts (Chevrolet), Burl- 
-agton, Wis., born Aug. 6, 1896, in 
> “%&enosha county, Wis. He also 
started directly as a dealer with 
“~e Chevrolet line in 1919. He is a 
rr wn ember of the executive commit- 
~ tee of the Wisconsin Automotive 
oom ® rades Assn. and is past president 
4 of the Tri-County Dealers’ Assn. 
at Roberts’ civic activities include 
Swast presidency of the Rotary Club 





More Security 


In Business 
vr. of the windfalls that came 
to the dealer was that, due 
to rationing, many filling stations 
went out of business, thus making 
more maintenance service avail- 
able to the dealer. Many independ- 
ent garages quit, too, because the 
proprietors or partners found 
greater returns, shorter working 
hours and less responsibility in 
jobs at war factories. That fact 
forced still more service to the 
dealer. 

Many dealers actively followed 
up this natural trend, and re- 
arranged their shops so that all 
stalls were working stalls, and 
scheduled their mechanics so 
that more time would be produc- 
tive time. They used their build- 
ing facilities for car maintenance 
and parking lots for receiving 
cars and customer delivery. 
Dealers now have this experience 
with maintenance and have en- 
joyed a profit from it far beyond 
their fondest expectations. It has 
been a profound revolutionary 
experience. It is bound to put 
more security, more independ- 
ence behind their operations than 
ever before. They feel that they 
have built a clientele that now, 
better than ever, appreciates the 
value of a good automobile dealer 


connection. 
* es * 


Laying Foundation 
For Tomorrow 


— war experience has changed 
many owners’ viewpoints regard- 
ing cars. Owners have driven their 
cars far beyond the period they 
formerly considered useful. This 
fact cannot help convince many 
an owner who traded in every year 
or every other year that, from the 
standpoint of investment in per- 
sonal transportation, he is much 
better off continuing to take ad- 
vantage of the useable miles in his 
car, rather than trade as frequently 
as he did in the past. 

Briefly, dealers tell me _ that 
yesterday’s car-selling experience, 
and today’s acceleration of the 
maintenance business, will lay a 
solid foundation for tomorrow. 


Dealers... 


and Chamber of Commerce, as well 
as commander of the local Amer- 
ican Legion post. He has also 
served on the Regional Planning 
board of Chevrolet. 


x a * 
WILLIAM H. Hoac (Chevrolet-Bu- 
ick), Beaver Dam, Wis., born 


May 6, 1904, in Wausau, Wis. His 
initial experience in this trade be- 
gan in 1923 as a bookkeeper and 
general all-round office and parts 
man. He took on the Buick and 
Chevrolet lines in 1939. At present 
he is a director in the Wisconsin 
Automotive Trades Assn. Hoag 
served off and on during the past 
five years on the planning commit- 
tee of Chevrolet and has been 
vice-president of the Kiwanis Club. 
He got his early training at the 
Bogda Motor Co. of Green Bay. 


* * * 


J. Lee WricHTt (Buick-Chevrolet), 
Lancaster, Wis., born in the same 
city Aug. 25, 1891. He started out 
in 1918 as a salesman for Chandler 
and Oldsmobile, and in 1923 became 
a Buick dealer. Wright has been 
director of the Wisconsin Auto- 
motive Trades Assn. since 1928, 
making him a charter member. He 
has been president of his local 
Kiwanis Club and was active in 
organizing the Army Ordnance 
affiliated units. 

* x * 


|the dealers’ 


Dealer Poster Offers 


‘Word to the Wise’ 

NEW YORK.—To back up the 
dealer’s advice that it is still the 
duty of car owners to keep their 
autos in good condition, Chevro- 
let’s New York zone is distribut- 
ing a poster made up of stories 
from the New York Times, 
Herald Tribune and Automotive 
News. 

The articles point out that 
new cars for the general con- 
sumer are still months away; 
those old cars still have ‘a job 
to do in maintaining automotive 
transportation. The poster, “A 
Word to the Wise,” is designed 
for use in dealer windows and 
showrooms. 


ATAM Parley 
Hears Roberts; 


Mallon Talks 


CHICAGO. — Acceptance by Jo 
Roberts, head of the Automotive 
branch of OPA, of an invitation to 
address the midsummer meeting of 
the Automotive Trade Assn. Man- 
agers enlivened advance prepara- 
tions Friday for the sessions held 
at the Drake hotel over the week- 
end. 

Another speaker not previously 
scheduled to appear on the pro- 
gram was Carl Flora, chairman of 
the American Bankers Assn. com- 
mittee on consumer relations. 

To set the stage for the confer- 
ence sessions Saturday and Sunday, 
directors of ATAM met Friday 
night. The board includes W. A. 
(Cappy) Williamson, president; 
Louis Milan, vice-president; Ed- 
ward L. Cleary, secretary-treas- 
urer; C. E. Anderson, Paul T. 
Graves, Walter R. Hamer and Her- 
man Schaefer. 

Forum discussion leaders and 
their subjects were Milan, state 
legislation activities; Schaefer, 
dealer association relations, and C. 
W. Coons, trade association publi- 
cations, bulletins, yearbooks, etc. 

These sessions were scheduled 
for Saturday, along with a talk by 
Robert Deo, legal counsel for 
NADA, on the Wage and Hour 
act and OPA dealer profit control. 
A cocktail party and the presi- 
dents’ dinner followed. 

Sunday morning’s agenda called 
for a closed business meeting to 
elect new officers and hear a talk 
by William L. Mallon, NADA presi- 
dent. 

The afternoon was given over to 
round table discussions on dues 
and their contemplated revision in 
the postwar era; marketing tieups 
between associations, tire manufac- 
turers and oil companies; new ac- 
tivities for associations; highway 
development, and placement and 
personnel activities. 


Monarch Division 


Wins Third E 


INDIANAPOLIS. — Monarch En- 
gineering Corp., an affiliate of 
Monarch Motor Co., has_ been 





awarded the Army-Navy E for the 
third time, according to W. R. 
Krafft, president. 


Shares Being Sold... 





Missouri Dealers Form 
Insurance Agency 


By Sam X. Hurst 
Staff Correspondent 

ST. LOUIS.—Automobile dealers 
in Missouri, acting independently 
of the Missouri Automobile Dealers 
Assn. to which many belong, are 
organizing the Automobile Dealers 
Insurors, Inc., to operate as an 
agency company, write public lia- 
bility, workmen's compensation and 
other casualty lines, as well as full 
coverage on cars sold by dealers, 
who will act as agents and receive 
commissions on insurance sold. 

Five years ago agitation among 
members of the Missouri Automo- 
bile Dealers Assn. for such an or- 
ganization was started but, due to 
the uncertainty of war, the move- 
ment died down. 

Automobile Dealers Insurors, 
Inc., has been formed to operate 
as an agency company and supply 
the money necessary to operate the 
mutual company on a basis to 
permit issuance of non-assessable 
policies. 

A total of $500,000 in preferred 
stock (5,000 shares at $100 per 
share) have been sold or registered 
for sale with the SEC, together 
with 7,500 shares of no-par Class A 
common stock which is being sold 
in units with the preferred at 50 
cents per share. A total of $200,000 
of the preferred and 4,000 shares 
of Class A common also have been 
registered for sale by the Missouri 
Department of Finance, to be sold 
in Missouri. Sales are also to be 
made in other states. 

Any factory authorized dealer is 
eligible to own stock in the com- 
pany, as is any affiliated finance 
company, since many dealers have 
such companies. It is intended that 
the company shall be owned and 
controlled by the dealers. 

They will receive commissions 
on insurance sold by themselves 
as agents; they will receive such 
Savings as can be returned on their 
policies; and they will further 
profit to the extent of their propor- 





Denver Dealers 
Elect Hickerson 
As President 


DENVER. — A. R. Hickerson, 
Thomas - Hickerson Motor Co. 
(Dodge - Plyomouth), was elected 
president of the Denver Automobile 
Dealers Assn. at its annual meet- 
ing last week. He succeeds R. G. 
Stovall, Stovall-Hilliker Motor Co. 
(Ford). C. S. Hover, Hover Motor, 
Inc. (Ford), was named vice-presi- 
dent. The directors are: 

Lou Luby, Luby Motors Co. 
(Chevrolet); L. F. Skutt, Western 
Motors Corp. (Nash); Henry 
Davidson, Metropolitan Pontiac, 
Inc.; Marvin Millsap, Capital Chev- 
rolet Co.; Dudley Beavers, Down- 
town Buick, Inc., and Elmer Berg, 
Howry-Berg, Inc. Tom Braden is 
executive secretary. 





COLORADO DEALERS inaugurated operation of the state’s new automobile 


dealers’ license law with a ceremony in the office of Albert F. Cruse, state | 


revenue director and administrator of dealer licensing. Cruse is shown present- 
ing License No. 1 to the owners of Downtown Buick, Inc., Denver. Those in 
the photo are, left to right, Harry Leeman, Leeman Motor Co., chairman of 


advisory 


board; William Schultz jr., 
Dudley Beavers, Downtown Buick; Gus 


assistant administrator; 
Edwards of Greeley, Jess Salyer of 


Peter A. Beck (DeSoto - Plym- | Downtown Buick; Charles Graves of Alamosa, advisory board; W. A. Wills of 


outh), Oshkosh, Wis., born 
Algonquin, Ill. Dec. 1, 1896. He be- 


(Continued on Page 12, Column 4) 


in | Pueblo, 


advisory board; E. 
NADA; 


the Denver dealers associations. 


Jack Beatty, 
L. C. Thomas, Denver, chairman of Colorado Motor Car Dealers Assn.’s 
legislative committee, and Tom Braden, executive secretary of the Colorado and error. 


Denver, regional vice-president of 


tion of such profits as the agency 
company may be able to make. 

Officers of the company are: 
President, J. M. (Tom) Allton, All- 
ton Automobile Co., Columbia, Mo.; 
Vice-Presidents, Roland H. Record, 
Jackson Motor Co., and Damon 
Williams, Kelley - Williams Motor 
Co., both of Kansas City; Secretary, 
Byron Spencer, Spencer and Britt, 
attorneys, Kansas City; Treasurer 
and Manager, Jay E. Minton, Kan- 
sas City; and Directors, W. M. Rob- 
ertson, R and S Motor Sales Co., 
Joplin; George H. Welsh, George 
H. Welsh Motors, Kansas City; 
Walter K. Hurd, W. K. Hurd Pon- 
tiac Co., Pueblo, Colo.; Ralph 
Knight, Ralph Knight Motor Co., 
Kansas City, and T. S. McNeil, Mc- 
Neil Chevrolet Co., Rogers, Ark. 

Minton was for more than 20 
years associated with Universal 
Underwriters. 


Jones Elected 
President of 


Texas Dealers 


DALLAS, Tex.—-George H. Jones, 
of Hargis-Jones Motor Co. (Ford), 
Corpus Christi, was elected presi- 
dent of the Texas Automotive Deal- 
ers Assn. at a meeting of the 
board of directors last week here. 

The board meeting was held in 
| lieu of the regular convention. 

Elected to serve with Jones were 
W. A. Williamson, San Antonia, 
first vice-president and_ general 
manager; I. W. Walls, Walls Pon- 
tiac Co., Dallas, second vice-presi- 
dent, and John M. Holt, Lone Star 
Buick Co., Abilene, third vice- 
president. 

The re-election of “Cap” William- 
son marked the 27th term that he 
has been elected to this post. 

E. J. Pennington, of Galveston, 
was elected as a director to fill 
the unexpired term of George K. 
Marshall, also of Galveston, who 
has retired from business. C. B. 
Simpson, of Houston, was elected 
a director to replace H. L. Pollard, 
of that city, resigned. 

J. B. Orand, of Dallas, was elect- 
ed a director to fill Wall's unex- 
pired term. 

Ben Wright, co-chairman of the 
NADA Membership committee ynd 
a director of that body; Jack 
Rogers, NADA director from Loui- 
NADA 
ad- 
| 


siana, and H. L. Galles, 
director from New Mexico, 
dressed the meeting. 


Youngstown Area Dealers 


Meet; Donnell Named 

YOUNGSTOWN, O.—Fifty deal- 
ers from Mahoning and Trumbull 
counties held a dinner meeting 
They were addressed by 
Frank Quinn, state registrar of 
Motor vehicles; Scott A. Rogers, 
president, and Walt R. Hamer, 
executive secretary of the Ohio 
Automobile Dealers Assn. 

The Mahoning County Automo- 
tive Assn. elected L. F. Donnell as 
president; William Dunn as vice- 
president, and Karl Armbrecht as 
secretary-treasurer. 


here. 


Our Mistake 


We Deserve Last Laugh 


In Comedy of Errors 


DETROIT. — Anybody who says 
fumblefingers isn’t contagious can 
get himself a nice argument up 
AUTOMOTIVE News way. 

First of all, OPA erred in telling 
a dealer in the Pittsburgh area that 
the ceiling price on a used truck 
|was $36.25 more than it really was. 
The dealer erred in accepting 
lOPA’s erroneous recommendation, 
'and then OPA erred again in start- 
ing suit instead of letting the dealer 
refund the overcharge. 

At this point, the Pennsylvania 
Automotive Assn. advised the deal- 
er to refuse any refund until the 
case is aired in court. 
| Whereupon, we botched the whole 
thing up (AvTomoTive News 7-16-45) 
by saying “OPA advised” instead 
of “PAA advised.” 

, Honest, it WAS a typographical 
(Note to printer: No more 
funny business now.) 
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AUTOMOTIVE 
Pr OUR FIELD DEFINED 

; Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


Is It a Bill of Rights? 
1a G. I. Bill of Rights is supposed to give any discharged 
veteran the right to employment in any plant where he 
wishes to go, and where they need men, regardless of any 
other labor regulation or union-made rules. 

But just let a returned veteran that has never worked for 
an automotive concern, or who has never worked before he 
went into the army, try to get a job in any of our large 
automotive factories where employment was increased. 

Although the automotive manufacturers have been able 
to get a ruling established with their unions which provides 
the returned soldier with seniority for the time he has been 
in the service, that doesn’t mean anything now unless the 
soldier happened to work for the plant where he is applying 
for a job, before he went into the armed forces. 

According to union interpretation of the rules, the soldier 
has no seniority until he starts to work—and if the auto- 
motive plant hasn’t hired back all of the employes that were 
working there at peak production, plus those that have left 
the plant to go into the armed forces, they haven’t any 
openings for which they can hire a vet who has never 
worked for them. 

So . .. unless something is done to make the G. I. Bill 
of Rights supercede all other labor regulations and union- 
made rules — we may see hundreds of thousands of returned 
veterans walking the streets looking for jobs despite the 
governmental action that was supposed to make them eli- 
gible for employment anywhere at any time. 


OPA at New Low 
ys BRINKLEY, of the National Broadcasting Co., in a 
morning broadcast last week, aptly described the new 
low in which OPA and its recent lack of action on major 
industry problems is viewed when he said: “OPA takes 
another forward step in announcing that henceforth air-raid 
wardens tin hats can be sold without price control.” 

The age-old saying that Nero fiddled while Rome burned 
is being acted out in reality today by OPA, at least as far 
as the automotive industry is concerned. 

OPA knew for months that tremendous cutbacks were 
coming in the automotive industry and that the industry 
was going to be asked to get into production of civilian 
goods quickly, to avoid unemployment. 

If OPA officials have the amount of intelligence necessary 
to run a bureaucracy that has the welfare of the nation as 
much under its control, then they certainly should have 
known that the cost of manufacture has risen considerably 
since 1942 and that price adjustments must be made to 
balance this increased cost before the industry could start 
to turn out cars and trucks for domestic consumption 
in volume. 

Yet today, more than a month after the green light has 
been given the industry, OPA is still treating the pricing 
of parts as a momentous new problem; is doing little to 
clear up the whole pricing situation and is trying to juggle 
its decisions around so that any increases granted will come 
come out of the dealers’ cost of operation. 

Maybe it’s time to abolish this agency altogether and sal- 
vage any important functions it now has by putting these 
under other agencies that will, or can, anticipate such rou- 
tine matters or act quickly when emergencies such as these 


come up. 


Henry Morgenthau held the 
cabinet post of secretary of the 
treasury for a longer period than 
any predecessor in the history of 
the United States. Probably because 

the tax collector 

VINSON HITS js always an un- 

AT DOUBLE popular individu- 

TAXATION 21, most of us I 

think, including 

the Congress, are happy to welcome 

the new secretary, Fred Vinson, 

and wish him well on his difficult 
undertaking. 

The study of Mr. Vinson’s ex- 
pressed views on the tax situation 
discloses: (1) That he believes the 
excess-profits should be repealed 
immediately following our victory 
in the Pacific. He has said that he 
is not interested in a reduced ex- 
cess-profits tax but rather that he 
prefers outright repeal. (2) Mr. 
Vinson thinks the corporation in- 
come tax should be basically modi- 
fied to encourage risk taking and 
expansion to keep employment at a 
high level after the war. 

* * * 


Now we have had something to 
say in this column during the past 
year or so about America’s system 
of double-taxation in contrast with 
that of the British. We all know 
that not only are all corporations 
in this country taxed to the limit 
but if they have anything left to 
distribute among their stockhold- 
ers, each individual than pays an 
income tax on the dividends he 
receives. In Britain, there is no 
high corporate tax on income but 
a corporation is forced to distribute 
a major part of its annual earn- 
ings to its stockholders. They then 
pay in proportion to their total 
earnings. .* 6 & . 

For some reason, which is hard 
for me to understand, there is un- 
doubtedly a feeling in the public 
mind that to eliminate the excess- 
profits tax on corporations would 
increase the tax on_ individual 
share-holders. I have used this ex- 
ample before, but it is well worth 
repeating: Let’s take a blue-chip 
corporation like General Motors 
and let’s say that that part of its 
profit which is now paid in excess- 
profits tax is divided among its 
more than 600,000 stockholders. If 
individually one of the duPonts 
owned a large block of this stock, 
I assume that they might have to 
pay out in personal income tax 90 
percent of what they received in 
dividends from General Motors. In 
contrast, a widowed school-teacher 
who might be fortunate enough to 
own a few shares would add the 
dividend she received to her total 
earnings which might mean that 
she would pey from 10 to 20 per- 
cent on the total. It would not 
surprise me to know that the aver- 
age individual stockholder in GM 
owns less than a hundred shares. 

Most of the so-called blue-chip 
corporations have thousands and 
thousands of individual stockhold- 
ers but these published records 
only reveal a fraction of the num- 
ber of individuals interested if we 
consider the holdings in corporate 
stocks by life-insurance companies 
whose membership run into the 
millions. 

So you can see how widely cor- 
porate profits would be distributed 
among the people who have risked 
their money and therefore deserve 
their share of the profits. 

* * * 


The thing that is hard for me to 
understand is that this argument 
has not been presented to the pub- 
lic. To me it is as simple as ABC, 
and yet I find among my friends 
many who will argue that it would 
be political suicide for Congress to 
repeal the excess profits tax and 
load the tax on to the individual. 
Certainly this is a greater error 
and if the various manufacturer’s 
associations were to make a con- 
certed effort, both in the printed 
page and over the air, this opinion 
could be corrected. With a man 
heading up the Treasury depart- 
ment who is a believer in this 


change and with the public edu- | 


cated to what it would mean to 
the individual, there is no reason 
why some action cannot follow im- 
mediately the surrender of Japan. 
I know of nothing that would be 
more helpful to the future pros- 
perity of the United States.—G.MS. 


GGIE LOOKS at cz: ' 
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bye, Baty Bunting, 
pas gone a-hunrting i 
lo get: Some tckel, 
Sheet and strip steel, 
textiles 
ond stutf 
—and tin, 
To make some cars 


lo go riding in! 
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HOW ON EARTH WAS I . 
WITHOVT THE Boys rt erg ie 
OF THESE ? Go AHEAD, TELL Us/ 


nm This Corner 


‘Raising Hourly Rates . . 


The views expressed 


in this column are 


W.P.B. SAYS NEW CARS W/LL 
BE RATION-FREE BY JANVARY 
—News lte, 


9 


those of our readers. 


Anonymous contributions will not be accepted but confidence will be 


observed upon request. 


Seeks Advice 

I wish to advise that we are one 
of your subscribers and have found 
an article in your July 9 issue 
which I have clipped and enclosed 
herewith, concerning customers’ 
hourly rate charge. 

We employ less than eight, and 
we would like to be advised just 
what course we would pursue in 
order that we may be permitted 
to raise our labor schedule. — Ira 
Keck, manager, Universal Motor 
_— (Mercury - Lincoln), Butler, 

a. 

Eprror’s Note: Contact your lo- 
cal WLB office regarding Regula- 

tion 6 to MPR 165. 


Appreciative 

Thank you very much for your 
splendid automotive newspaper. We 
are especially appreciative of your 
excellent coverage of the Ford Mo- 
tor company’s activities. 

With best wishes and kindest 
personal regards.—J. RaLpH Mason, 
Mason Motors, Inc. (Ford-Mercury- 
Lincoln), Kokomo, Ind. 


Car Quotas 


In your article “Car Output 
Likely to Start This Week” in the 
July 2 issue, on page 23 you show 
New Car Registrations for 1940- 
1941, showing Nash  out-selling 
Hudson and Packard for 1941. 

Yet in the same article you gave 
the percent of total for 1941 show- 
ing Nash 1.74, Packard 2.12, Hudson 
2.10. Which was right? 


Are the new car quotas based 
on 1941 registrations or does it 
take in 1940 as well? If it is based 
on 1941 only, I can see where some 
care quotas are a little off. 
| Sct. Prescott E. Brown, Coffeyville, 
Kans. 


Epiror’s Note: You confuse pro- 
duction with registrations. WPB 
quotas are based on the number 
of cars a company actually turn- 


ed out — not on the number sold 
and registered. 


For G. I. 


In recent issues of your news,. 


paper you showed pictures an¢ a 


descriptions of various new model 


automobiles. My brother, who ig » 


serving in the Pacific area and 
has been there for quite a while, 


has indicated to me that he and hig. 


friends, who are also serving there, 
are very much interested in seeing 


exactly what the new models wil® 


look like. 


I, therefore, would consider it sg, 


personal favor if you would be kind 
enough to send the issues in ques- 
tion to Cpl. Sam Morgenstern 131 
50890, A.P.O. 75, c/o P.M. San Fran- 
cisco Calif. — RatpH MorGceNsTERN, 
Strick Co., Philadelphia. 


... Years Ago 


One Year Ago 
July 24, 1944—-Ford confirm 


D 


plans for low-price car. ... Tire 


crisis lays up thousands of trucks@j& 


oes Parts makers allowed to adjust 
prices. ... 3 to 4 million cars see 
in first year of production. 

K a * 


15 Years Ago 


July 23-29, 1930—Car output dua 


for boost to avoid shortage in field. 
... Austin orders piling up at rat 
of 500 a day. ... Buick ’31 line o 
8’s ranges from $1,025 to $2,035... . 


Cadillac to put complete line off 


12’s on market in fall. 
* % + 


19 Years Ago 

July 23-29, 1926—Studebaker an- 
nounces new custom sedan—low 
swung body is feature. 
strength features new Essex body. 
. . . Ernest Kanzler quits For 
post. . 
tory. Hupp unveils seven- 
passenger sedan on eight-cylindei 
chassis. 


— 


... Added 


— 


. . Oakland starts on big fac-~ 


— 
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That first new model can be radically different — 
before a pencil touches the drafting board, before a tool 
is cut, before a die is cast! 

Regardless of how little or how great the change in 
exterior lines, Velon, Firestone’s new miracle fabric 
can contribute to the originality and luxury of your 
postwar model. 

It can be brilliant with interior color never dared 
before; it can achieve stunning upholstery effects in 
pattern, texture, weave; it can be delicate and luxurious 
looking, yet amazingly practical. 

You can match the superb performance of your new 
model with the everlasting beauty and durability of a 


Velon interior — stain-resistant, cleanable, non-fading, 


air 


— 
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a *Trademark—pronounced VEL-LON 


non-inflammable and does not absorb heat or moisture. 

V elon seating installed over three years ago remains as 
fresh, supple and colorful as ever, despite wartime abuse. 

Most of Velon now goes to the armed forces. But after 
the war, Velon will be available in any color, from muted 
pastels to forthright, vibrant tones — in an infinite variety 
of styles, weaves and patterns. Count on its powerful 
eye-appeal to contribute to the sales appeal of your 


postwar model. 







P.S. For completely modern seating, 


fj BEST TODAY--- 
f STILL BETTER 
TOMORROW 4 


use Foamex cushioning, Firestone’s rub- 


ber latex foam. 


LISTEN TO THE VOICE OF FIRESTONE MONDAY EVENINGS OVER NBC 
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Seek More Car Dealers... 
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Tire Firms Deny Plans 


For Store Expansion 


(Continued from Page 1) 


“Big Five” of the rubber business. 
But something has happened to the 
great company store expansion 
plans. 

According to the top executives 
of each rubber company that op- 
erates its own stores, present 
plans call for a reduction in the 
number of stores operated rather 
than any expansion; also no ex- 
pansion in automotive service ac- 
tivities in the stores which are 
now under the companies’ re- 
spective wings. 

Whether this change is a rebuttal 
to the expansion-plan stories that 
cropped up on every hand last year, 
or has been brought about by the 
legislative threat to prevent the 
tire companies from operating their 
own retail stores, was not learned 
in the discussions of postwar tire- 
merchandising plans. 


However, ‘every tire company 


sales executive did emphatically 
state that his company was inter- 
ested in increasing the number of 
car and truck dealers as first-line 
tire outlets. 

With the tire manufacturing 
capacity of the rubber industry 
increased 55 percent due to war 
demands, these sales executives 
know that keen competition for 
the nation’s tire business is go- 
ing to come fast after the “honey- 
moon” of filling the immediate 
needs of automotive vehicle own- 
ers. These men know that vehicle 
dealers are about the best mer- 
chandisers in the entire automo- 
tive business; that they get the 
first crack at the car or truck 
owner, and have the type of store 
that appeals to the buyer. 

They also know that a large per- 
centage of vehicle dealers are in 
the habit of doing a volume busi- 


reduces driver fatigue— 


gives 


and increased safety 


Bendix Power Steering 
shown in combination 
with Ross steering gear. 


NELS G. SEVERIN, center, 


.|this type, to draw customers to th 


the Nash dealer franchise for Long 


at 
Beach, Calif. Left to right: Ray D. Ison, zone manager; Nels G. Severin; 


and § 


San He 


ncer Beatty, zone distributor. Severin has operated as a Nash dealer in 
0. lans to build 


a modern sales and service building 


ees 
at Long ach when material restrictions are removed. 


ness, that if they take on a tire 
line and find that there is a profit 
in tire sales, they have the money 
and ability to get their full percent- 
age of the business available in the 
territory. 

Tire men all say that the entry 
of the companies into operating 
their own retail chain-store system 
was brought on by the loss of key 
dealers or distributors during the 
depths of the depression and that 
they would gladly get out from 
under their present chain-store op- 


eration, if they could find the 
proper dealers to take over the op- 
erations in the various points where 
they now have stores. 

Some 1,620 company-owned stores 
are now in the three chains oper- 
ated by Firestone, Goodyear and 
Goodrich. While some of these 
offer considerable automotive ger- 
vice beyond that called for in the 
normal sale of tires, most of the 
establishments use automotive ac- 
cessories and household appliances 
as well as other merchandise of 


In the operation of a bus or 
truck, steering requires con- 
stant driver effort and atten- 
tion—in fact no other oper- 
ation contributes so greatly 
to driver fatigue. 


And in the matter of vehicle control, sure, easy 
steering is likewise essential for safe and efficient 


operation. 


Bendix Hydraulic Power Steering is specifically 
designed tc meet these steering problems. 
Thoroughly tested on the battlefields of the world, 
Bendix Hydraulic Steering has demonstrated its 
ability to provide dependable power for steering. 


Bendix Hydraulic Power Steering means more 
than finger-tip control. Because the hydraulic 
system does not start to function until extra 
steering effort is required, vehicles are driven 
with a complete and natural road sense with no 
tendency to oversteer or wander. 


Important, too, is the immediate counteracting 
hydraulic response that prevents loss of control 
when the vehicle strikes a road obstruction, soft 
shoulder, or has a tire blowout. 


The Bendix Hydraulic Power Steering Unit is a 
compact, completely housed integral 
assembly and is installed with the same 

type of mounting used with conventional gears. 

If you are interested in more efficient and safer 

operation of trucks or busses why not investi- 

gate the advantages of Bendix Hydraulic Power 

Steering. Full details gladly sent on request. 


Listen to““MEN OF VISION” Sundays7 P.M. E.W.T. CBS 
PRODUCT OF 


“Bendix 


AVIATION CORPORATION 


Be 
“Bendix PRODUCTS DIVISION + BENDIX AVIATION CORPORATION «+ SOUTH BEND 20, IND. 
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stores, the big five in the tire 
business have somewhere ne —— ; 
Goodyear and Goodrich, wi 
some 66,000 retail outlets between | 
Tire outlets—not necessarily con | 
tract dealers—in the tire jargqe™s 
a department store or downto 
bonafide tire dealer that does “a 
While all of the larger companies j 
sell their brand tires to individug 
U. S. Rubber and Goodrich, ha 
a company-to-company hookus i 
oil company distributes tires und 
the brand of the tire maker to the j 
Tire companies today are tryir™ 3 
hard to correct one of the early F 
dising—the mistake that was maqa~@ 
when the tire companies made pri- é 
keters, like Sears & Roebuc - 
Montgomery Ward, Western Auto 
It is estimated that these mass ~ 
marketers today have capture¢ 
retail tire business from the tire 
companies. T. G. McGowan, man 
department of Firestone, points 
out that in 1922 tire dealers digg 
business, while in 1940 they were 
getting but 46.5 percent. 
stores were getting 19.5 percent, o 
company major outlets 17 perce 
percent, mail order houses 2.8 peg, _ 
cent, while the remaining 3.3 pe 
channels. > 
It is because of the inroads by 
brand tires that only two of t= 
large companies today make pri- 
of the major tire makers are erm” 
deavoring to enlarge their dealer 
ably financed outlets to their pres- 
ent dealer body. 
the mass marketers so much on 
price basis, but because the mass 
stores thought they had to have a 
considerable price advantage to gg— 
percent lower than the list. 
chains, however, ‘have found that 
business and have gradually im- 
proved their tires and shorteneg 
most cases. = 
They have found, however, that 
drive-in facilities and service, main- 
taining a neat appearance in the_ 
stant advertising and courteoys_ 
service, has consistently built the@”™ 
Eprror’s Note: Another article 
in this series next week. 
Warned by WPB 
WASHINGTON. — Methanol 
year, WPB emphasized last we 
WPB explained that reports have 
fraining from ordering the alcohol 
type of antifreeze on the possibiljge. 
Delays in ordering could cre 
a shortage in the areas serviced by 


stores. 

In addition to these ch 
100,000 retail dealer outlets of ogc 
type or another. Two companies, 
them, have but 20,000 con 
dealers. 

may mean any retail establishmePom 
from a crossroads filling station to | 
volume business and really mer- | | 
chandises tires and tire services.@e 
oil distributors and dealers, on™ 
three of the companies, Goodyear, 7 
with oil companies by which the 
oil-company outlets. 
mistakes of mass tire merchay 
vate brand tires for the mass mag. 
and Standard Oil. = 
approximately 30 percent of thé 
ager of the marketing researck 
98.1 percent of the retail tire 
His research shows that chain 
tire manufacturers’ own stores 9 
cent was sold through several other 
the mass marketers with privatg 
vate brand tires and also why 2 
penetration of the market by ad 
ing better merchandisers and mor 

They have found that their deal- 
ers have not lost the business 
marketers were better merchay 
disers. In the early days the char? 
tire sales volume and did sell the 
same grade tire for as much as 25 
they do not need this much price 
advantage to capture a volun®= 
their price advantage until tod’ 
they are but 10 percent lower in 
separating their tires sales from 
the main store activity, providiG@-* 
store and shop and aggressive 
going after the business with con- 
tire business and customer follow- 
ing. 

6 

Order Antifreeze L. 

Now, Dealers 
not be available for the productio 
of antifreeze for civilian use this 
been received indicating that mag 
distributors and dealers are 
that the methanol type will * 
available. 
these distributors and _ retaile 5 
WPB warned. 
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“IF IT’S GENUINE, THEY'LL GO 


FOR IT EVERY TIME!” 


Yes, Sir! There’s no satisfactory substitute 
for the real thing. And when it comes to 
repair parts, there’s no better way to keep 


Ford owners happy and contented than to 


use Genuine Ford Parts when servicing 
their cars. They’re exact duplicates of the 
parts originally built into Ford cars. Ford 


owners prefer them for this reason, so... 








AUTOMOTIVE WASHINGTON 


U.S. Takes 2 Steps. 
To Cut Its Spending 


By William Ullman 


Washington Correspondent 


AS MORE THOUGHT is being given to tax reductions, 
two important programs to control and reduce federal ex- 


penditures have been started. 


First, President Truman asked government departments 


and agencies to take a careful look at their operations with 
oo 


a view to eliminating any 
wasteful expenditures. Sec- 
ond, a House committee pro- 
duced a bill designed to bring 
government corporations and their 
operations under the annual scru- 
tiny of Congress, and to provide 
financial control of them through 
regular fiscal agencies of the gov- 
ernment. 

This new measure may not come 
before the House until after the 
summer recess. It deals with the 
same ame prineiples Gs 6 CONNOE 7. ncusiicinssndidiamnile meneame aaa as a controll bill 





in the Senate, al- 
though it does 
not go quite as 
far as sponsors of 
the legislation 
have been seek- 
ing for many 
months. 

In fact, Presi- 
dent Truman 
more than a 
month ago wrote 
the House Com- 
mittee on Ex- 
penditures in the 
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" ORGANIZATION of an outstanding wartime ‘‘share-the-ride’’ program 
Pockerd Motor Car Co. has just been awarded an OPA citation. The citation, 


presented by district OPA executive Norman Rouff, 


was accepted jointly by 


Packard President George T. Christopher (night). and Pat Zom 0, president of 


Packard Local 190, UAW-CIO (center). 


Packard’s transportation group from totaling a perfe 


Exccutive Departments, which has 
been studying the subject, that he 
favored a stronger bill it was then 
considering. That bill he described 
as a “long-delayed forward step” 
which “I heartily favor.” 


Reporting to the House, the 








Just the margin of a single point kept 
score. 


committee said 101 separate gov- 
ernment corporations are en- 
gaged in various fields of produc- 
tion, transportation, generation 
of power, loans, housing, insur- 


: ance and other lines of business. 


As of last March 31, they had 


When you watch these men laying the top four inches of a landing strip, 
you’re watching a team of machines making light of a job that would crack the 


backs of countless coolies. 


Reading left to right, there’s a Blaw-Knox blading spreader, a Jackson internal 


vibrator, a Foote mixer—to be followed by a Blaw-Knox finisher and a 


Koehring float to put the finishing touches on the sky-roads at New York’s 


new mammoth Idlewild airport. 


And back at Blaw-Knox, and Jackson, and Foote, and Koehring, you'll see 
teams of management-men — 42 Business Week subscribers plus 124 pass-along 
readers—mapping their executive thinking with the efficient help of this magazine’s 


alert business news reporting and interpretation. 


It's the same no matter where you look. You'll see Business Week at work 
wherever you find management-men building the strips for happy business landings! 


. You have many things to say to management-men 





and one best place to say them 






gross assets of $29.6 billion, gross 
liabilities of $28.4 billion, net 
worth of $1.2 billion. 

The committee said that of the 
gross assets, the major items, afte 
deducting reserves for valuatio 
and estimated losses, were $13.3 ; 
billion in loans receivable; $7.8 TS 
lion in land, structures and equip- 
ment; $2.9 billion in commodities, 
supplies and materials; $2.1 billio 
in investments, and $1.6 billion in 
other receivables. Of the gross lia 
bilities, $22 billion were in bonds 
notes and debentures, of which the 


blic held ly $2.3 billion. 
public he only § ; illion 6 = 
Measure Proposes 
Fiscal Reforms @€-* 
THE BILL WOULD effect a 
number of reforms. As for ‘ch Lom 
owned corporations — in which the 
government holds all the stock or 
other capital interests — the meas 


ure would call for a business-type 
budget to be incorporated as part 


of the annual budget of the cov Gage 
ernment. 

For all government corporations 
it would require a commercial-ty pale 
audit and a report to Congress. 
With certain exceptions, the ve 
also would provide for overal 
Treasury control of the depositor- 
ies, financing and government | & a 
curity transactions of all corpora- 
tions. 

In the future, all corporations @ag™"% 
to be established to act as agen- 
cies or instrumentalities of the 
United States would have to be 
established by an act of Congress 
or pursuant to an act of Congress ‘ 
specifically authorizing such ac- Or 
tion. ; 

And, after June 30, 1948, ther 
would be an end to all wholly = 
owned government corporations 
created under the laws of any stateg= 
territory, or possession of the 
United States, or under the District 
of Columbia laws, unless they ob 
tain congressional authority to in- 
corporate under federal charters. 

The House committee noted arf- 
increasing awareness that’ the i 
financial program of the govern. | 
ment can not be effectively co 
ordinated without some _ control 
over government corporationsg 
Surely, it said, the Congress, which 
has been responsible for creating 
the vast majority of these govern@. 
ment corporations, “retains the 
right to exercise control over their 
activities — a right which it ha@® 
delayed too long in asserting.” 

* * ok 
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Lawmakers Eye 


Surplus Setup 


SPREADING ACRES of surplus 
war property are beginning to at- 
tract congressional interest, anq@i 
consideration of the Surplus Prop- 
erty act now appears as a certainty 
after the summer recess. — 

Paving the way for this is a new ’ 
bill by Sen. Stewart of Tennessee 
who is a member of a Senat&- 
subcommittee assigned to handle 
this subject. The Stewart bill is 
regarded as important more as 
vehicle for bringing the subject 
forward rather than as it is novg, 
framed. 

But significant in the Stewart 
proposal, and regarded by many @& 
as indicative of much congres- 
sional thinking, is the proposal to 
establish the Surplus Property @& 
board as an independent agency 
subject to review by Congress 
itself. — 
This is taken as meaning that 
Congress is not prepared to modify 
materially a provision in the exist 
ing act which reserves to Con- 
gress alone the right to approv 
the sale of the larger war plants: 
The existing setup under which 
actual disposal of surplus property. 
is handled by six different agencies 
would be abolished by the Stewart 
bill and the SPB would be charge 
directly with this responsibility. 

* * 


* 


U. S.-Soviet Accord 


Looms on Patents 


CHANCES ARE improving fo 
government action toward obtain- 
ing recognition by Russia of Amer@p. 
ican patent rights. This grows ou 
of long - standing dissatisfaction. 
among American industrialists witg= 
Russia’s refusal to recognize the 
validity of any patents. 

This refusal is regarded as On 
of the principal impediments to 
sound commercial relations and gg 
large volume of trade with Russi 
after the war. It also virtually 
blocks any exchange of technologg... 
ical information. 
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Spark plug advertisers know that in this age 
of motors, both men and women are inter- 
ested in what makes the heartbeat of their 
. ’ engines tick. That’s why the Champion Spark 
- Plug a finds it profitable to plug its product in 
. The American Magazine. Edited with dual sex appeal, 






; The American Magazine double-exposes Champion ad- 

vertising to millions of men and millions of women— 
a multimillions of aspirational Americans who buy The 
——a American Magazine on the newsstands, who subscribe, 
= or who beg, borrow, or steal somebody else’s copy. 


we 











In the Service 
of the Nation 


. BUD SCHIRMER, Detroit Manager, The Crowell-Collier Publishing Company 
General Motors Building, Detroit, Michigan 


ra» THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. 


= J PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'S, AND WOMAN'S HOME COMPANION 
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Various Reasons Listed... 
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Dealers Tell Why They 
Shun Surplus Sales 


(Continued from Page 2) 


trucks which are not generally sold 
to the public, or they were tank 
parts. Some were piled in miscel- 
laneous piles in no condition for 
shipping or resale without a tre- 
mendous amount of work. 

“With the manpower shortage 
from which everyone is suffer- 
ing, we just didn’t have the time 
to do it. You speak of a great 
many parts being offered ‘for a 
song.’ I haven’t seen anything of 
value at any sale I attended that 
went for ‘a song.’ 

“I had a most interesting expe- 
rience at the last armored car 
sale at Warren, O. These armored 
cars, with a 310-cubic-inch engine 
and only 1%-ton axle, were orphan 
models if I ever saw any. 

“They had 1,200 for sale, all with 
undersize, scrap tires and most of 
them with important parts of the 








WIRE, ROD, BAR 
insure higher quality products 


Wwe YOU'RE BUYING STOCK for forging 
or machining . . . whether it’s R317 or 
any of the other aluminum alloys... Reynolds 
can save you production time and money, help 
insure better quality finishes. 

What’s more, because of Reynolds complete 
quality control, tolerances are extremely close. 


motor missing. They only sold 200 
of them between $400 and $600 
each. 

“My personal opinion was that 
they had a top value for the 1,200, 
across the board, of $250 each, be- 
cause even after you were through 
fixing, you still had very much of 
an orphan. 

“Being a dealer of 18 years 
standing with a decent reputa- 
tion, I cannot countenance buy- 
ing something in this class and 
selling to people for a high price. 
Had I been able to buy these 
units, I most certainly would 
have sold them for a price not 
over 20 percent of cost. 

“The freight on these units from 
Warren, O. would have run at 
least $75 each; the average repair 
cost per unit would have been 
over $150. They haye no cabs and 


No time is lost in re-setting machines; no ma- 
terial wasted in unnecessary rejects. 





Consider Aluminum . . . Consider the added efficiency offered by the new 
Reynolds aluminum alloys. Consider . . . ease of fabrication . . . thermal and 
electrical conductivity .. . light weight . . . corrosion resistance . . . strength... 
reflectivity . . . non-magnetic, non-sparking and non-toxic qualities . . . pleasing 
appearance . . . new low costs. And finally, consider Reynolds nation-wide pro- 
duction and service facilities. Reynolds Metals Company, Aluminum Div., 0000 
S. Third Street, Louisville, Ky. ... Consider Aluminum ... Consult Reynolds 


STRONGER ... LIGHTER, 
TOO! The Roller skates your 
kid uses after Victory will be 
stronger, lighter, more dura- 
ble, because of parts machined 
or formed from Reynolds 
Aluminum, 


See catalog in Sweet’s . . . or write for catalog No. 100-A 
. . Its Important Role in To- 
morrow’s Products;’’ and Special Bulletin 31-A on 


**Reynolds Aluminum . 


Reynolds Wire, Rod, Bar. 


CORNER IN STOCK R 


to install cabs on them would 
have cost another $200. 


“When we finished, we still had 
an orphan with about $700 in it, 
planning to pay $250 top. The gov- 
ernment refused all of the bids on 
the first 200 and, as I said, finally 
sold only 200 out of the 1,200. 


“Had they been less stiff-necked, 
(A surplus official was there and 
got up and made what I con- 
sidered an asinine speech about 
the automobile dealers coming to 
the support of the government 
and paying the government’s 
prices just for dear old alma ma- 
ter. He made some ridiculous 
statements about these trucks 
having a ceiling of $1,240 and ac- 
tually being worth $1600 or 
$1700.) they could have sold the 
whole 1,200 at around $300 each 
and then the trucks could have 
been sold to the public for a 
fairly honest figure and the ci- 
vilian transportation situation 
could have been alleviated by 
this additional number of units. 
“T’ll tell you about another expe- 

rience [I had in Chicago at a sale 
where there were 130 units and 20 
odd of these were scooters. There 
were only about 30 decent trucks in 
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OOM at one of the Reynolds 
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the bunch and the rest were from 
average to poor condition. 

“There were over 300 dealers 
registered at this sale and the gov- 
ernment sold most of this junk at 
ceiling. In fact, I think the total 
figures were 96 percent of ceiling 
for the group. 

“Personally, I have never at- 
tended any sale where the mate- 
rial offered went for a song. I 
have always paid more than I 
considered the units worth. 

“I did not attend the last sale at 
Camp McCoy held some time in 
April because I was just fed up 
with spending $200 or $300 on a 
trip for traveling expenses for my 
truck manager and myself and 
coming home with only a few 
units. 

“We have been most anxious to 
serve our community properly and 
we have made a small amount of 
profit on the units we sold, but we 
had to sell them at too high a 
price. I sincerely hope I haven't 
made too many enemies. 

“In addition to all this, I have 
bid on hundreds of items in the 
Sales Reporter and either heard 
nothing more from them or have 
been notified that the items were 
withdrawn for use by the armed 
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lere Rod and 
Bar carefully catalogued await your order. The moment you receive them, they’re 
ready to go...heat-treated rod and bar for automatic screw machines or stock for 
forging . . . each item carefully inspected, fully identified. 


- ef 
plants. 


WEIGHT SAVER! To- 
day, aluminum box cars, 
designed by Reynolds, are 
lighter and stronger . . . built 
to take constant punishment. 






, 
Ny 
forces. This is OK with me if they 
need them, but, I believe they 
should never have been put on tk. 
Reporter until the armed forces 
had a chance to take them... . 
“I have had as high as $25, 
outstanding on deposits, when de- 
posits were required, and after ¢ 
days, had my money returned to 
me. On one particular sale, m 
manager and I traveled 3,000 mil 
in total to inspect 660 trucks. We 
bid ceiling on 220 and give 
$25,000 deposit on our bid. 


“When the allocations were final- 
ly made, we were given one truc’ 
located at Des Moines, Ia. Here 
was the net result of 3,000 miles o 
travel and $400 expenses—on 
truck, which we sold wholesale at 
the same price we paid for it b 
cause we couldn’t afford to go ove: 


to Des Moines for a single unit. 
There isn’t any profit in that nee 












































































of business. 

“J would be delighted to be li 
able to ‘buy things for a song’ @a™ 
and sell them quickly to the pub- 
lic with only a few notes added » - 
to the song. I think income taxes* 
being what they are, the best 
policy to pursue is to sell in vol- gem 
ume for a small markup. 

“You build a tremendous ae 

of good will. By pricing items fai 

ly, you do not take advantage of 

the public who will be able to slas 

back at you in the future.’- 
HAROLD D. DRAPER, Draper 
Chevrolet, Saginaw, Mich. 


* * * 
Yon Cites Thefts, er 
Lack of Gas, Tires 

“Reason No. 1 is after you hav 
purchased the trucks or cars, what 
ever it might be, usually it is sev- 
eral hours before a dealer can re, 
move same from government prem- 
ises. During that time your mer- 
chandise is most likely to bh 
robbed, as I understand the guards 
are always pulled off the premises 
after the sale. In some cases, I ha’ 
heard of entire motors being re- 
moved. 

“The last two sales I attended we 
were notified after we arrived that 
all cars and trucks would be sol 
less tires. How can a dealer get 
them home, much less sell them 
without tires? 


Another reason is it is hard to 
predetermine how much money yoy, 
are going to spend at one of these 
sales, therefore, making it impos- 
sible to carry the right amount i 
the form of a cashier’s check or 
New York exchange. 

“We have also had trouble in get 
ting gasoline to bring vehicles 
home. 


“There are many other reason: 
too numerous to mention in a 
short letter. These are just a fe 
of the main ones.”—K. S. Yon, Yon 
& Boylan Motor Co., Mobile, Ala. 
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‘In 1944 
The 
KLEINHANS 
CO. of Buffalo 


one of America’s 


largest stores 


for men and boys — 
placed 


62.7% 


of its advertising 
space in the 


BUFFALO 
COURIER-EXPRESS 
in retailing, e& 
advertising pays off : 
at the cash register 
and in Buffalo 
local space buyers know 
the Courier-Express 
Delivers the Goods! s 


SUFFALO’S ONLY 


MORNING & SUNDAY NEWSPAPER 
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YESTERDAY COMPLETE 


| 5 FROM BUMPERTO 
lla advertising of _ yesterday” S ee BUMPER 


ically represented by this Oldsmobile advertise- 


ment which appeared in the Cincinnati Times- 


Star of November 15, 1928. = ~ | ih Se 
During the “yesterday” years of 1928-1940 


MORE Cincinnatians were being told in the in ~~ 
Times-Star about MORE makes of automobiles 


- . a . ea 
than in any other Cincinnati newspaper. Na- 


"| (C@ (ECs) 
tional automotive advertisers placed 9,363,899 e I eS 


lines in the Times-Star, almost as much as in all 


With a host of truly fine-car features 


There's nothing to add to your new TWO-DOOR SEDAN ee, '. full automatic opark . . 


Oldsmobile—it is the car complete, euper- rugged | low hung frame . .four 
ready for immediate and continuous 9 2 5 a ae shock a! beorbers es 
service. And factory price! w special eprin: am 
ee headli ee eomnmetnt ‘tone wheel... 
In addition to the visible beauty of its complete eet of instruments including 
ainsi thermometer and gas 
ge. indirectly lighted = asingle 
glass... tral fitting cushions . uphol- 
an amazing performance, a brand new type of stery . . . distinctive sprosntmenis. 
motoring enjoyment: All this, rete opt 


= reelf . a ¢ s Gules of Gnccsr 
New high compression type 53h. p. engine with formance fine<ar comfort that will 
rubber ee oy crankcase ven- Sens tely cotablish the overwhelming value 
tilation . . . fuel pump. ne enamels charg- of Oldsmobile 


TRE: SCHOTT AUTO CO. PRICE | nae aa co. ULDSMOBILE NORWOOD CO. 
Sown 16 Ollbert Avenee. 43 Bare Tae ale Avenee 
yi a sewroat OLDSMOBILE € co. INC. pole nl ett Fg 
3 covincton GTow ovbsmosits co, 


other Cincinnati newspapers combined. 


Spore Tore Bom ane 


MOAMITOW™ oroswoene co, 


THE & H. FP MOTOR CAB CO. 
ome 8 


OLDSMOBILE 


RODUCT OF GENERAL MOT 


Tomorrow with the removal of restrictions, 
and with more goods available in normal 


Despite curtailment of civilian manufac- quantities to Greater Cincinnatians, «the 


ture, national automotive advertisers ac- Times-Star will continue to be the first in 
cord first place to the Cincinnati Times- this rich $500,000,000 stable market. 
Star in the wartime years 1940-1945. 


CINCINNATI TIMES-STAR. 1,907,130 lines 
Sunday paper 854,675 lines 
Other evening paper.... 1,374,701 lines 
Morning paper .... 733,458 lines 


(ee en 


ps 
‘A\y> "$e ny soverrisina WO 


HULBERT TAFT, President and Editor-in-Chief. 
Owners and Operators of Radio Station WKRC. AND DAILY CIRCULATION 


NEW YORK: 60 East Forty-second St. CHICAGO: 333 North Michigan Ave. WEST COAST REPRESENTATIVE: John E. Lutz. 435 N. Michigan, Chicago 
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Chrysler Boasts 


Only Commercial | ? 
Tank Test Ground | ih. * * Tri abe (Continued 


DETROIT. — Chrysler Corp. last : a came a dealer in 1935. He is a 
week took over : pation a0 the . . director of the Wisconsin Automo- 
Ordnance testing projects of one of tive Trades Assn., and has been 


the two Ordnance proving grounds president of his local group. Beck 
currently being discontinued, thus has been chairman of the Civilian 


making its own Tank Arsenal prov- Defense unit, the Red Cross Blood 


ing ground at Utica, Mich., the Bank and the Sea Scouts. 


nation’s only remaining commerci- we 
ally operated field testing activity Harry E. Sewe.i (Buick-Pontiac), 


for tanks and trucks. Merrill, Wis., born in Humboldt, 
The Chrysler proving ground will Ia., July 11, 1905. He went into 
continue to test all types of com- the automobile business in 1930 
bat vehicles, including the giant with the Buick line. He is now 
M-26 General Pershing tanks, as president of the Lincoln County 
well as other types of tanks, vari- Automobile Dealers’ Assn. and di- 
ous models of Army trucks, cargo rector of the Wisconsin Automotive 
carriers, tank recovery vehicles and Trades Assn. Seidell was president 
grouser assemblies for tank treads. of the local Lions’ Club in 1934, 
In the 40 months since the Ordi- a pa and for a number of years has been 
nance department commissioned ——— EE se a director of the local chamber of 
i commerce. His war activities in- 

ground, a total of 282 vehicles of | AGE RICERATED CARGO YESSET, built by Medguon-Greene-Haldeman, ship-|clude chairmanship of the Lincoln 
62 different types have been sent |ers in Los Angeles, operating under the name of Greene-Haldeman Co. The ship County Automobile Dealers com- 








through tests on the 600-acre tract. | is 128 feet long, is powered by 560-horsepower Union diesel engine. mittee for ODT and co-chairman- 
The proving ground completed , ° ° an increase of approximately $43,000 a a 
505 projects in the 40 months. Vt. Tag Receipts Rise over those of the preceding year. - ee alae 


The proving ground was awarded MONTPELIER, Vt.—Receipts of the P. L. GrimsHaw (Chevrolet - Bu- 


an Army-Navy E and later a star | ,,,. t t vehicle department Art Johnson Implement Co. has]ick), Reedsburg, Wis., born Nov. 
for its contribution to the war from registration fees during the aonb been appointed Dodge dealer in|4, 1897, in Camp Douglas, Wis. His 
effort. year ended June 30 totaled $2,347,503.47, ' Peterson, Ia. first experience in the auto busi- 








ee 





No. Vin a Series on the 
fault mis 


Mass Production 


Joinin g various like and unlike materials into a composite structure 

possessing strength, lightness, wear resistance, insulation values, 
and decorative surface appearances, is an advanced expression in 
the art of lamination. Special knowledge is required to obtain a 
permanent, unfailing bond between several layers and combina- 
tions of materials. 


eae The development of phenolic laminates, by the Woodall organiza- 
tion, prior to the war, was a result of the company’s pioneering 
process, in 1934, of the hot press lamination of cloth to embossed 
paper foundations. This method brought a new beauty and long 
life to motor car interiors—and a great economy in production. 


eee: Rl The Woodall skill and experience in lamination techniques are 
. at the disposal of raw material producers and end product manu- 
facturers in developing postwar products, 


WoopDALLt [NDUSTRIES |NC. 





* DETROIT 5, MICHIGAN ° PLANTS, DETROIT AND MONROE * 


" oe 
ae 


FABRICATORS OF RAW MATERIALS FOR MASS PRODUCTION INDUSTRIES 











| Just Among Dealers... 














from Page 3) 





ness was in March, 1926, as a & 
representative of Chevrolet. Gri 

shaw became a dealer in the pres- © 
ent lines in January, 1939. At. & 
present he is a director of tia 
Wisconsin Automotive Trades Assn. © 
and president of the Reedsbugr, & 
Country Club. > 


* ¥ * 4 

Reep Merrett (Ford), Superi@& 
Wis., born in that city Jan. 21, © 
1895. Merrell started in this busi, © 
ness as a mechanic, becoming @4 
dealer for the Moon line of cars | 


in 1922. At present he is direct a ang 
of the Wisconsin Automoti 


Trades Assn. and president of the ~ 
local association. He is a mem , 
of the Kiwanis Club, the Assn. , | 


Commerce, the YMCA, Elks, Amer- ~ 
ican Legion and Veterans of F\ 
eign Wars. 

























































* * * | 


Wituiam P. ScHWARTZBURG (Naso 
Milwaukee, is a hometown boy | | 
made good, having been born j; 
that city March 24, 1889. He starteaoe 
in the auto business in January, 

1910, as a mechanic for the Bui 
Motor Co., Milwaukee. He became 
a dealer handling the Marion-Han- 
ley line in September, 1912. 
organized the Schwartzburg Nash 
Co. in February, 1934. Schwartzbure 
is a director of the Wiscons—e"™ 
Automotive Trades Assn. and vice- 
president of the Milwaukee coer 
Automobile Dealers’ Assn. In h 
wartime activities he has assisted 
committees on bond sales and bloqg meant 
donations. 

oa * 7 


Leonarp L. Kvam (Chevrolet 
Milwaukee, born in Benson, Minn., 
Dec. 6, 1896. His first experience 
in the auto business was as e-~ 
bookkeeper in June, 1921. He be- 
came a dealer for Chrysler in he 
ruary, 1938. Kvam is president 
the Wisconsin Automotive Trades 
Assn. He is also a member of "Gaon 
Milwaukee Athletic Club. The Tri- 
poli Shrine and the Milwaukee 
Assn. of Commerce. He has direct 
his wartime toward OPA, being a 
member of a ration board and also 
a _— of the Red Cross w 
fund. 









Gen. Christmas 


Heads Ordnance 
Public Relations ©& 


DETROIT. — Appointment of 
Brig. Gen. J. K. Christmas, form@> 
deputy commander of the office o 
chief of Ordnance here, as chief 
of technical information respoi= 
sible for all pub- ¢ 
lic relations ac- ; 
tivities in the 
Army Ordnance 
department, was 
revealed last 
week by Brig. 
Gen. W. P. Boat- 
































Gen. Christ 


wright, head of 
Detroit Ord 
nance. 

Gen. Christmas 

y left Detroit forg 
a Washing™®™ 
Gen. Boatwright tn assignment 
in January aftg 
completing a tour of temporary 
duty in the European theater. His 
name has been so intimately cog 
nected with American tanks tha 
the first General Sherman tanks 
to arrive in North Africa wei 
dubbed “Christmas presents.” 

Gen. Christmas established thg,_ 
tank division in Ordnance and ha 
supervised their design, production 
and servicing. B. 

Gen. Boatwright, meanwhile, has 
been awarded the Legion of Merit 
medal. It was presented to hi 
by Lt. Gen. Levin H. Campbell in 
ceremonies at the Pentagon buil@. 
jing in Washington. 

The citation which accompanie 
the medal praised “the marked e™=™~ 
ecutive ability and leadership” Gen. 
Boatwright displayed as chief @Fr 
the Frankford arsenal, Philadel- 
phia, from December, 1939, until 
June, 1942, 
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Gradual Decline... 
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4rms Output Faces 


WASHINGTON.—Having reached 
their wartime peak, munitions 

akers can look forward to a grad- 
al reduction in production require- 
ments to 70 percent of that peak 
py December of this year. 

WPB announced last week in a 
worksheet to the arms industry 


eee Dealer Chief 


In Manchester 


’ | Warns on Cars 


MANCHESTER, N. H.—(UTPS) 
—Wilfred J. Sanfason, president of 
the Manchester Automobile Dealers 


ages, has warned New Hampshire 


boy | 


= “auto owners that unless they take 


better care of their cars, a complete 


reakdown in auto transportation 
toe sis 


ary, 


s threatened. 
“There is real danger to transpor- 


1i@ag@ation,” he said, “when the public 


Ame 


a “It should be borne in mind that 
= ven after new cars are put on the 
Er ket, there will be literally mil- 
ice- lions of returned servicemen who 
ne re going to get top priority for 
h them, in addition to the countless 
a. drivers engaged in essential work.” 


exwoyle Joins G-P 
mm, As Zone Chief 
e- 


be- 


'e er Corp. in sales distribution, has 
coined Graham-Paige Motors Corp. 


des 
t 
Tri- 
kee 
t i- 
ya 


V eo 





lan- he need for car conservation a 
1a Fing of the past. 









gets to the point where it considers 


DETROIT.—H. O. (Larry) Doyle, 
for 20 years associated with Chrys- 


as zone manager in Atlanta, Ga., 
it was announced 
last week by E. 
Peerce Lake, 
Graham - Paige 
general sales 
manager. 

Doyle will have 
charge of sales 


territory embrac- 
ing Georgia, 
Florida, Ala- 
bama, Mississip- 
pi and western 
Louisiana. He 
as most recently manager of the 
Philadelphia region and general 
Mmanager of a western Pennsyl- 
vania distributorship for Chrysler. 


Hewitt Boosts 
wutput Capacity 


BUFFALO.—Installation of new 
equipment increasing by 50 percent 
he production capacity of Hewitt 
Rubber Corp. has been revealed 
py Frank W. Blanchard, factory 
manager. 
The equipment consists of a No. 
1 Banbury mixer, with motor and 
controls; 120-foot stock - cooling 
wonveyors with helical stock cut- 
ers, and new conveyor equipment 
to move rubber compounds into the 
emixer. 
Necessary building alterations in- 
clude construction of conveyor 
PHouses at the roof level of the mill 
oom and installation of concrete 
_and steel foundations for the new 
ixer. 


» Boat, Car Crash 
Australian Motorist Hit 


By Aircraft Carrier 


SAN FRANCISCO.—An Austra- 
ejan motorist has collected insur- 
ance four damages suffered when 
his sutomobile was hit by an 
e™merican aircraft carrier, the Mel- 
bourne radio reported. 
The motorist, Keith Waters of 
“®ydney, parked his car on a wharf 
beside the carrier. 
Tides were unusually high. While 
aters was dining aboard another 
vessel nearby, the tide fell. Part 
«gf the American carrier projecting 
Bver the end of the wharf de- 
scended upon Waters’ 
quashed it flat. 


“PLEASE BE ADVISED THAT New Truck 

is sold. Thanks a million, will use your 
—@ service again if necessary.’’—L. G. Steiner, 
Pandora Garage, Pandora. Ohio. 


~ HL O. Doyle 





car and 









distribution in a 





Old Car Show 
To Feature Rickenbacker 


Fete in Columbus 
COLUMBUS, O.—A display of old 
automobiles will be a feature of the 
Rickenbacker homecoming here on 
Aug. 1. 
Highlighting the exhibit will be 


that it plans to taper off munitions|the 1904 Columbus Road Master 
production to $3,400,000,000 by the|used in the motion picture, “Cap- 
end of 1945, 30 percent below the|tain Eddie,” which will have its 
record level reached in March. 


premiere here at that time. The 


Production this month has re-|car was manufactured by the Co- 


Deepest cut in the one-front war 


schedule is in guns and fire control 
equipment, in which December pro- 
duction will amount to only one- 
third of the March output. 


Tanks and other combat and 
motor vehicles will drop 60 per- 
cent. Smallest cut is in ammu- 
nition, which has declined 14 per- 
cent from March levels and will 
be steady the rest of the year. 
Heavy cuts have been made in 


ammunition, with some types cut 
in half, but rockets will be in- 
creased to two and one-half times 
the present production rate. Sim- 
ilarly, the aircraft program as a 
whole is declining, but jet planes 
face a steeply rising schedule. 


stlso for 


POST- 


TRICO 


-0-WYlatic 


Finger-Tip Control For Car Windows 


Le 





ceded to 85 percent of the peak,|lumbus Buggy Co. and resembles 
while it will decrease to 80 percent|the one in which Rickenbacker 
by September, WPB said. 


first rode when he was 14 years old. 





5 States Name Directors 


In NADA Elections 

WASHINGTON. — Dealers in 
five states last week named di- 
rectors to National Automobile 
Dealers Assn. Two new directors 
were elected, and three re-elect- 
ed. The new directors are Dan 
Hastings, Southern California, 
and Harry L. Bell, Ohio. 

Re-elected are W. C. Quebe- 
deaux, Arizona; Stanley Horner, 
Washington, D. C.; Cecil Walk- 
er, West Virginia. Walter Mc- 
Rae, Florida, was elected to fill 
an unexpired term. 









WASHINGTON. — Production of 
American synthetic rubber since 
the start of government rubber 
program now totals approximately 
1,400,000 long tons, the Rubber 
Reserve Co. announced last week 
with the release of a study entitled 
“Report on the Rubber Program 
1940-1945.” 


In making the report public, S. T. 
Crossland, executive vice-president, 
said that the synthetic rubber pro- 
duction for 1944, 737,000 tons, was 
greatly in excess of the Jargest 
amount of natural rubber con- 
sumed in the United States in any 
year prior to the war. He added 
that the scheduled production of 
synthetic rubber for 1946, 1,200,000 
tons, is larger than the amount 
of natural rubber consumed in any 
one year by the entire world be- 
fore 1941. 

Crossland disclosed that the 51 
government-owned plants, whose 
operations are supervised by Rub- 
ber Reserve Co., produced 378,000 
tons in the first five months of 
this year. The estimated produc- 


SEE THESE 


The Rubber Record 


U. S. Synthetic Output in 1944 Tops Use of Natural 
In Any Prewar Year, Report Shows 
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tion of 78,000 tons for June will 
make the total for the first half 
of this year about 456,000 tons. 
The scheduled production for the 
entire year is approximately 1,000,- 
000 tons. 

The report says that in 1944 
it cost approximately 31 cents a 
pound to produce GR-S, the gen- 
eral purpose synthetic rubber 
produced in large volume. The 
present operating cost at the low- 
est-cost plan is about 11 cents a 
pound. It was predicted that in 
the postwar era a production cost 
below that rate can be antici- 
pated. 

Regarding the quality of rubber, 
the report says: “Performance of 
tires made from synthetic rubber 
is now very close to that of the 
average prewar natural rubber tire. 
... The use of butyl rubber in the 
manufacture of inner tubes where 
pneumatic (air retention) proper- 
ties are important has been suc- 
cessful and is expanding.” 








Read Jack Weed’s Backshop for some 
highlights in the service field. 


two little Squirts? 
Watch them leap into action 
when you press the button 


> Rain orshine, the TRICO Automatic Washer 


quickly will clear away the blinding “curtain” 


of dust, road-splash and grime which some- 


times makes driving downright dangerous. 


WAR cars the 


A touch of the button squirts two jets of 


clean water on your windshield for 16 seconds 
—right while you are driving—and the Wiper 
Blades do the rest. 


In sprays of light rain, the Washer supple- 


ments the mist so that the Windshield clears 
instantly. In dry weather, off goes eye-strain- 
ing, vision-blurring dust or grime. 


Pre-war installations made driving safer for 


with new clog-proof jets. 


thousands. Now ready for the cars of tomor- 
row is the further improved Trico Washer 


Manufacturers of vacuum-operated 
products, including automatic wipers 
used as standard equipment on mil- 
lions of cars for 25 years, and of 
precision gauges (Micro-Chek) for 
3800 war industries. 





vvgy 
Operates automatically by vacuum 


TRICO PRODUCTS CORPORATION 
BUFFALO 3, NEW YORK 


es 
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Chrysler Division Names 
9 New District Managers 


DETROIT.—Stewart W. Munroe, 


Ralph M. Lumsden, John T. Mercer, 


general sales manager of Chrysler Alfred J. Morrison, Paul O. Tweedy 


division, announces the appoint- 
ment of the following nine new 
district managers: 


Lewis M. Bowe, Charles H. Dur- 
ham, John J. Keho, John C. Liddy, 


Ecuador Slashes 


Vehicle Imposts 


WASHINGTON.—Customs duties 
on imports into Ecuador of autos, 
buses, trucks, tires and auto parts 
have been reduced about 75 per- 
cent, according to trade reports 
reaching the Department of Com- 
merce. 

The reductions are designed to 
encourage importations of automo- 
tive vehicles to alleviate present 
difficult transportation problems. 


and Clarence M. Welch. 

All of these men have had exten- 
sive experience in the auto sales 
field. A number of them have been 
released from the government serv- 
ice through the completion of vari- 
ous war production projects on 
which they were engaged. 

Bowe, Tweedy, Durham and 
Welch formerly held positions with 
Chrysler Corp., the connection be- 
ing interrupted by the war. 

Assignments so far announced 
are as follows: Durham to the Kan- 
sas City region with headquarters 
at Oklahoma City; Keho to the 
Atlanta (Ga.) region, with head- 
quarters at Knoxville, Tenn.. 

Liddy to the Houston (Tex.) re- 
gion, with headquarters at San 
Antonio, Tex.; Morrison to the 
Charlotte (N. C.) region, with head- 


The decree provides that the new! quarters at Columbia, S. C., and 


ad valorem import duty rates on 
passenger cars and buses be assess- 
ed on the factory prices. 


Tweedy to the Washington region 
with headquarters at Richmond, 
Va. 


Trail Blazer 
Pontiac First Private Car 
To Travel Alcan 


PONTIAC, Mich.—A Pontiac 
blazed the trail for privately owned 
cars over the Alcan highway, D. U. 
Bathrick, general sales manager of 
Pontiac Motor, has been informed 
in a letter from Cheshire Motors 
(Pontiac), Yakima, Wash. 


“My Pontiac was the first pri- 
vately owned automobile to obtain 
a permit to travel the Alaska high- 
way,” the owner wrote. “In Edmon- 
ton the Army requires that the car 
and tires be in extra good shape, 
and I had to have a reserve gas 
tank. 

“The Army told me that this was 
a test case and if I got through 
without trouble it would be easier 
for others to get a permit to make 
the trip. I made the trip without 
any trouble at all.” 


N. C. Parking Curb OK'd 

North Carolina’s attorney general 
‘has ruled that a municipality may 
ert the parking of gasoline 


trucks except for business purposes 
and in cases of breakdown. 


1945 
WPB Report Shows: 


War-Born Plants Based| 


In Old Industrial Area 


WASHINGTON. — The nation’s 
unprecedented $20,300,000,000 expan- 
sion of manufacturing facilities 
during the war has been concen- 
trated largely in areas where sim- 
ilar industries operated before hos- 
tilities began, WPB announced last 
week in making public for the first 
time a study that details the geo- 
graphic distribution of the wartime 
manufacturing plants. 

Entitled “Characteristics of War 
Manufacturing Facilities,’ the re- 
port covers the nation’s industrial 
expansion from July 1, 1940, 
through May 31, 1944. However, it 
does not include the expansion of 
service facilities. 

The report points out that 
there occurred a much less wide- 
spread relocation of industrial 
plants throughout the country 
than might have been the popu- 
lar conception, because strategic 
and economic consideration re- 


Of interest to Cost-Conscious 


Deadweight costs just as 


much to carry around as 


(aud whe tnt?) Fleet Operators 


Postwar designs of many 


manufacturers, prepared with the 


payload. But there’s this 
difference. Deadweight is on your 


payroll, whereas your customers 


help of Alcoa engineers,. call for 
increased use of Alcoa Aluminum. 


It will pay you to discuss alumi- 


write the check for payload. 
Strong, lightweight Alcoa 


Aluminum lets you reduce dead- 


weight. Payloads 


increased, boosting your income 


while operating costs are cut. 


equipment. 


can then be 


num construction with 


the 


manufacturer who supplies your 


ALUMINUM ComPANY OF AMERICA, 
1926 Gulf Bldg., Pittsburgh 19, 


Pennsylvania. 


This stock of Aleoa Aluminum 


sheet may hold 


the key to 


more profitable fleet operations. 


ALUMINUM 
Oo 


quired the heavy concentratio 
of these facilities in the same 
states and areas where simila 
industries had chiefly operated 
before the war. 

Labor supply, existing transpo 
tation facilities, housing and the 
need for top speed combined to 
bring about the placement of t 
added facilities in the prewar man- 
ufacturing centers, the report said 

First Breakdown Given 

The new analysis provides the 

first complete breakdown on t 


— 


ee 


locations of the 13,126 facility add 


tions represented in the total valu- 
ation of more than $20,000,000,00Q@—. 
Of this sum, $15,800,000,000 repre= 
sents public financing and $4,500,- 


000,000 the investments of privat@® 


funds. 
Approximately $19,000,000,000 


worth of the manufacturing facil@ 


ties, representing 93 percent, were 
placed in 179 previously existing 
“manufacturing areas.” The 45am 
counties that are included in these 
“manufacturing areas” in 1939 hag 
84 percent of all the country’s ma 
ufacturing wage earners and 81 


_ 


a 


percent of the value of productg— 


More than a third, or $7,500,- 
000,000 of the total value of facil- 
ities authorizations, were located 
in 10 of the nation’s leading in- 
dustrial cities: Chicago, Detroit, 
New York, Philadelphia, Los 
Angeles, Houston, Pittsburgh, 
Cleveland, St. Louis and San 
Francisco. 

Ohio led the states with 1,293 
facilities and authorization totali 
$1,677,000,000. Pennsylvania follow 
ed with 1,220 authorizations valued 
at $1,675,000,000. Michigan was thir, 
with 1,145 authorizations valued a 
$1,549,000,000. 


a 


Illinois was fourth with 1,067 arg@® 


thorizations with $1,490,000,000 valu- 
ation. New York was fifth wit 
1,111 authorizations with a value o 
$1,383,000,000. Texas with its 
tremendous petroleum and allied 
industries, was sixth with 441 a 
thorizations at $1,259,000,000 valua- 
tion. 
8 Categories Listed 
The report classified the $20,300,- 


\ 


000,000 of wartime manufacturing 


facilities as, “new plants,” “expan- 
sions” of existing plants to make 
products similar to the usual pro 
uct of the firm, and “conversions” 
of existing plants to the manufac. 
turing of war products. 

“New plants” were authorized in 
the sum of $13,900,000,000, over ha 
of the authorizations being conce 
trated in the east north central, 
middle Atlantic and west sout 
central regions. 

“Expansions” were authorized in 


— 


a 


> 


the sum of $4,200,000,000, of whic@ 


more than a half went to the mid- 
dle Atlantic, east north central 
and south Atlantic regions. In t 
case of “conversions” over half of 
the $2,200,000,000 authorized was 
placed in the east north centrda 
region. 

In 83 of the 179 manufacturing, 
areas 80 percent of the value of 
authorizations went into “new 
plants,” the remaining 20 per 
cent being divided between “ex- 
pansions’ and “conversions.” 

“New plants” were 88 perce 
federally financed. However, “ex- 
pansions” of old plants were 53 
percent privately financed, with 
percent of the value of “conver- 
sions” federally financed. 
Geographically, the largest pe 
centage of private financing was in 
New England, the middle Atlantig 


om 


od 


south Atlantic and Pacific regions?” 


Federal-Mogul 
Sets Top Goal 


DETROIT.—Guy S. Peppiatt, ex- 
ecutive vice-president of Federa 
Mogul Corp., has outlined to pla 
managers plans to meet the chal- 


lenge of postwar competition bg. 


product superiority. 
“The correlation of research, en- 


a 


gineering and plant developmem®= 


on the basis of new equipment an 


manufacturing will be for one pur-,. 


pose — to retain the leadershi® 
justly earned by Federal - Mogu 


prior to — and during the war, 


Peppiatt said. 








| Dealer 


Hinckley, Inc., Projects 


00 Percent Expansion 


An expansion of more than 100 
sercent in facilities of Robert H. 
winckley, Inc. (Dodge - Plymouth), 
Ogden, Utah, is 
visioned by W. C. 
Beadles, vice- 
president and 
manager. 

Beadles ex- 
plained that the 
firm proposes to 
acquire a corner 
location facing 
on two streets by 
razing an adjoin- 
ing building. A 
new modern brick 
structure running 
the corner will double the floor 
space, and a smaller addition is to 
be erected on the rear end of both 
e old and new structures. A sep- 
arate truck entrance will be pro- 
vided. 

























H. Hinckley 


+ * * 

Kinsel Awards Contract 

Sor $50,000 Building 

The Kinsel Motor Co. (Ford), 

Beaumont, Tex., has let contract to 

<aerman Weber for the construction 

of its new $50,000 building, to be 

ected at Pearl St. and Colder Ave. 

* The new building is expected to 

be finished in about five months, 
ppending upon the availability of 

Material. Concrete, hollow tile and 

steel will be used in the construc- 


won. 
Canning & Clancy Dealership 
P@pens in East Cleveland 


Canning & Clancy, Inc. (Dodge- 
Blymouth), has opened at 14401 
clid Ave., East Cleveland, O., 


jued headed by two Army veterans, 
hir, Menry Canning and Walter Clancy. 
la “Canning operated a Dodge deal- 

ership at the same address prior to 
a: @e war. Clancy has been in the 
alu- Sales department of Dodge for the 































past 20 years. 
a * * * 


Spiers Plans to Build 


“@®Spiers Motor Co. Knoxville, 
Tenn., has announced plans to build 
an auto sales-service building “en- 
“rely different from anything here 
now” as soon as materials are 
available. The building is expected 
wd cost in excess of $75,000. 

* * * 


Cashen Chartered 
Cashen Zwicker Motor Co., of 
£enoa, O., has been incorporated 
~y Alton Zwicker, L. K. Chambers 
and Robert V. Cashen. Capital is 
225,000. 

* - * 


= McLean Plans Building 
Dan McLean Motor Co., Ltd., W. 
Georgia St., Vancouver, B. C., has 
s@iaced contract valued at $15,000 
ur the erection of a new dealer- 
ship. The plans call for a one-story 
SHilding 66 feet in width. 


* * * 


=~ Dorner’s Sons Expands 


P. Dorner’s Sons Co. (Chevrolet), 
has bought four business rooms on 
Weshington St. in Frankfort, 
lind. These structures will be re- 
modeled as display rooms. 

+ a * 


Annual Picnic Held 


—@ Members of the Thomas Cadillac- 
Oldsmobile organization in Char- 
efotte, N. C., had their annual picnic 
™ the home of G. C. Thomas, head 
of the company, last week. 

+ ES ~ 


Barton Expands 
Quinn R. Barton Co., truck dis- 
aibutors, has purchased a_ two- 
story brick building in Jacksonville, 
—@a., for a parts department. 
il * * a 


a 


The Cantin Chevrolet Co., La- 
os ew nia, N. H., has been adjudged 
x- the “best managed and most effi- 
1 went” Chevrolet establishment in 
="2w Hampshire. Clyde Cantin is 
i]- the owner. 

h a * * * 
Lewis County (Ore.) Auto Deal- 
n- ers Assn. paid tribute last week to 
— —~ Sthur C. St. John who headed the 
i organization since it was founded. 
Tem =. John retired after 37 years as 
I'v «.« automobile dealer (AuToMoTivE 
u News, June 11). With the retire- 


' Sp nt of St. John, the association 
‘ 4s been reorganized and Ed S, 
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Doings 


Mayes, of Centralia, named presi- 
dent; Ray Severns, of Chehalis, 
vice-president; Leo Eddins, Centra- 
lia, secretary-treasurer. 

+ * + 


Capitalized at $15,000, Tire Sales, 
Inc., of Spartansburg, S. C., has 
been chartered to deal in tires and 
other automotive accessories. 
Charles M. Burns is president; 
Richard E. Mitchell, vice-president 
and treasurer; W. E. Bates, sec- 
retary. 

+ * * 


Ralph A. Young, former vice- 
president of Buffalo Automotive 
Trade Assn., has been promoted to 
lieutenant colonel in the Army Air 
Forces. Col. Young is stationed at 
the Rome Air Base, assigned to the 
supply division. 

* * ok 

Firm of Charies Tomcheck and 
Sen. Tom C. Gabisch (Chevrolet- 
Buick), and Home Oil Co. repre- 
sentatives in Townsend, Mont., are 
building a post-free structure 65 by 
95 feet deep. Office, backshop, dis- 











play and storage will be under steel 
truss roofed building replacing last 
winter’s burn-out. 

* * * 


C. W. Schlatter, Wayland, Ia., has 
sold his garage business to David 
E. Witmer and K. V. Stevens, of 
Burlington, Ia. Schlatter entered 
the auto business in 1908. 

* * * 


H. W. McWhirter, Chrysler dealer 
in Wenatchee, Wash., has drawn 
plans to expand his service facili- 
ties. The dealership has been re- 
arranged and painted. 

* * * 


Dittmer Motor Co., Elkader, Ia., 
has completed construction of a 
new entrance to its shop which 
allows large trucks and buses to 
drive in under cover. 

* + * 


Allen Auto Co., Des Moines, Ia., 
has remodeled its front office and 
moved the parts department to an 
adjacent room, thus increasing the 
floor space in the showroom. 

* * * 

A. I. Hubbard, Hubbard Motor 
Sales, Buffalo, announced last week 
the association of J. R. Campbell, 
former Oldsmobile dealer, 


West Haven, Conn. ° 


as a' Trucks, 


distributor in the country. 


sibilities of this program we are offering you. 


partner in the firm. The name of | 


the company has been changed to 
Campbell & Hubbard Motors. 


* * * 


Hubbard's Garage, Chrysler deal- 
ership in Bakersfield, Calif.., has 
bought the building in which it has 
been operating, and has canceled 
plans to move. 

* * * 


Andy Nomland, Chrysler dealer 
in Grand Forks, N. D., is occupying 
a new building and has expanded 
his service shop. 

* * * 


South Arkansas farmers will be 
provided with additional conveni- 
ences in the Caterpillar equipment 
line with the opening of the El 
Dorado (Ark.) branch office of 
J. A. Riggs Tractor Co. at 500 E. 
Main St. 


* * * 


L. B. Smith has purchased a 
tract of land just over the Buffalo 
city line in Lackawanna and plans 
construction of a $100,000 building 
for his new Ford dealership. The 
dealership will operate under the 
name of L. B. Smith Motor Corp. 


* * * 


Peter Anderson Co., Inc., Lafay- 
ette, Ind. distributors for White 
United Motor, Auto-Lite 


You'll agree—after reading ‘‘The Armstrong Plan”’, a proposal 


directed to every aggressive independent tire dealer and 


You’ll find it surprisingly simple. It tells you in a nutshell how 
you can profit through our new methods of economically manu- 
facturing and distributing Armstrong quality tires and tubes. 
Hundreds of independent tire operators, large and small, have 


already recognized the soundness and amazing profit pos- 


If you are an independent tire dealer—regardless of what lines 
you carry—drop us a note today and we will mail a copy of 


“The Armstrong Plan’’ without charge or obligation to you. 


FACTS YOU SHOULD KNOW ABOUT ARMSTRONG 


1s 


parts and Goodyear tires, has op- 
ened for business in temporary 
quarters at 425 Columbia St., fol- 
lowing a fire which completely 


wrecked former quarters. 
7 * . 









John W. Evanson Co., of Raleigh, 
N. C., has been incorporated with 
authorized capital of $100,000 to 
service automobiles. Principals in- 
clude John O. Evans, Annie M. 
Evans and Cornelia L. Evans, all 
of Raleigh. 

* * + 

Former ist Lieut. W. O. Davis, 
has been named Federal Truck 
dealer for Huntington, W. Va. 
Prior to the war, Davis had a pas- 
senger car dealership in Hunting- 
ton and has been associated with 
the automotive business there for 
over 20 years. 

* * 

Following remodeling and expan- 
sion of Elliott Motors, in Coeur’D 
Alene, Id., E. R. Elliott announces 
that his youngest brother, W. A. 
Elliott, will become general man- 
ager of the firm. 

+ * * 


Arnold Reading, for many years 
northwest regional manager for De 
Soto, has acquired half interest in 
the Winthrop Motor Co. (De Soto- 
Plymouth), Tacoma, Wash. 

















1. This is one of the oldest, most conservative companies in the 


industry—established 33 years ago. 


2. We are specialists; we make only quality tires and tubes— 


and have been for 33 years. 


3. Tire dealers and distributors associated with us through these 


years have always made money 
Armstrong Tires. 


with competitively-priced 


a, The Armstrong plants—East, South, mid-West—assure low 
distribution costs and put you in a better competitive and 
profit-making position now and postwar. 


STRONG TIRES 


Natchez, Miss. . 





Des Moines, lowa 


Manufacturers of Quality Tires and Tubes Since 1912 - General Offices and Plant— 450 Elm Street, West Haven 16, Conn. 
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Lady Dealer Praised 


Wife of Late Ernest Beaudry Wins Acclaim 
For Achievements in Atlanta 


ATLANTA. — Ford Motor Co. 
branch here last week paid tribute 
to Mrs. Ernest G. Beaudry, presi- 
dent of Ernest G. Beaudry, Inc., 
Ford dealership. Mrs. Beaudry has 
headed the firm 
since the death of 
her husband in 
1943. 

Founded in 1916 
as the first Ford 
dealership in At- 
lanta, the com- 
pany reportedly 
set an enviable 
record under the 
guidance of Er- 
nest G. Beaudry, 
whose name the 
firm bears. 

Upon his death, the lady dealer 
immediately stepped into active in- 
terest in the operation of the firm 
as president. She has made no 
change in the basic policy of the 


business and maintains the slogan, 


Mrs. Beaudry 


“A dollar value for every dollar 
spent by the customers.” 

The dealership has expanded un- 
der her direction, and has moved 
to new quarters in the center of 
the business and hotel district here. 

She has set a goal of resuming 
the role of sales leadership in the 
Atlanta area, which the late Beau- 
dry maintained for several years. 


Latin Road Engineers 


Offered U. S. Training 

WASHINGTON. — Twenty Latin 
American engineers and construc- 
tion men will receive a year’s spe- 
cial training in the United States 
beginning in 1946, according to a 
plan announced by Charles M. Up- 
ham, engineer-director of the Amer- 
ican Road Builders’ Assn. 

Training will consist of study and 
experience in construction methods, 
equipment, materials and specifica- 
tions. 


NEW HOME of Ernest G. Beaudry, Inc., Ford ore in Atlanta. Since 
le 


the death of Beaudry in 1943, who was Atlanta’s first Ford 


aler, the firm has 


continued in operation with Beaudry’s wife as president. The lad - 
ticipates a big postwar boom in the firm’s business. a 


2 Used Car Dealers 


Jailed in Ceiling Cases 

SAN FRANCISCO. — Two used 
car dealers and a salesman were 
sentenced here last week when fed- 
eral court juries found them guilty 
of selling cars at over-ceiling 
prices. They are: 

Clifford Lewis, manager of Ed’s 


Bethlehem Furnishes 
Alloy Steels 
For Tools Like These: 


Cred (004 


Motor Vehicle Exchange, 740 Van 
Ness Ave., fined $1,000 and sen- 
tenced to 60 days in jail; Ed Burk, 
815 Van Ness Ave., fined $1,000 
and six months in jail. The sales- 
man, B. G. Travers, was placed 
on probation for a year. 


Jack Weed’s Truckin’ will give you some 
interesting views. 


Photo courtesy Hlastic Stop Nut Corp. 


Maany millions of dollars and man- 
hours are poured into the produc- 
tion of planes, tanks, tractors, and 
other equipment for our armed 
forces. Most of us marvel at the 
speed with which they roll from as- 
“sembly lines . . . at the grim effi- 
ciency with which they do their 
work. 

And yet, despite the miracles of 
mechanized production lines, these 
engines of war could hardly be pro- 
duced without the aid of hand-held 
service tools ... socket wrenches, 
open-end and crescent wrenches, 
wire-cutters, pliers, and many, 
many others. 

These tools, needed in vast quan- 


tities, are of course made of steel — 
to standard as well as individual 
specifications. Much of this steel 
(for both drop forgings and upset 
forgings) is being supplied by Beth- 
lehem in bar form. Large tonnages 
will also be needed for similar tools 
in the postwar era. 

The uses of Bethlehem alloys 
range from the tool kit to the giant 
bomber and the battleship. If you 
have a problem, large or small, in- 
volving special-alloy steels, feel free 
to consult with our metallurgists. 
Their services are at your disposal, 
both now and after the war. 


Bethlehem Stee? Company. Bethlehem, Pa. 
Bethlehem Steel Export Corp., New York City 


BETHLEHEM {7 STEELS 


Health Insurance 
Gains Interest in 
State Capitals 


NEW YORK.—The widespr 
appearance in state legislatures 
throughout the country this yee r 
of measures designed to broa x 
the accessibility of medical and 
hospital facilities, indicates t 


this subject is destined to beco Sa 


an increasingly live issue in state 
capitals. 2 

Of interest to employers as™%& 
potential new source of direct o 
indirect added tax burdens st 
some instances, the proposals con- 
sidered during the current year 
state legislative sessions fell i = 
the following general categories: 

1. Comprehensive compulsory 
health insurance programs prov@jg@ 
ing for prepaid medical care, sup- 
ported either wholly or partis 
by employer contributions. © 

2. Extension of “Blue Cross” 
hospitalization coverage to incl 
medical care, and various oth® 
types of voluntary health insur- 
ance programs. 

3. So-called “cash sickness 
plans, designed to compensate 
workers for loss of wages w _ 
absent from employment through 
sickness. 

4. Surveys of existing public 
private hospitals and health cen- 


= 


ters to determine the need for ag-&) 


a 


ditional facilities which might 
financed with the aid of proposed 
federal funds. — 

5. Various programs for expan- 
sion and improvement of existing 
state public health programs ag 
facilities, irrespective of the avaui- 
ability of federal funds. 

Most intense health insura) 
controversy of the current year 
was waged in California, where 
Gov. Earl Warren unsuccessfit@y* 
fought for prepaid medical care 
through a system of compulsggy! 
health insurance, financed by cd 
tributions of both employers and 
employes. . 


Goodyear Head @ 
Sees Need for | 


More Research . || 


LOS ANGELES.—E. J. Thomas, 
president of Goodyear Rubber Co., 
said here last week that gove@a 
ment and industry must cooperate 
to continue in all fields the research 
and development movement Gra 
spired by World War II. 

Thomas, attending the 25th angj-_ 
versary of the start of produc 
at the Goodyear Los Angeles plant, 
predicted that the civilian passgm-. 
ger tire shortage would not be “n-=*3 
terially bettered” until 1946. Until 
then, he warned that civilians = 
“go easy” on their tires. 

Thomas stressed that the United 
States must continue to have “t@= 
ter ships, guns, planes and all war 
materials,” linked that assertion_to 
the furthering of scientific inve@ 
gation and said industry, cooper- 
ating with the military, would g 
tain that end. s 


Thompson Heads® 
Nash D. C. Zone @& 


DETROIT. — Reopening of the 
Washington zone office of Nggh 
and the appointment of B.™ 
Thompson as 
zone manager, 
was announced 
Friday by H. C. 
Doss, vice - presi- 
dent in charge 
of sales. 

Doss met with 
dealers of the 
Washington area 
to confer on the 
reopening of the 
zone offices and 
to outline Nash 
reconver- 
sion plans. During the war, 
Washington activities of the co.a- 
pany have come under the Phila- 
delphia zone. 

Thompson, who has been zone 
manager for Nash in New Orleans, 
joined the company in 1940. § 


i 


ei 


E. Thompr@= 


_— 


C. & M. Motors, Inc., Hender 
Ky., capital $10,000, has been incor- 
porated by C. R. McCollom, J. W. 
Childress sr. and J. W. Childress 
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h4IRCRAFT NEWS 


» NACA Flies Too High 
’ For the Private Pilot 


By Charles Evans 
Aviation Editor 


IT WOULD BE a nice gesture if the National Advisory 
yommittee for Aeronautics would start planning now to do 


something for private flying. 


Today, the 15-man committee, appointed in 1915 as an in- 
uependent government agency to engage in “basic research,” 


head over heels in war 
work, a task in which it has 


made a good record. In its 
test appearance before the House 
Appropriations committee, when it 
asked for $26,000,000, the NACA 
.aff climbed into stratospheric 
subjects of “supersonic aerodynam- 
es” and dazzled the congressmen. 
Its directors, accustomed for 
years to lean heavily on the badly- 
orn wall of military secrecy, 
chatted with the committee on its 
plans for research, aimed first at 
alping the air forces and second at 
helping air transport, but said not 
one word, in 19 pages of printed 
ommittee report, about helping the 
private flying industry. As usual, 
ey came away with all the money 
~aey asked for. 

“We have also been con- 
ronted,” said Dr. George W. 
Lewis, director of aeronautical 
research, “with the design of new 
airplanes for new performance; 
that is, we have to fly farther and 
fly faster. Then, we have had a 

“revolution of new types of power 
plants. Then we have the field of 
guided missiles.” 

* 


Little Direct Aid 


or Private Fliers 

IF YOU ASK the average pilot 

hat the NACA has done for civil 
flying, he will be hard put to name 

nore than three things. Ask any 
feronautical engineer and he will 
swear by the NACA’s books of en- 
yineering tables, highly technical 
“nformation on wing curves, struc- 
tures and performances. 

That has been its principal con- 
eribution to the whole industry, 
but it is the sort of thing that never 
meets the naked eye of the average 
flier. In fact, whatever benefit he 
has received from the millions 

pent in support of the NACA for 
these 30 years has been decidedly 
ndirect. 

There were times in the history 
of the committee when the little 
man in aviation swore at it round- 
y and justifiably. 

For a while, they withheld their 
zeports from small manufacturers 
and gave their confidential findings 
only to a few of the larger manufac- 

rers engaged at the time in mili- 
tary manufacture, because of their 
ear that American secrets might 
be revealed by small firms to po- 
tential enemies. Whether this is 
estill the case it would be impos- 

ible to find out, because of—you’ve 
guessed it—military secrecy. 

2 + - 


ACA Relations Show 
‘pigns of Improvement 
THE COMMITTEE, employing 
8,390 persons, soon to be increased 
lo 7,680, operates three great re- 
search centers: Langley Field, Va., 
he Ames aeronautical laboratory 
‘Kt Moffett Field, Calif., and the air- 
craft engineer research laboratory 
mat Cleveland. Before 1941, the 
“NACA had spent approximately 
$30,000,000. In the war years thus 
@ar it has spent around $70,000,000. 
' But the NACA is getting a bit 
ore human. Every aviation writer 
“fias fumed at times at its unwilling- 
ness to give out news. It has never 
ahad a publicity man or public rela- 
ions counsel. 
Thus its recent appointment of 
= Gene Miller, formerly of McGraw 
Hill Publishing Co., as its press 
agent, was a revolutionary event. 
=“@And the recent “show” the new 
man put on at Cleveland, where 
the scribes were shown deep, dark 
secrets off the record in jet pro- 
pulsion and other developments 
in aircraft power plants, was 
equally surprising. 
Now is the time for some curious 
-Zongressman to ask the NACA 


SS 


what it plans to do for private fly- 
ing in the postwar years. 
* + * 


There’s a Lot Left 


To Be Accomplished 


HE WILL find Messrs. Lewis, 
Victory and Hunsaker “set in their 
ways,” rather high-hat toward the 
little people in the industry. On the 
15-man committee, however, he will 
find practical and common sense 
men, such as T. P. Wright, admin- 
istrator of the Civil Aeronautics 





CORRECT 





THIS NUT ALWAYS HOLDS FAST 





THE JARVIS VJ-21, a new 65-horsepower, two-passenger pusher Eee now 


under development, will give 110 miles per hour cruising speed, 
r hour, and is expected to sell for less than $2,000. It features a large 
on rough fields, and which eliminates ground 


miles 
main landing wheel for landin 


and at 40 


looping. Retractable small auxiliary wing wheels keep wings level in taxiing. 


administration, and Edward P. 
Warner, member of the Civil Aero- 
nautics board, both accomplished 
aeronautical engineers, with noth- 
ing “long-haired” or “researchy” 
about them. 


There’s plenty to be done. For 
example: Let NACA scientists 
produce a quiet aircraft engine; 
a@ quiet aircraft propeller; a plane 
that will take off and land safely 
at a slow speed in a short space, 
say 500 feet; a simple, uncompli- 





cated power plant; a plane struc- 
ture of real strength and durabil- 
ity; a fabric, if we have to con- 
tinue using fabric, that is not ex- 
plosively inflammable; a roadable 
airplane; improved and simpli- 
fied controls that will enable 
Aunt Minnie to fly her own air- 
plane. 

These are crying needs. Unless 
they are solved, there won’t be any 
aviation industry. 





17 


Jarvis to Offer 
Light Plane on 
Public Market 


GLENDALE, Calif. — A cruising 
speed of 110 miles per hour on 65 
hp., top speed of 135 mph., landing 
speed of 40 mph. and a cruising 
range of 400 miles ... these are 
the claims of the designer for the 
new Jarvis VJ-21, a pusher-type 
light plane now under development 
by Jarvis Mfg. Co., here. 

The Jarvis entry in the light 
plane market is intended for the 
average American and is believed 
efficient enough for his use in busi- 
ness or pleasure transportation. 
According to the designer, Volmer 
S. Jensen, the VJ-21 will land at 
40 mph. on a rough field and can- 
not ground loop because of its 
single main wheel landing gear 
and three-inch steel nose-skid. 

Jensen maintains the plane can 
be landed uphill with comparative 
safety. 

The VJ-21, for which an appro- 
priate name is yet to be found, 
will be ready for test flights about 
Sept. 1. Price will be around $2,000, 
Jarvis officials said. 


6 Note 


Loose connecting rod bearing 
caps can be a source of serious 
trouble. Protect yourself — apply 





Elastic Stop Nuts; they hold fast. 


This, or any other nut, won't stop 


bearing wear or bolt stretch, 


Under tough operating conditions, on 
connecting rod bearings for instance, 
the Elastic Self-Locking Stop Nut does 
its job, by gripping fast. An ordinary 
castellated nut or jam nut might break 
loose, lose its grip and fail, and so would 
the parts it is assigned to hold together. 


But not the Elastic Stop Nut. It uses 
its head—for, built into the head of this 
nut is a locking device, an oil-resistant 
elastic compression collar. This forms 
itself to the individual bolt thread, 
grips it tight. The nut won’t loosen or 
back off under the severest vibration, 
shock or impact. 


You need nocotter pins,nolock-washers 
or other auxiliaries when you use 
ElasticStop Nuts. Thus there is no possi- 
bility of broken bits of these extras in 
the crankcase. Nor is there any distor- 
tion of or damage to the bolt or the 
cap. Made to fit any standard bolt or 
stud, Elastic Stop Nuts can be used 
over and over again with fully ade- 
quate gripping power. You can turn 
this nut up to the exact torque you 
need and be sure it will stay there. 


Here is definite insurance against loose 
bearing caps which means greater 
safety and reliability in use; greater 
economy in assembly and maintenance. 





but it can remedy connecting rod 
troubles resulting from loose nuts. 


Make certain that the bolt extends 
completely through the collar. 
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TRADE MARK 


ELASTIC STOP NUT CORPORATION OF AMERICA 


Plants at: Union, New Jersey and Lincoln, Nebraska 


Soles Office: 1060 Broad St., Newark 2, New Jersey 
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Lady Dealer Praised 


Wife of Late Ernest Beaudry Wins Acclaim 
For Achievements in Atlanta 


ATLANTA. — Ford Motor Co.|“A dollar value for every dollar 


branch here last week paid tribute 

to Mrs. Ernest G. Beaudry, presi- 

dent of Ernest G. Beaudry, Inc., 

Ford dealership. Mrs. Beaudry has 
headed the firm 
since the death of 
her husband in 
1943. 

Founded in 1916 
as the first Ford 
dealership in At- 
lanta, the com- 
pany reportedly 
set an enviable 
record under the 
guidance of Er- 

be nest G. Beaudry, 

Mrs. Beaudry whose name the 
firm bears. 

Upon his death, the lady dealer 


immediately stepped into active in- 
terest in the operation of the firm 


spent by the customers.” 

The dealership has expanded un- 
der her direction, and has moved 
to new quarters in the center of 
the business and hotel district here. 


She has set a goal of resuming 
the role of sales leadership in the 
Atlanta area, which the late Beau- 
dry maintained for several years. 


Latin Road Engineers 


Offered U. S. Training 

WASHINGTON. — Twenty Latin 
American engineers and construc- 
tion men will receive a year’s spe- 
cial training in the United States 
beginning in 1946, according to a 
plan announced by Charles M. Up- 
ham, engineer-director of the Amer- 
ican Road Builders’ Assn. 


Training will consist of study and 


NEW HOME of Ernest G. Beaudry, Inc., Ford Comeente in Atlanta. Since 
le 


the death of Beaudry in 1948, who was Atlanta’s first Ford 


aler, the firm has 


continued in operation with Beaudry’s wife as president. The lad - 
ticipates a big postwar boom in the firm’s business. i 


2 Used Car Dealers 


Jailed in Ceiling Cases 
SAN FRANCISCO. — Two used 
car dealers and a salesman were 
sentenced here last week when fed- 
eral court juries found them guilty 


Motor Vehicle Exchange, 740 Van 
Ness Ave., fined $1,000 and sen- 
tenced to 60 days in jail; Ed Burk, 
815 Van Ness Ave., fined $1,000 
and six months in jail. The sales- 
man, B. G. Travers, was placed 
on probation for a year. 


as president. She has made no |cxperience in construction methods, | of gelling cars 
change in the basic policy of the |equipment, materials and specifica- 
business and maintains the slogan, tions. 


prices. They are: 


at over-ceiling 
Jack Weed’s Truckin’ will give you some 


Clifford Lewis, manager of Ed’s | interesting views. 


calls for Vand fooG 


Bethlehem Furnishes 


Alloy Steels 


For Tools Like These: 
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Maany millions of dollars and man- 
hours are poured into the produc- 
tion of planes, tanks, tractors, and 
other equipment for our armed 
forces. Most of us marvel at the 
speed with which they roll from as- 
“sembly lines ... at the grim effi- 
ciency with which they do their 
work. 

And yet, despite the miracles of 
mechanized production lines, these 
engines of war could hardly be pro- 
duced without the aid of hand-held 
service tools ... socket wrenches, 
open-end and crescent wrenches, 
wire-cutters, pliers, and many, 
many others. 

These tools, needed in vast quan- 


Photo courtesy Blastic Stop Nut Corp. 


tities, are of course made of steel — 
to standard as well as individual 
specifications. Much of this steel 
(for both drop forgings and upset 
forgings) is being supplied by Beth- 
lehem in bar form. Large tonnages 
will also be needed for similar tools 
in the postwar era. 

The uses of Bethlehem alloys 
range from the tool kit to the giant 
bomber and the battleship. If you 
have a problem, large or small, in- 
volving special-alloy steels, feel free 
to consult with our metallurgists. 
Their services are at your disposal, 
both now and after the war. 


Bethlehem Steel Company. Bethlehem, Pa. 
Bethlehem Steel Export Corp., New York City 
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Health Insurance, 
Gains Interest in 
State Capitals ‘ 


NEW YORK.—The widespr@ 
appearance in state legislat 
throughout the country this ye 
of measures designed to broad 2 
the accessibility of medical ame a 
hospital facilities, indicates - 
this subject is destined to beeg a 
an increasingly live issue in state | 
capitals. - 4 

Of interest to employers = 
potential new source of direct ‘% 
indirect added tax burdens 
some instances, the proposals 
sidered during the current ye 
state legislative sessions fell 
the following general categori 

1. Comprehensive com pulsoy 
health insurance programs pro 
ing for prepaid medical care, sup 
ported either wholly or partial] 
by employer contributions. 

2. Extension of “Blue Cross” 
hospitalization coverage to incl 
medical care, and various oti 
types of voluntary health insur- 
ance programs. 

3. So-called “cash sicknes# 
plans, designed to compensat 
workers for loss of wages wh 
absent from employment through 
sickness. is 

4. Surveys of existing public d a 
private hospitals and health cen- 
ters to determine the need for ag 
ditional facilities which might va 
financed with the aid of proposed | 
federal funds. ae 

5. Various programs for expe | 
sion and improvement of exist 
state public health programs ¢& cg 
facilities, irrespective of the avall-"7 
ability of federal funds. 

Most intense health insuray 
controversy of the current year’ | 
was waged in California, whep 
Gov. Earl Warren unsuccessft a 
fought for prepaid medical care 
through a system of compulsggy_ 
health insurance, financed by Bg 
tributions of both employers and | 
employes. _. 


| 


| Goodyear Head @e& 
Sees Need for lJ 


More Research 


LOS ANGELES.—E. J. Thoma 
president of Goodyear Rubber Co. 
said here last week that gove a 
ment and industry must coopera 
to continue in all fields the research 
and development movement a 
spired by World War II. 

Thomas, attending the 25th angi- 3 
versary of the start of productt = 
at the Goodyear Los Angeles plant, 
predicted that the civilian passg i, 
ger tire shortage would not be “im® 
terially bettered” until 1946. Until 
then, he warned that civilians m 
“go easy” on their tires. 

Thomas stressed that the United 
States must continue to have “H@jeure 
ter ships, guns, planes and all wi 
materials,” linked that assertion to 
the furthering of scientific inve 
gation and said industry, cooper- 
ating with the military, would at- & 
tain that end. 


Thompson Heads 
Nash D. C. Zone 


DETROIT. — Reopening of the 
Washington zone office of Nggh_& 
and the appointment of B. “iq 
Thompson as 
zone Manager, 
was announced 
Friday by H. C. 
Doss, vice - presi- 
dent in charge 
of sales. 

Doss met with 
dealers of the 
Washington area 
to confer on the 
reopening of the 
zone offices and 
to outline Nash 
reconver- 
sion plans. During the war, 
Washington activities of the cOm- 
pany have come under the Phila- 
delphia zone. - 

Thompson, who has been zone 
manager for Nash in New Orleans, 
joined the company in 1940. —— 


- 


E. Thomp 


C. & M. Motors, Inc., Hender 
Ky., capital $10,000, has been incOr- 
porated by C. R. McCollom, J. W. 
Childress sr. and J. W. Childre ae 
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NACA Flies Too High 
For the Private Pilot 


By Charles Evans 
Aviation Editor 


IT WOULD BE a nice gesture if the National Advisory 
yommittee for Aeronautics would start planning now to do 


something for private flying. 


Today, the 15-man committee, appointed in 1915 as an in- 


THE JARVIS VJ-21, a new 65-horsepower, two-passenger pusher pl » ‘ ; 
under development, will give 110 saiiee per hear’ ernie ng speed, saa at 40 average American and is believed 


Jarvis to Offer 
Light Plane on 
Public Market 


GLENDALE, Calif. — A cruising 
speed of 110 miles per hour on 65 
hp., top speed of 135 mph., landing 
speed of 40 mph. and a cruising 
range of 400 miles ... these are 
the claims of the designer for the 
new Jarvis VJ-21, a pusher-type 
light plane now under development 
by Jarvis Mfg. Co., here. 

The Jarvis entry in the light 
plane market is intended for the 


uependent government agency to engage in “basic research,” | miles per hour, and is expected to sell for less than $2,000. It features a large | efficient enough for his use in busi- 


head over hecls in war 
work, a task in which it has 


made a good record. In its 
test appearance before the House 
Appropriations committee, when it 
asked for $26,000,000, the NACA 
aff climbed into stratospheric 
subjects of “supersonic aerodynam- 
3” and dazzled the congressmen. 
Its directors, accustomed for 
years to lean heavily on the badly- 
orn wall of military secrecy, 
chatted with the committee on its 
plans for research, aimed first at 
elping the air forces and second at 
helping air transport, but said not 
one word, in 19 pages of printed 
ommittee report, about helping the 
private flying industry. As usual, 
ey came away with all the money 
~laey asked for. 
“We have also been con- 
fronted,” said Dr. George W. 
~ Lewis, director of aeronautical 
research, “with the design of new 
airplanes for new performance; 
that is, we have to fly farther and 
fly faster. Then, we have had a 
‘Yrevolution of new types of power 
plants. Then we have the field of 
guided missiles.” 
* * + 


Little Direct Aid 


“or Private Fliers 


IF YOU ASK the average pilot 
hat the NACA has done for civil 
flying, he will be hard put to name 

ore than three things. Ask any 
*eronautical engineer and he will 
swear by the NACA’s books of en- 
gineering tables, highly technical 
"nformation on wing curves, struc- 
tures and performances. 

That has been its principal con- 
wFibution to the whole industry, 
but it is the sort of thing that never 
mneets the naked eye of the average 
dier. In fact, whatever benefit he 
has received from the _ millions 

Eypent in support of the NACA for 
these 30 years has been decidedly 
direct. 

There were times in the history 
of the committee when the little 
snan in aviation swore at it round- 
y and justifiably. 

For a while, they withheld their 

Fgeports from small manufacturers 
and gave their confidential findings 
only to a few of the larger manufac- 

urers engaged at the time in mili- 
tary manufacture, because of their 

—fear that American secrets might 

“He revealed by small firms to po- 
tential enemies. Whether this is 

egtill the case it would be impos- 
ible to find out, because of—you've 
guessed it—military secrecy. 

7 * & * 


ACA Relations Show 
epigns of Improvement 
THE COMMITTEE, employing 
6,390 persons, soon to be increased 
Wo 7,680, operates three great re- 
search centers: Langley Field, Va., 
he Ames aeronautical laboratory 
“At Moffett Field, Calif., and the air- 
craft engineer research laboratory 
mat Cleveland. Before 1941, the 
ACA had spent approximately 
$30,000,000. In the war years thus 
ar it has spent around $70,000,000. 
But the NACA is getting a bit 
ore human. Every aviation writer 
has fumed at times at its unwilling- 
ness to give out news. It has never- 
wad a publicity man or public rela- 
ions counsel. 


Thus its recent appointment of 

=~ Gene Miller, formerly of McGraw 
Hill Publishing Co., as its press 
agent, was a revolutionary event. 
“@And the recent “show” the new 
man put on at Cleveland, where 

. the scribes were shown deep, dark 
Wsecrets off the record in jet pro- 
pulsion and other developments 
in aircraft power plants, was 

~ equally surprising. 

Now is the time for some curious 
™@ongressman to ask the NACA 


ae 


main landing wheel for landing on rough fields, and which eliminates ground 
looping. Retractable small auxiliary wing wheels keep wings level in taxiing. Asin 


what it plans to do for private fliy- 
ing in the postwar years. administration, 
* * * 


pleasure transportation. 
to the designer, Volmer 


and Edward P.| cated power plant; a plane struc- |S. Jensen, the VJ-21 will land at 


Warner, member of the Civil Aero-| ture of real strength and durabil- |40 mph. on a rough field and can- 
There’s a Lot Left nautics board, both accomplished| ity; a fabric, if we have to con- |not ground loop because of its 
To Be Accomplished aeronautical engineers, with noth-| tinue using fabric, that is not ex- {single main wheel landing gear 


ing “long-haired” 


HE WILL find Messrs. Lewis, |about them. 


or “researchy”| plosively inflammable; a roadable |2"4 three-inch steel nose-skid. 
airplane; improved and simpli- Jensen maintains the plane can 


Victory and Hunsaker “set in their There’s plenty to be done. For | fied controls that will enable |%€ !anded uphill with comparative 


ways,” rather high-hat toward the} example: Let NACA scientists 


Aunt Minnie to fly her own air- |°@*ty- 


little people in the industry. On the produce a quiet aircraft engine; plane. The VJ-21, for which an appro- 
15-man committee, however, he will] g quiet aircraft propeller; a plane 5 priate name is yet to be found, 
find practical and common sense] that will take off and land safely | These are crying needs. Unless| wil] be ready for test flights about 
men, such as T. P. Wright, admin-| at a slow speed in a short space, |they are solved, there won't be any | Sept. 1. Price will be around $2,000, 
istrator of the Civil Aeronautics! say 500 feet; a simple, uncompli- | aviation industry. Jarvis officials said. 


ty 


CORRECT 


Loose connecting rod bearing 
caps can be a source of serious 
trouble. Protect yourself — apply 
Elastic Stop Nuts; they hold fast. 


THIS NUT ALWAYS HOLDS FAST This, or any other nut, won't stop 


Under tough operating conditions, on 
connecting rod bearings for instance, 
the Elastic Self-Locking Stop Nut does 
its job, by gripping fast. An ordinary 
castellated nut or jam nut might break 
loose, lose its grip and fail, and so would 
the parts it is assigned to hold together. 


But not the Elastic Stop Nut. It uses 
its head—for, built into the head of this 
nut is a locking device, an oil-resistant 
elastic compression collar. This forms 
itself to the individual bolt thread, 
grips it tight. The nut won’t loosen or 
back off under the severest vibration, 
shock or impact. 


bearing wear or bolt stretch, 
You need nocotter pins,nolock-washers but it can remedy connecting rod 
or other auxiliaries when you use troubles resulting from loose nuts. 
ElasticStop Nuts. Thus thereis no possi- Make certain that the bolt extends 
bility of broken bits of these extras in completely through the collar. 
the crankcase. Nor is there any distor- 
tion of or damage to the bolt or the 
cap. Made to fit any standard bolt or 
stud, Elastic Stop Nuts can be used 
over and over again with fully ade- 
quate gripping power. You can turn 
this nut up to the exact torque you 
need and be sure it will stay there. 


Here is definite insurance against loose 
bearing caps which means greater 
safety and reliability in use; greater 
economy in assembly and maintenance. 


TRADE MARK 


ELASTIC STOP NUT CORPORATION OF AMERICA 


Plants at: Union, New Jersey and Lincoln, Nebraska 


Sales Office: 1060 Broad St., Newark 2, New Jersey 
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Auto Personnel 


Cyrus Named District Manager 


For De Soto in Detroit 

John W. Cyrus has been ap- 
pointed district manager in the 
Detroit regional office of De Soto, 
it is announced by J. B. Wagstaff, 
general sales manager. 


Cyrus is a veteran of 25 years in 
the automobile industry. He joined 
Chrysler Corp. in 1933 after oper- 
ating his own automobile sales and 
service business for about 11 years. 

* * * 


Solar Aircraft Buys 


Hirsch Casting Unit 


Solar Aircraft Co., San Diego, 
Calif. has purchased the precision 
casting division of B. F. Hirsch, 
Inc., New York. It will be operated 
on a greatly expanded scale as a 
subsidiary of Solar Aircraft. 


The new firm, to be known as 
Solar Precision Castings, Inc., will 
be headed by Edmund T. Price, 
president of Solar Aircraft, with 
B. L. Levinson, until now vice-pres- 
dent and general manager of B. 


F. Hirsch, in a similar capacity 
in the new firm. 
+ * + 


Universal C.1.T. Names Wilson 


New Orleans Division Head 


Appointment of Clarence E. Wil- 
son, assistant vice-president, as 
head of a newly established divi- 
sion office at New Orleans, and 
opening of eight branch offices dur- 
ing June is announced by Arthur 
O. Dietz, president of Universal 
C.1.T. Credit Corp. 

The New Orleans division office 
will guide the activities of branch 
offices in New Orleans, Baton 


Rouge, La., and Jackson, Miss. 
* + * 


Davis Heads Foil Division 
Of Reynolds Metal Co. 


Clemons H. Davis has been ap- 
pointed manager of the Foil divi- 
sion of Reynolds Metals Co. for 
the Detroit, Cleveland and Pitts- 
burgh areas, it has been announced. 

Davis joined Reynolds in 1944 as 
sales representative in the Detroit 


\ 


\ 
\ \ \ 


) 


\) 
\ 


\ 


wo 


office. Before coming to Reynolds, 
Davis was regional sales manager 
of Chrysler Corp. 
* + + 

John W. Hobbs, president-owner 
of the Hobbs Mfg. Co., Springfield, 
Ill, has been named to the Oak 
Ridge Cemetery board by Mayor 
John W. Kapp. 


* * * 


Appointment of Forest W. King 
as works manager at the Warren 
City Mfg. Co., subsidiary of Gra- 
ham-Paige Motors, is announced by 
Vern R. Drum, vice-president and 
general manager. King was for- 
merly master mechanic at Willys- 
Overland. 

* * 


H. A. Cherry, president, Commer- 
cial Credit Corp. of South Carolina, 
has announced the appointment of 


* 


|C. H. Moore as Office Manager at 
| Columbia, S. C. 


* * * 


Robert B. Cragin, vice-president 
in charge of commercial develop- 
ment for Houdry Process Corp., 
has announced the appointment of 
John E. Ford jr. as executive as- 
sistant. Ford joins Houdry after 
eight years with M. W. Kellogg Co. 

In addition, Gordon A. Kessler 


has been appointed head of the 
patent division of Houdry, accord- 
ing to A. V. Danner, executive vice- 
president. 

* + * 

Ray Ellinwood has announced 
severance of his connection as 
president and general manager of 
Adel Precision Products Corp. He 
disclosed plans to engage in the 
development, manufacture and 
marketing of new products in a 
variety of fields with a new organi- 
zation bearing his name. 

* * * 


Lou Staff, president of Petroleum 
Solvents Corp., has announced the 
appointment of Harry Lee as sales 
promotion manager. 

* + * 

Rheem Research Products, Inc., 
announced last week the removal 
of its general offices to the Stand- 
ard Oil Bldg., St. Paul and Franklin 
Sts., Baltimore 2, Md. 

* * * 

Election of A. S. Knoizen as a 
director of-the Reliance Electric 
& Engineering Co., Cleveland, is 
announced by the board of direc- 
tors. He replaces John D. Fackler, 
who resigned as a member of the 
board but remains as legal counsel. 

Knoizen is executive vice-presi- 


A NEW FOUR-COLOR 


SUNDAY MAGAZINE SECTION 


Edited for Columbus and Ohio, about Colum- 
bus and Ohio people, places and events. 


Heavy emphasis on four-color photography. 
First issue, Sunday, October 7. Copy deadline, 
September 1. 


24-Page minimum. 1,000-lines per page. Size: 
15 x 1034". Five columns by 200 lines. 


Full color, duotone and spot color rotogravure 
in pages and half pages. 


Circulation exceeding 160,000... Space rates 
on request. 


Send for prospectus, ‘“‘The Inside 
Story,’ describing the editorial 
treatment and personnel. 


Represented Nationally by O’MARA & ORMSBEE, Inc. 


dent of Joy Mfg. Co. and Sulli : 
Machinery Co. He is also director 
of the Mining division of WPB. 

+ * 


J. A. Pearson, assistant manage} 
of the Kansas City sales di f 
of Standard Oil Co. of Indiana, has | 
been transferred to the same poaig 
tion at St. Joseph, Mo., to succecum™ 
J. J. Jost, resigned. 

H. E. Purdy has returned fre 
military leave to Pearson’s Kar 


” 


i , which he former] held. 7S 
City post. which he f y a 


Elco Lubricant Corp., Cleveléi nd 
has announced the appointment @f 
John G. Hammond as sales &@ 
service engineer in the Det 


area, with offices at 6432 Cass A¥e 
* * 


The appointment of Thomas & 
Doe jr., as manager of airc 
equipment sales of Vickers ‘ 
is announced by F. T. Harrington 
vice-president for sales. 

+ bd a 5 

Vv. E. Ober has been appointé 
tire sales manager of the Inlat@ 
Rubber Corp., William M. Colling 
jr., president, announces. 

For the past 12 years, Ober h 
been southeastern sales manager 
for Mansfield Tire & Rubber Co, 
Mansfield, O. 

W. M. Cusack, who has beén 
district sales manager at Detro’ 
succeeds Perkins, with headq 
ers at 908 Empire Bldg., Pittsburgh. 

C. A. Goldstrohm, who return 
to the company after serving witf 
WPB in Washington, has been ap- 
pointed district sales manager o 
the southern district. 

* * * 


Earl Perry, former civilian exec 
tive in charge of automotive parts 
for OPA at Omaha, has returneg 
to Minneapolis to be Dodge truc 
representative for the northwest 
area. ' 

bd oa oo 

P. F. Baillet, of 120 W. 42nd St. 
New York 18, announces the re 
turn of his brother and assistan' 
Joseph G. Baillet recently dis-_ 
charged from the Army Air Force 
The firm of P. F. Bailiet, operating — 
as combination export managers. 
for automotive lines for the pas 
20 years, is making postwar plans 
to deal in aircraft parts ands. 


accessories. 
* * 


Harry E. Foster has been ap 
pointed treasurer of B. F. Good- 
rich Chemical Co. of Cleveland, 
W. S. Richardson, president, an 
nounces. Foster, who was formerly 
general auditor, also becomes 
assistant secretary of B. F. Good 
rich Co. 

* % a 

Dr. T. L. Gresham has_ bee 
named director of organic chem- 
icals research and Dr. C. F. Gibb 
has been appointed director o 
Polymerization research of B. F. 
Goodrich Co., according to an 
nouncement last week by Dr. How- 
ard E. Fritz, director of research. 

# * * : 


Motorola Radio announces the 
promotion of Daniel E. Noble tc 
the position of general manager o 
the communications and electronics 
division. He will retain his present 
responsibilities as director of re- 
search. 

* * * 4 

William D. Kennedy, vice-presi- 
dent and manager of the Wright 
Aeronautical Corp., Cincinnat 
plant, has been named vice-presi- 
dent and general manager of the 
Engine Building corporation witl 
headquarters at Paterson, N. J. 

Kennedy, who joined Wright i 
1928, succeeds P. B. Taylor, who has 
resigned. 

* * 4 

Nominations of officers of the 
American Society for Testing Ma- 
terials have been announced 
follows: 

President, one-year term, J. R. 
Townsend of Bell Telephone Lab 
oratories, Inc.; vice-president, T. 
A. Boyd of General Motors; Exec- 
utive committee, John R. Free 
man, Jr., of American Brass Co.; 
L. J. Markwardt of U. S. Forest 
Products Laboratory; Carlton 
Rose of National Lead Co.; L. P. 
Spalding of North American Avi 
ation and William A. Zinzow o 
Bakelite Corp. 


* * * 


Appointment of Charles H. Smith 
as assistant divisional comptrolley 
of Cadillac is announced by Comp 
troller W. B. Wardle. Smith suc- 
ceeds Earl Wright, who has beer 
transferred to the accounting de- 
partment of General Motors Over- 
seas Operations, 
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it’s the local touch 


No matter how vital to us are the acts of Stalin and 
de Gaulle, of Churchill and Chiang Kai-shek...no 
matter how vividly news from faraway places like 
Okinawa is etched on our minds...no matter how 
enlightened we become on world affairs, what hap- 
pens in our own town, around the corner and down 
the street, is still of unique and commanding interest 
to us all, 


Only in newspapers can people satisfy this ever- 
present hunger for local news. No other medium 
possesses the facilities essential to presenting the 
quantity, the variety or the wealth of detail and 
illustration in local news which people everywhere 
constantly demand. 


But The Local Touch in newspapers is no editor's 
monopoly. Its unique power is yours to command, 





too, Automatically, you acquire at least some of it 
whenever you place an ad in a newspaper. 


For newspapers, like no other medium, impart 
to all the advertising they carry a large part of the 
same air of intimacy...of local importance...that 
characterizes the hometown news. In newspapers, 
too, people find the advertising as well as the news 
virtually indispensable to everyday living. In no 
medium is advertising more constantly sought af- 
ter, more warmly or more consistently welcomed. 


That’s one of the biggest reasons why newspaper 
advertising, in war as in peace...whether 
you're selling an idea, a 
-ervice or a product 
... packs such tre- 
mendous power. 
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the 


relations between manufacturers and 


Will automotive franchises. . . 


dealers... keep pace with the chang- 
ing sales picture we shall have after 


the war? 


At Nash the answer is “Yes”... and 
today the Nash Franchise is one of the 
most-talked-about sales agreements 


in the industry. 


all the recent national surveys and polls 


of public opinion! 


..-In the production and design of these 
cars Nash has blazed a new manufac- 


turing trail. 


... Nash has an entirely new concept of 
distribution—a limited group of selected 
dealers destined for a permanent 


future with a program of more cars and 


sales per dealer... and earnings that 


cover lean as well as lush years! 


For Nash offers an all-inclusive pro- 
gram that covers the bases for the 


dealer planning a long-term business. 


aha 


automotive dealers have been want- 


these are the kind of facts 


ing for years. 


To see how true this is, let’s look at 
the facts about Nash— 


Facts that prove it’s here—a new 


viewpoint on dealer relations! 


. -- When production starts, Nash will build 
two great cars...the Nash ‘600” in 
the low-price field, and the famed Nash 
Ambassador in the medium-price field. 


These cars will offer most of the 


NASH 


Division of Nash-Kelvinator 


features the public wants in immediate 


postwar cars. This is a fact proven by 


A viewpoint that makes the men sell- 
ing Nash a select group destined for a 


permanent, profitable business career. 


MOTORS 


Corporation, Detroit 32, Mich. 


Tune in Nash-Kelvinator’s hit musical program, Sundays 4:30 


P.M.,E.W.T. « 
1:30 P, M., P.W.T. 


eo. 


3:30 P.M.,C.W.T. © 2:30 P.M., M.W.T. 
American Broadcasting Company. 
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1944-45 Rulings Reviewed ... 


Many Court Decisions 


Affect Auto 


Enitor’s Note: Following are 
additional higher court decisions 
affecting the automobile indus- 
try,as reported by Leo T. Parker. 
Others appeared in July 16 issue 
of Automotive News. 
AUTOMOBILES DAMAGED 
Modern courts hold that a man- 
ufacturer, distributor and retailer 
may be jointly or separately liable 
in damages for supplying or sell- 
ing injurious automobile chemi- 
cals, parts, etc. 

For example, in Andrens v. 
Moor, 176 S. W. (2d) 256, report- 
ed in May, 1944, it was shown 
that a distributor purchased anti- 
freeze which was represented to 
him by the manufacturer as a 
new formula, and made _ without 
critical war materials. 

The anti-freeze was received in 
carload lots and stored in the dis- 


tributor’s warchouse and distribut- 


Industry 


ed in the original sealed contain- 
ers to the various purchasers. 


In a remarkably short time 
after being put in the radiators, 
the anti-freeze disabled the cars. 
Witnesses testified as to vari- 
ous damages: The anti-freeze 
solidified rather than remained 
liquid; it corroded radiators, de- 
stroyed rubber hose connections, 
ate out the gaskets, got in the 
working parts of the cars, ruin- 
ed the ignition and otherwise 
damaged the cars. 

Numerous users filed suit 
against the distributor to recover 
damages. The higher court held 
the latter fully liable. The court 
said: 

“Where a dealer purchases and 
sells a new and experimental 
product not in general use, 
and makes positive representa- 
tions that it is fit for its repre- 
sented use, such dealer cannot 


claim immunity from liability for 
damages that follow such use.” 
WAREHOUSE LIABLE 

If a warehouseman converts 
stored merchandise, he must pay 
the holder of the warehouse re- 
ceipt an amount based upon the 
retail ceiling price established by 
the OPA, instead of the wholesale 
eciling. 

See Zemel v. Commercial Ware- 
houses, Inc., 38 Atl. (2d) 132, re- 
ported in January, 1945, where a 
company purchased alcohol and 
chemicals at wholesale prices, and 
delivered them to a warehouse- 
man. Later the company tendered 
to the warehouseman the storage 
charges and demanded delivery of 
the 44 drums, but only 38 drums 
were redelivered. 

The company insituted suit to 
recover damages for conversion 
of the six drums of alcohol. 

The counsel for the warehouse- 
man contended that he should be 
held liable only for the lower 
ceiling price of 87 cents per gal- 
lon of alcohol which had _ been 
converted, instead of the _ retail 
ceiling of $1.40 a gallon. However, 
the higher court held the ware- 


.|houseman liable on the basis of 


$1.40 per gallon. 
DRUNK DRIVER KILLED 
No employe who suffers an in- 


jury or is killed as a result of 
intoxication may recover compen- 
sation for the injury. 

For illustration, in Pacific v. In- 
dustrial, 157 Pac. (2d) 634, it was 
shown that an automobile driver 
was killed when his vehicle ran 
off the highway. His dependents 
sued to recover compensation un- 
der the State Workmen’s Compen- 
sation act. The commission award- 
ed compensation. 

The higher court reconsidered 
the evidence and decided that the 
fatal accident was caused by the 
intoxication of the driver. There- 
fore, the higher court held the 
dependents of the driver not en- 
titled to compensation. 

CONSIGNMENT CONTRACTS 

Modern higher courts hold that 
a person who sells tires and other 
merchandise on the “consignment” 
basis for commissions is an inde- 
pendent contractor. 


For example, in New Jersey Un- 
employment Compensation com - 
mission, 40 Atl. (2d) 574, reported 
in October, 1944, it was shown 
that a service station owner took 
the agency for certain tires, oil, 
etc. The contract was one of “con- 
signment.” The_ service station 
proprietor was not required to 
pay for the merchandise until he 


There ve Geen Some Changes Made... 


Now that reconversion is at hand, it is im- 
portant for advertisers to remember that 


America’s 3rd Market has undergone some 


major wartime changes. 


In the first place, Philadelphia has 


drive than they had before Pearl Harbor. 
That’s why the wartime performance 


of Philadelphia’s four daily newspapers 


is a more reliable guide to postwar plan- 


ning in America’s 3rd Market than the 


more population, more spendable income 
and more savings than it had in the imme- 
diate prewar period. 

Secondly, advertisers who now want 
to reach more Philadelphia families - 
less news- 


more effectively —— have one 


paper available for their postwar sales 


gaudy pie-charts of the bygone ‘thirties. 
That’s why more and more advertisers 
are following the trend of the "forties . . . 
buying “Tue REcorp — and OnE Other” 
. .. using the only newspaper combination 
that gives complete coverage of Philadel- 


phia’s growing liberal-conservative market. 


PHILADELPHIA RECORD 


QUARTER MILLION DAILY - 


HALF MILLION SUNDAY 


Represented Nationally by George A. McDevitt Co.—New York, Chicago, Philadelphia, Detroit, Cleveland 


received a commission on all sales. 

The owner of the service sta- 
tion failed to pay unemploy- 
ment compensation insurance or 
taxes to the state on its em- 


ployes. The state sued and ask 


ed the court to decide whether 
the service station owner or the 
manufacturer must pay these 
taxes. 

In holding the service statio 
owner solely liable, the higher 


court said that the station oper- | 
independent con 


ator was an 

tractor. 
LIABILITY FOR INJURY 
Modern higher courts hayg 


adopted a legal rule that the own-@ 
er of a tire service station is lia-; 


ble for injuries negligently caused 
a customer or a legal 

For illustration, in Dym v. Meri 
Corp., 36 Atl. (2d) 276, 
in April, 1944, a woman customer 
sued the owner of a service sta 


tion for damages for injuries sus*™ 


tained when she fell into a grease 
pit. The testimony during the tria 


“invitee”. 


reported === 


proved that she was seriously ffi- 77 


jured. 


Two important legal questions 4 


were involved in this suit. The 
first question to be answered 
by the court was whether negli- 
gence of the owner of the serv- 
ice station caused the injury. 
During the trial the woman 
proved that she had no knowledge 
of the pit. Thus she could no 
have been contributory negligent. 
In holding the owner of the sta- 
tion liable in damages, the highe 
court said that the pit should 
have been illuminated so that cus- 
tomers could see it. 
PARTNERSHIP LIABILITY 
An important point of law relat 
ing to partnership law is ; 
when a person holds himself out 
by word or deed to another as gs 
nartner, and thereby induces cred« 


it to the partnership, he is legally | 


liable as a partner. 


For example, in Firestone Tire” 
& Rubber Co. v. Webb, 182 S. W. 


(2d) 941, reported in January, 1945 
it was shown that a person named 
Daniel operates an auto sales and 
service station. A financial state 
ment was signed by Daniel and 
also by Daniel’s brother. Later th 
tire company sued both Danie 
and his brother for the merchan- 
dise Daniel ‘had purchased. 

The brother defended the suit 
on the contention that he was not 
liable because he was not a part 
ner of Daniel. However, since the 
brother had made it appear tha 
he was a legal partner of Danie 
the higher court held the brother 
liable for payment of '%  thg 
amount of the bill. 

CAN SELL ANYTHING 

Recently, a higher court held 
that a person can sell an auto- 
mobile, whether or not he owns it. 

For example, in Tuft v. Broth 
erson, 150 Pac. (2d) 384, reported 
in October, 1944, it was shown 
that a person named Tuft agreed 
to sell for $460 a used automobile 
to a prospective purchaser. Tuf 
did not own the machine but hé 
believed that he could purchase it 
from the owner at less than $46 
and thereby earn a profit. 

Later the purchaser notified 
Tuft that he would not accept 
and pay for the machine. Tuft 


sued the purchaser for the full _. 


profits he would have earned 


had the purchaser accepted and 


paid for the automobile. 

The higher court held the pu 
chaser fully liable to Tuft and 
said: 


“That one may lawfully agree 


to sell either personal or real 


has no title cannot be questioned.™@ 


property to which at the time he 
‘FREEZING’ VOIDS CONTRACT 


When a federal law or regulag 


tion makes performance of an ex- 
isting contract illegal, a purchaser 
is justified in demanding retu 
of the full purchase price he had 
paid. 

For example, in Cinquegrano 
T. A. Clarke, 30 Atl. (2d) 859, a 


buyer sued a seller to recovegs, 


money paid on account of the pu 

chase price of an automobile, de- 
livery of which was prevented b 
the supervening federal govern 
ment “freezing order”. 

The purchaser sued the selle 
to recover the down payment he 
had made when the contract was 
made. The higher court held t 
seller obligated to return this 
money. 

NEGLIGENCE NOT PROVE 

Under no circumstances may an 


(See DECISIONS, Page 32, Col. 5) 
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U. C. Dealers in Canada 
Attack ‘Racket’ Claims 


Alternatives Available 


For Brightwork 


By A. H. Allen 


DECISION OF the WPB against relaxing rigid controls 
over cadmium, tin, antimony, chromic acid and burlap and 


cotton linters appears to put 


the hex on decorative 


bright work for passenger cars and to put engineers on the 
spot to find substitutes for body solder and tin for piston 


ycoating—the latter a feature‘ 
of both Chevrolet and Pontiac 


pengines. 
On the score of bright work, the 
situation may not be quite as bad 
as it sounds, for prior to the July 
11 meeting it was not chromium 
but nickel which was worrying the 
plating experts. 
Automotive chro- 
mium plating 
comprises a base 
layer of copper, 
then a fairly 


—— 
there are no other available coat- 


ing elements with the physical 
characteristics of tin in this appli- 
cation. One suggestion has been to 
use a “soft” nickelplating. Another 
might be to give the pistons a so- 
called “granodizing” treatment 
which etches the surface and de- 
posits a layer of iron-manganese 
phosphate. Both would probably 
have to be considered expedients. 


More business establishments, 
and even some plants, are fol- 


sending everybody, from presi- 
dent down to janitor, home for 
5-10 days vacation. One of the 
larger automotive parts suppliers 
is considering doing this for the 
first time in history, shutting up 
completely for five days. The plan 
obviates all the trouble of limping 
along on an understaffed basis 
over the summer period, and of 
lining up vacation replacements 
for key individuals whose work 
must be carried along continu- 
ously. 
* * * 


If past performance is any indi- 
cation, the stylists and designers 
of the motor industry should be 
fairly well under way with their 
ideas for 1947 models, so that by 
fall conferences with administra- 
tive, sales and engineering staffs 
can get under way and decisions 
made to permit engineering work 
to be cleared by year-end. This is 
necessary because new tools and 
dies will have to be in process by 
early next year to enable a start 
on assemblies late in the summer. 
An early wind-up of 1946 model 
production may be _ possible if 
progress runs smoothly on the 
“really new stuff,” or the truly first 


MONTREAL.—Through John 
Reycraft, of Toronto, secretary of 
the organization, the Canadian 
Used Car Dealers Assn. has ex- 
pressed resentment over an article 
published in a Toronto newspaper 
under the heading “Chiselling 
Racketeers Widespread Menace to 
Returning Veterans.” 

Reference was made to the “prac- 
ticed orators of the used-car lot, 
riding high on the kind of market 
that hits hard at the reputable 
dealer, but is made to order for 
the man who knows, and is not 
above cashing in on the difference 
between a verbal assurance and a 
written guarantee.” 

Reycraft says, “the members of 
this association engage no prac- 
ticed orators, and are themselves 
reputable dealers. 

“It is doubtful if the returned 
soldier can purchase a used car 
anywhere with a written guarantee 
in any stronger language than the 
implied warranty that every dealer 


purchaser buys a reconditioned car 
it is guaranteed for 30 days on a 
fifty-fifty basis for repairs; if he 
buys a car not reconditioned it is 
tagged, showing the estimated cos. 
of putting the car in good operatin, 
condition,” Reycraft said. 

Reycraft pointed out the source 
of supply of all the used cars which 
are now for sale is the public. The 
difference between the price at 
which the public sells and that at 
which the dealer sells is so small 
that the dealer prefers to take an 
exchange in order to realize some 
profit. 

“The veteran has no car to ex- 
change, and often, in spite of ad- 
vice to the contrary, insists that he 
be allowed to purchase a car. He 
resents the advice that he wait un- 
til there are better cars available.” 


Veterans cannot be chiselled by 
used car dealers. If men buy cars 
they do not need, that is certainly 
not the fault of the used car dealer, 


lowing the practice this summer 


of locking the doors tight and that sells a car is bound by. If the 'according to Reycraft. 


heavy plate of postwar model. 
nickel and on the| - 
surface a so-call- 
ed “flash” coating 
of chromium, 
only about 2% 
ten thousands of 
A. H. Allen an inch thick. 
* With nickel and 
copper apparently on the “free” 
list, that is, they may be purchased 
on unrated orders provided all 
rated orders are filled first, the 
Sproblem is only one of obtaining 
“an insignificant amount of chromic 
acid to stock plating tanks which 
jhave been in operation right along 
and do not require any makeready 
chemicals. 
If it finally becomes certain war 
requirements will for the moment 
pre-empt all supplies of chromic 
acid — and there still seems to 
be some doubt of this then 
mseveral alternatives present them- 
~selves. 


‘ *£ & 
SCould Stop 


At Nickel Plating 


» First, it might be possible to 
leave bright work nickel plated, 
objections being that nickel plate 
‘@has a yellowish cast and tarnishes 
more readily than chromium. Sec- 
mond it might be possible to use 
Stainless steel for moldings, hub- 
caps, bumpers and other bright 
“pparts, the difficulty here being 
hether the material can be ob- 
tained in sufficient amount and 
Senlso whether suitable fabricating 
facilities can be lined up in time. 
A third proposal is to paint all 
parts normally finished bright, as 
- was done in the last of the 1942 
models. A fourth plan is to apply 
bright zinc plating plus a dichro- 
mate or other type of coloring 
dip which gives a pleasant and 
weather - resistant finish, some- 
what resembling brass. 
A fifth idea, which no one seems 
o be giving much consideration as 
yet, it to use aluminum alloy on 
S@bright parts, except for bumpers, 
and give it either an electrocoloring 
or perhaps a satin finish. 
~< * * * 


Whatever your product—consider A National 
Show for $37,200 a year... complete 


is a cohesive audience of 1,500,000 families who 

happen to like fine fiction. They are a literate, 

thinking group who read and understand printed 

advertising. They are a group, too, who want — 

and can afford to buy — good cars. 

@ REDBOOK buyers pay 25c an issue — buy to read. 

High editorial percentage helps create cover-to- 

cover interest. 

Monthly issues guarantee longer life. 

Reader Research assures constant appeal. 

e So consider a NATIONAL SHOW FOR YOUR 
PRODUCT FOR $37,200 A YEAR COMPLETE — 
WITH A FULL PAGE IN EVERY ISSUE OF REDBOOK. 


“47 OU VE got to fell, if you want to sell” is a maxim 

that you might find framed above many an 

auto man’s desk. “— And it takes ‘smart dollars’ to 

tell and sell under today’s conditions,” we hasten 
to add. 

Even with the post-war demand for new cars at 
an all time high, the auto industry realizes the 
necessity for plenty of hard selling. 

Because initial production will probably be 
limited, it will take ‘smart dollars’ to do more adver- 
tising work for less money. 

That’s why we suggest REDBOOK’S NATIONAL 
SHOW FOR ONLY $37,200 A YEAR COMPLETE. Here 


Two Expedients 


<0 pen for Pistons 
The question of tin for electro- 
coating cast iron pistons, a solu- 
ion is not readily apparent, as 


"Ford to Expand 


emphis Plant 


MEMPHIS.—Ford’s postwar op- 
erations here will be much larger 
han in prewar times, it has been 
declared by Thomas J. O'Neil, 
branch manager. 

O’Neil said it was uncertain just 
when auto assembly will be re- 
sumed at the local plant, which is 
now making parts for Pratt & 
Whitney engines for the Army Air 
Se orces and distributing auto parts 
to the midsouth area. 

Production of aircraft engine 
parts here will be terminated about 
mid-September, he said. 


Salesman Fined $5,000 


MACON, Ga.—H. J. Sanders, uwutomobile 
salesman of Royston, charged with selling 
“™,. Methodist missionary an automobile 
“above OPA ceiling prices, is under sentence 
to pay a fine of $5,000. The sentence was 
imposed by Federal Judge Hoyt Davis in 
U. S. District Court here. 


~_ 


To Nearly 1/5 of America — 
A Program of proven Sales Power 


Redbook, Cosmopolitan, and American. 
THE 6 MILLION GROUP, reach nearly six 
million families with less than 15% 
duplication — approximately one out of 
every 5 in the United States. And a full 
page in every issue of all 3 magazines 
costs only $160,000 a year. 
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Tomorrow’s Car 


To Weigh Less, 
Cost More-Roos 


TOLEDO, O.—A new epoch is 
dawning in automotive engineer- 
ing, Delmar G. Roos, vice-president 
and chief engineer of Willys-Over- 
land, declared last week. 

Roos was the principal speaker 
at the convention of the Great 
Lakes Regional Advisory board in 
the Commodore Perry hotel. 

The car of the future probably 
will weigh about 2,500 pounds, or 
1,000 pounds less than the average 
five-passenger car today, and will 
cost the buyer about 25 or 30 per- 
cent more, he said. However, he 
said, the automobile to be built in 
the next two or three years will 
not differ radically from the latest 
prewar models. 

Use of plastics and aluminum 
will be limited, Roos believes. Ply- 
wood is expensive, and is not near- 
ly as adaptable to efficient stamp- 
ing methods as steel, he said. 

Aluminum lacks several essential 
qualities found in steel, and de- 
spite new methods of processing, 
probably will be used only in pis- 
tons and cylinder heads, Roos said. 


c 
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War Job Moved in Stride 


PONTIAOC.—The unique feat of moving an entire war operation 
without loss of production has been accomplished at Pontiac Motor 
division, H. J. Klingler, general manager, revealed last week. 

To make room for approaching auto production, Pontiac’s en- 
tire tank axle job, machine by machine and man by man, was moved 
from the plant it has occupied for the last three years to another 
Pontiac plant a quarter of a mile away. 

Only those machines actually in transit remained idle. Machines 
in the former tank axle plant and in the new location operated as 
the moving continued without a break in production sequence. 


Left Turn Muddle 


Many States Still Frown 


On the Safe Way 


HARRISBURG, Pa.—The method 
of making a “legal” left turn in 
Pennsylvania, New Jersey and Wis- 
consin is “illegal” in many other 
states, research by the engineering 
department of Keystone Automo- 
bile Club discloses. 

Instead of the safe turn to the 
left of the center of the intersec- 
tion, which has been in vogue in 
New Jersey since 1928, Pennsyl- 
vania since 1929 and Wisconsin 
since 1943, a variety of regulations 
exists in other states, most of which 
require the turn to be made to 


the right of the center of the 
intersection. 


The club pointed out that the 
Uniform Vehicle code, adopted in 
1934, provides that left turns “shall 
be made so as to leave the inter- 
section to the right of the center 
of the roadway being entered.” 


“This phraseology,” Keystone de- 
clared, "undoubtedly has caused 
confusion. It leaves up to the in- 
dividual states or local authorities 
to decide whether or not a left 
turn shall be made around the 
center of the intersection or short 
(to the left) thereof.” 


It costs you about a penny-a-day to 
keep abreast of the automotive news—bet- 
ter renew NOW! 


In the Hopper... 


States Boosts Benefits 


Of Compensation Laws 


NEW YORK.—More than half 
the states this year liberalized un- 
employment compensation laws by 
increasing benefits payments or ex- 
tending payment periods, in most 
instances both, a survey of reports 
from state capitals indicates. 

With state unemployment com- 
pensation reserve funds swollen as 
a result of steady wartime employ- 
ment, this form of liberalization 
met virtually no opposition, al- 
though it may become a matter of 
concern in some states if the funds 
are drained by a protracted post- 
war employment slump. 

Proposals for federalization of 
the entire unemployment com- 
pensation system have been a 
strong factor in the trend toward 
increasing liberality of the state 
laws. 

Developments this year point to 
continuing pressure for broadening 
the scope of unemployment com- 
pensation to include all employers, 


TO BUILD GREATER SAFETY AND 


RIDING PLEASURE INTO YOUR NEW CARS... 


"Pittsbutah” Safety Glass 


HE PEOPLE who will buy your postwar cars want 
windshields and windows that give better, wider vision. 
In surveys conducted in many sections of the country, 
they have given two main reasons for their preference. 


Drivers want larger windshields and windows for a 
clearer view of the road and possible traffic hazards—for 
greater safety. And they want an unobstructed view of 
their surroundings—for greater pleasure in riding. This is 
just another expression of the growing public desire for 
larger windows in homes, shops and public buildings. 


When it comes to selecting safety glass for those larger 
vision panels, you can again count on dependable Duplate 
Safety Plate Glass and Duolite Safety Window Glass. 
Those two products of “Pittsburgh” have long enjoyed 
Behind 


them is a long record of consistent high quality—and all 


the confidence of motorists and manufacturers. 


the research, facilities and manufacturing knowledge of a 
world-famous glass-maker. 


Our safety glass specialists will gladly consult with you 
on any glazing problems involved in the design and con- 
struction of your postwar cars. Write to Pittsburgh Plate 
Glass Company, 2322-5 Grant Building, Pittsburgh 19, Pa. 


PITTSBURGH” sland for Zualiily Class and Cail 


PITTSBURGH PLATE GLASS COMPANY 


MAKERS OF DUPLATE, DUOLITE AND FLEXSEAL SAFETY GLASS AND OF MULTIPLATE BULLET-RESISTING GLASS. 


instead of those employing more 
than four or eight or other num- 
bers specified under present laws in 
various states. Although slowed by, 


opposition from small merchants 


and other small employers, the, 
trend in this direction has made 


steady progress ever since the in- © 


ception of these laws. 
As with unemployment compen-* 


sation, developments in state legis- © 


lature this year indicate continua- 
tion of a trend toward liberalization 
of state workmen’s compensation 
laws and here, too, there is con- 
tinuing pressure to broaden their 
scope as to the number of employ- 
ers and employes affected.’ a 
have been and are being taken in 
a number of states to improve the 
administration of workmen’s com- 
pensation laws, as well as to pro- 
vide more liberal and _ broader 
benefits. 

To encourage employment of 
disabled war veterans, more than 
a dozen additional states this 
year set up so-called “second 
injury” funds, generally provid- 
ing that if an employe, previ- 
ously disabled, becomes further 
or permanently disabled through 
injury or accident in employment, 
only the second injury is com- 
pensable. 

State officials and legislators 
have urged that the employment 
service, formerly operated by the 
states in conjunction with unem- © 
ployment compensation administra- 
tion but lent to the federal gov-~ 
ernment for war purposes in 1942, 
be returned to the states as speed- 
ily as possible. Objection to im-~ 
mediate return has been expressed ¢ 
by federal agencies on the conten- 
tion that such a change would 
interfere with war production. 

The National Assn. of Manufac- 
turers, however, recently issued a 
statement denying that such return 
of the employment service would 
interfere with war production, and 
urged that the return be made 
immediately in order to speed ab- . 
sorption by industry of men re- 
leased from war jobs. 

« 


Unemployment Compensation 


Extended in California ¢ 
Gov. Warren has signed into Cal-, 


ifornia law a bill extending cover-~— 


age of the state’s unemployment 
compensation law to employers of 
one or more persons, instead of 
four or more workers as heretofore. 


Age Limit Cut in Ill. 

Gov. Green of Illinois has signed 
a bill which lowers the age limit 
of chauffeurs for public vehicles 
from 21 to 18, P 

* 


Tex. Road Chiefs Curbed 


The Texas attorney gencral has 


ruled that county commissioners Y 


have the authority to purchase 
pickup and dump trucks for sup- 
plying materials to road grading 
machinery, but not passenger cars 
for use of commissioners or county 
employes. 

* * 


Road Fund OKR°d in Ill. 


A bill appropriating $15,000,000 
for improvement of township roads 
has been passed by the Illinois 


legislature. 
* * 


Farm Gas Refund Killed 


A senate-approved bill to give 
farmers a refund of five-sixths of 
the six-cent tax they pay on tracto 
gasoline has been rejected by the 
Alabama House of Representatives. 
One of the arguments against the 
proposal was that it would lead to 
an increase in the gasoline tax rate 

+e +. ~ 


Del. Age Law to End 


One of the auto bills enacted b 
the last Delaware legislature is due 
to expire Aug. 8. The statute au 
thorizes the state motor vehicle 
commissioner to issue _ limited 
chauffeur’s licenses to persons 1 
years of age or older. 


“IT WILL NOT BE NECESSARY to n 
the enclosed ‘‘ad’’ any more, as it proved 
very satisfactory and our stock of radios 
is now exhausted.’’—Villa-Pontiac Co, 
(Pontiac), Buffalo, New York. 
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Commercial Car News 


A Regular Monthly section for the men who make, sell and service America’s 5.000.000 


Truckin’ 


“Jeeping” 
Tiger Puss 


“Sales Select” 


B 
Jack 


y 
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ARD CANADAY and Charlie 

Sorensen threw a unique intro- 
troduction of the new Willys farm 
(or commercial) jeep at the auto- 
motive scribe fraternity last week. 
After the usual type of preview 
introduction at the plant in Toledo 
(which our Bob Finlay attended), 
the show moved over into Michi- 
gan with one of Sorensen’s many 
farms as its locale. 

Here, under the able direction of 
one George Newlin, former farm 
manager for Sorensen’s many acres 
but now moved into an executive 
position at the factory in charge 
of the farm power development 
section, the real introduction of the 
civilian jeep was put on for the 
press and experts from Michigan 
State College, the agricultural 
school for Michigan. 

I attended this party as a con- 
firmed skeptic as to the future for 
such a vehicle in the role of a farm 
tractor. I wasn’t at all backward 
in telling both Ward and Sorensen 
that I was skeptical about many 
of the farm power claims that had 
been made. 

= * * 

I HAD ALWAYS been able to 
see the great utilitarian value of 
the GI’s buzz wagon in its many 
commercial applications—from tak- 
ing you there and bringing you 
back regardless of terrain, to its 
possible use by contractors as a 
self-propelled and _ self - powered 
welder, air compressor, trailer mule 
and other forms of power use. 

But being a dirt farmer at heart 
—not that my three and one-half 
acres gives me any practical power 
farming experience but because 
some of my closest friends are suc- 
cessful exponents of that great 
army of poetically classed horn- 
handed sons of the soil—I had me 
doubts about the jeep as such be- 
ing able to handle most of the 
power farming tools adequately 
and with one-man control. 

~ x + 


WELL, MY HEARTIES, from 
what I saw at Cesor farms—con- 
traction of C. E. Sorensen—I have 
turned from being a cynic to a 
booster for the farm jeep. I’ll even 
go as far as to say—with the back- 
ing of my expert power-farming 
observer, Keith Arms, who sold 
fully 90 percent of the Fordson 
and Ford-Ferguson tractors that 
are used on the farms in that area 
(Keith is now a hardware mer- 
chant, so I dare use his name)— 
that the jeep will do all that can 
be expected of a tractor for any 
farm up to possibly 120 acres and 
will have a real utility value as a 
second power farming unit on the 
larger farms where they require 
more power than the average small 
tractor has. 

After the formal demonstration 
of the Jeep’s many abilities was 
finished, George Newlin asked me 
if I was convinced. I told him that 
I thought I would be if I could see 
the jeep plow some three-year-old 
alfalfa that was growing on heavy 
land, so George turned abruptly to 
the loud speaker and announced to 

(See TRUCKIN’, Page 34, Col. 1) 
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Trucks, Buses and Commercial Vehicles. 


Civilian Trucks Scheduled 
At Near Pre-war Record 


Special Finance 


To Be Available 
For Fleet Sales 


Interest of Bankers 
In Truck Paper 
Easing Terms 





DETROIT.—After checking | «7 $+: 


with the principal truck man- 
ufacturers and the three 
larger finance companies that 


handle truck as well as auto- 
mobile paper. (Commercial Credit, 
Universal, CIT, and GMAC., as well 
as YMA Corp.), it is evident that 
dealers, confronted with the prob- 
lem of financing truck sales to 
operators who wish to buy quan- 
tities of trucks on special terms, 
will get at least a sympathetic 
hearing from their finance houses. 

The truck manufacturers and the 
finance companies realize that op- 
erating under wartime economy 
has put a severe burden on many 
fleet operators; that their power 
equipment has deteriorated trem- 
endously during this period, and 
that abnormal replacements must 
be made soon as equipment is 
available, so that it will be possible 
for these operators to continue to 
run. 

This is especially true with the 
common and contract haulers, 
whose rates have been frozen but 
whose operating expenses have 
continued to increase each 
month. This increase in cost of 
operation, together with high 
taxes, has made it practically 
impossible for many of these 
firms to build up a reserve fund 
for the purchase of new equip- 
ment. 

Both the manufacturers and the 
finance people realize that to hold 
the business of these haulers it will 
be necessary to make special deals 
on down payment, length of time 
for repayment and interest rate 
charged. 

Since the finance houses have 
come to no agreement on a policy 
for handling financing of this type, 
each sale will have to be handled 
as an individual case. The earning 
record of the haulers, as well as 
other credit background informa- 
tion, will have to be considered in 
setting the type of finance that 
can be allowed for each hauler. 

Dealers are advised to contact 
their finance company representa- 
tive in each case where a fleet op- 
erator wishes to buy any quantity 
of trucks but insists that he cannot 
meet regular finance terms. This 

(Continued on Page 28, Col. 4) 


ODT Urges 
Memphis to Delay 


Action on Tax 


MEMPHIS. — Col. J. Monroe 
Johnson, ODT director, has sent 
Mayor Chandler of Memphis a 
communication strongly urging 
postponement of passage of the 
proposed city ordinance to tax 
buses and trucks. 

The communication will be taken 
up with the city commissioners at 
their next meeting. 

The ordinance to tax certain 
buses and trucks used on city 
streets has passed two readings 
of the city commission, and a 
third reading had been scheduled 
for last Tuesday. The tax was pro- 
posed to spread the costs of street 
construction and repairs among 
all those who use the streets for 
profits. 

It was said that about 819 addi- 
tional trucks which had been pay- 
ing a special street tax would be 
taxed about $31,000 a year under 
the proposal. In addition, nine bus 
companies would be required to 
pay about $10,500 a year on a seat- 
ing capacity basis. 





THE POSTWAR JEEP with its hand 
cient job of buzzing wood. Its four-whee 
carry power to the job over tough terrain. 








2nd" Bonus Group 
All Domestic 


Material Difficulties 


May Impede Output 
Of Unrated Units 


DETROIT. — With 440,000 
commercial trucks authorized 


| for production in the last six 


wer takeoff does a quick and effi- 


ve and t mobility enables it to 
(See other photo on page 1.) 


Probe of Transportation 
Planned in House 


WASHINGTON.—A resolution to 
authorize an investigation of the 
nation’s transportation situation, 
with particular reference to post- 
war problems, has been introduced 
by Chairman Lea of the House 
Interstate and Foreign Commerce 
Committee. 

According to the Lea measure, 
the committee, or any duly author- 
ized subcommittee, is directed to 
investigate the transportation sit- 
uation, “with a view to recommend- 
ing legislation that will result in 
a consistent public policy fair to 
all competing agencies of transport, 


Truck Haulage 
Boosted 1.9% 
During May 


WASHINGTON. — Freight vol- 
ume transported by motor carriers 
in May increased 1.9 percent above 
April, but was 0.2 percent below 
May, 1944, the American Trucking 
Assn. reported last week. 

Comparable reports received by 
ATA from 273 carriers in 42 states 
showed these carriers transported 
an aggregate of 2,262,066 tons in 
May, as against 2,218,828 tons in 
April and 2,265,460 tons in May, 
1944. 

The ATA index figure, computed 
on the basis of average monthly 
tonnage of the reporting carriers 
for the three-year period of 1938- 
1940 as representing 100, was 188.09. 

Approximately 82 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory increased 1.3 percent above 
April and 0.2 percent above May, 
1944. 

Transportation of petroleum 
products, accounting for about 13 
percent of the total tonnage re- 
ported, showed an increase of 3.8 
percent above April, but was 5.5 
percent below May of last year. 





International K-6 Models 


Priced Under RMPR-136 


WASHINGTON. — OPA last 
week set prices for International 
Harvester trucks Model K-6. The 
prices were given by OPA Order 
468 under RMPR-136. 

Established discounts are pro- 
vided in the prices. 





to the using and investing public, 
and to labor, to the end that the 
country’s commerce may be moved 
with the greatest possible degree 
of economy, safety, and dispatch.” 

It is required, during the present 
congress, to report to the House 
the results of its investigation and 
study, and submit its recommenda- 
tions. The resolution was referred 
to the rules committee. 

Rep. Lea will be chairman of the 
subcommittee on_ transportation 
which will make the inquiry. The 
other members are: 

Robert Crosser, (D), O.; Alfred 
L. Bullwinkle, (D), N. C.; Lyle H. 
Boren, (D), Okla.; J. Percy Priest, 
(D), Tenn.; Oren Harris, (D), Ark.; 
George G. Sadowski, (D), Mich. 

Charles A. Wolverton, (R), N. J.; 
Pehr G. Holmes, (R), Mass.; B. 
Carroll Reece, (R), Tenn.; Charles 
A. Halleck, (R), Ind.; Clarence J. 
Brown, (R), O. 

Lea said the subcommittee is pre- 
paring a list of suggested topics for 
consideration of all who may be 
interested in transportation prob- 
lems but that the topics are not 
intended to be exclusive of other 
subjects that may be presented. 
The suggested topics will be given 
wide circulation to operators of 
transportation facilities. 

The subcommittee will invite in- 
formation and constructive sugges- 
tions from any persons who may 
be interested in transportation 
problems. Recipients of invitations 
are at liberty to comment on as 
much or as little of the suggested 
agenda as they may desire. Reply- 
ing to invitations will not necessa- 
rily involve appearance before the 
committee. 


WPB Releases 


months of this year, it will 
bring the period up,to a year- 
ly production rate second in all 
truck manufacturing history in the 


3 |manufacture of non-military trucks. 


Only in 1941, when 937,034 ve- 
hicles were produced for the do- 
mestic market, did the industry 
surpass the production rate of com- 
mercial vehicles that is scheduled 
for the last half of this year. This 
compares with the 880,000 produc- 
tion rate, as expressed by the au- 
thorization for the last half of 1945. 

All of the 440,000 vehicles sched- 
uled for production the last half 
of the year are not for civilian 
use, however. As near as can be 
estimated from authoritative data 
at hand, only about 369,000 of the 
vehicles that are now scheduled 
for production will be available 
for dealers to merchandise. 

The program for the last half of 
this year is divided into three sepa- 
rate groups. The first group, which 
carries a priority rating of AA-1, 
is the balance of the original com- 
mercial program of 245,449 units 
for 1945 and consists of 125,326 ve- 
hicles, of which approximately 85,- 
000 will go to domestic civilians. 

The second group is composed of 
the 188,700 vehicles, which carry an 
AA-2 priority, all of which with the 
exception of a very small allotment 
for Canada, will go to domestic 
civilians. 

The third group is the last 
“bonus” allotment, which is un- 
rated, and authorizes 125,974 units. 
But the proportion to be allotted to 
domestic civilian and the govern- 
ment’s agencies, such as the Foreign 
Economic Administration, Maritime 
Administration, etc., is not set as 
yet. It is known, however, that 
FEA will get a definite portion of 
this unrated program. 


This heavy authorization, which 
brings total commercial truck 
production for the year up to 
561,000 vehicles and which will 
make 1945 class with the years 
1985 and 1939 as far as registra- 
tions are concerned, will fall 
heaviest in the last quarter of the 
year. Many truck manufacturers 
doubt that they will be able to 
get the material in time to build 
their allotted quotas, even with 
the priorities that accompany the 
first two programs. They are 
especially doubtful about alloy 

(Continued on Page 33, Col. 1) 


31,707 Trucks 


During June Rationing 


WASHINGTON.—A total of 31,- 
707 vehicles was released under the 
truck rationing program during 
June, 1945, as compared with 29,242 
in May, WPB said last week. 

Civilian users received 7,023 light 
trucks, 13,249 medium trucks, 2,686 
heavy trucks and 2,628 trailers, 
making a total of 25,586. 


Holders of government exemp- 
tion permits for government-use 
and for exports received 773 light 


trucks, 3,748 medium trucks, 1,280 
heavy trucks and 320 trailers, a 
total of 6,121. 

Since the truck rationing pro- 
gram became effective in March, 
1942, a total of 499,954 vehicles of 
all types have been released. Of 
these, 375,360 went to civilian users 
and 124,594 to holders of exemption 
permits. 

Of the total, 73,578 were light 
trucks, 293,517 medium trucks, 78,- 
242 heavy trucks and 54,617 trailers. 
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But Total Shows Gain... 
Civilian Trailer Output 
Declines in Month . 


WASHINGTON. 
production climbed to 17,052 


ped from 1,997 in April to 1,854 in 
the later month, WPB reported last 
week, *.4) 


Military needs accounted for the 
output gain, as 15,198 trailers went 
to the armed forces in May, com- 
pared to 13,625 in the month pre- 
vious. Total trailer production in 
April was 15,622. 


The WPB figures represent the 
number of vehicles produced, not 
factory sales of shipments. 
Included are all trailers except 
“suspensions” for frameless trailer 
units. 


Statistics are provided by all 
the 180 manufacturers in the trailer 
industry. 


A breakdown of the total produc- 
tion for civilians in May shows 
that the biggest decreases occurred 
in the general freight and petrol- 


Memphis to Oust 


Street Cars; Buses 
Or Electrics Only 


MEMPHIS. — Conversion of all 
remaining street car routes “to 
electric coach or motor bus lines 
as soon as wartime restrictions 
permit, and, in any event, within 
two and a half years,” was one of 
the major points of a new 20-year 
franchise for the Memphis Street 
Railway Co. on which the City 
Commission and officials of the 
transit firm recently have reached 
agreement. 


Mayor Chandler announced that 
agreement also was reached on 
payment by the company of 6 per- 
cent of its gross receipts to the 
city during the life of the fran- 
chise, which is expected to net the 
city about $325,000 a year; and 
replacement of shuttle bus service 
with “through service wherever 
possible.” 


Agreement on major points of a 
franchise dispelled possibility of the 
city purchasing the company. The 
new contract will become effective 
Nov. 20, date of expiration of the 
company’s present 50-year fran- 
chise. 


Building Annex 


JACKSONVILLE, Fla. Con- 
struction work is going forward 
on a $45,000 addition to the three- 
story brick building owned and 
occupied by the Southeast Wheel 
& Rim Co., 927 W. Forsyth St., 
here. 

The addition will be a one-story 
fireproof brick structure 105 feet 
square in size, adjoining the three- 
story building to the east. It will 
be used as a service garage. 

Southeast Wheel sells large trail- 
ers and parts and services trailers. 


Open Trucking Barred 
On New B. C. Highway 

VANCOUVER, B. C.—-Prime Min- 
ister John Hart of British Colum- 
bia has authorized exclusive bus 
and truck rights over the province's 
new $3,000,000 highway now being 
built in the Peace River section. 

The grant is designed to protect 
the revenue of the province-owned 
railroad and encourage the rail- 
road’s extension to parallel the new 
highway. If the connecting link 
with the present Alcan highway is 
built, however, the grant of a sim- 
ilar franchise is believed certain 
to bring a storm of American 
protests. 






Yakima Truckers Form 


Wash. Transport Unit 
SEATTLE.—Yakima motor truck 


— Total trailer |eum 
in 
May, but, the civilian share drop- 
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tank categories. General 
freight output dropped from 1,632 
in April to 1,316 in May, while 
petroleum tanks dipped from 107 
to 76. 

Increases were registered in the 
other civilian classes, as follows: 

Pole and logging, 182 to 328; low 
bed heavy haulers, 36 to 49; milk 
tanks, 4 to 12; off-highway, 18 to 
38, and miscellaneous, 18 to 35. 


Right-Hand Drive 


Surplus Trucks Cause 


Traffic Problem in B. C. 


VANCOUVER, B. C.—Sale of sur- 
plus army trucks has created a 
problem for city traffic authorities 
here. A considerable number of the 
trucks have been disposed of and 
reconverted to civilian use, and in 
practically all cases the equipment 
has right hand drives. 


Authorities are seriously consid- 
ering whether from a traffic stand- 
point the vehicles can be operated 
with safety. 

“PLEASE BE ADVISED THAT New Truck 
is sold. Thanks a million, will use your 
service again if necessary.’’—L. G. Steiner, 
Pandora Garage, Pandora, Ohio. 


Truckers Oppose 
Canadian Pacific 


Road Link Move 


MONTREAL. — Opposition to the 
application by the Canadian Pacific 
Express Co. to run a “freight-shed- 
to-freight-shed” truck operation on 
the highways was voiced last week 
to the Ontario Municipal board by 
the Automotive Transport Assn. 
and independent trucking com- 
panies operating in the Bruce 
peninsula and from Owen Sound, 
Ont., to Toronto. 

The routes which would be af- 
fected by the move would be from 
Orangeville to Owen Sound, Walk- 


erton, Fergus and Teeswater. Leo- 


TRUCK SECTION 


pold Macaulay, representing the 
association, declared that the appli- 
cation was an attempt on the part 


of the railway to give competition 


to trucking companies. 


It was the aim of Canadian Paci- 
fic, according to J. Q. Maunsell, 
railway counsel, to improve train 
service in that section of Ontario. 
He said this move would speed up 
the service by eliminating “peddier 
cars.” 


Russell B. King, King Chevrolet 
Co., Lockland, O., has been elected 
a director of the Columbia Bank & 
Savings Co., according to an an- 
nouncement by William H. Brock- 
mann, president of the bank. 


Democracy is the American way of life; 
let’s keep it that way. 
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HEAT TREATED 
4 one -frcece 
AXLE HOUSING 


No matter how severe the strains or how 


heavy the shocks it must withstand, this 


housing always returns to its original 


perfect true alignment...that’s why... 


does a better job 
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carriers have formed a chapter of 
the Washington Motor Transport 
Assn. Twenty carriers of Yakima 
and the valley are members. 

Frank Fairchild of Fairchild 
Freight Lines was elected chairman 
of the group. 
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prescribed as 60 percent of the 


Relaxed Truck Limitations 
Made Permanent in Wis. 


MADISON, Wis.—Motor carriers 
of the state have won a permanent 
concession in truck size and weight 
limitations under Wisconsin law. 

Under a new statute which took 
effect this month, the carriers will 
enjoy permanently the liberaliza- 
tions in highway limitations which 
were allowed on an emergency 
basis with the beginning of the 
war. 

Maximum weights for various 


Ptypes of units of equipment are | 
law | 


repealed. Instead, the 
scribes axle limitations. 





qualities. 


cla 


— 


ed 


On Class A highways trucks are 


llimited to a single axle maximum 


| 
' 


a. of 19,000 pounds, 


and a 
gross weight for two or more axles 
of 26,000 pounds, plus 1,000 pounds 
for each foot of distance between 
the front and rearmost of the axles. 
On Class B highways the maximum 
|Single axle limit is 12,000 pounds, 
and the gross weight of any two 
ior more axles is limited to 16,000 
pounds, plus 600 pounds per foot 
‘of distance between the front and 
rearmost axles. 

The Class B weight limit was 


99 


maw, 


Class A limits. 


Twin Coach Plans 


$100,000 Building 


KENT, O.—Twin Coach Co., here, 
builder of motor coaches, is plan- 
ning to erect a new $100,000 office 
and warehouse building at Tall- 
madge and Stow Sts., it has been 
announced. The project will not be 
started until materials become 
available, it was said. 


H. R. Bittenbender, Chrysler 
dealer in Oil City, Pa., plans con- 
struction of a new building in the 
early future. 


A BETTER 
FOUNDATION for 
BETTER AXLES 


Here’s the “‘kernel” of this axle question: no matter how well 
designed an axle may be, no matter how superior its materials 
and how accurate its parts, it will not long remain a good axle unless 
the housing keeps those precision parts in correct alignment, in right 
relationship to each other. 


Buchanan, Michigan 


R 


The Clark Housing for truck, tractor and bus axles guarantees 
proper alignment without added weight. It retains its true align- 
ment—a quality possessed only by a heat treated forging. 
The carefully controlled thickness of various sections prevent 
any localization of stresses and produces unmatched fatigue 


That’s why seasoned operators and foremost automotive 
engineers prefer this housing. It is a guarantee of long and low 
cost usefulness. It is a proof of true quality—in the vehicle of 
which it is a vital part, and in the minds of the men who designed 
and build it. 

Do you want better axles?—to serve you longer, to stay 
out of trouble, to cut ton-mile costs? Talk “‘housings” with 
the Men of Clark. 


CLARK EQUIPMENT COMPANY 


Also BATTLE CREEK - JACKSON - BERRIEN SPRINGS, MICHIGAN 
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Colo. Hits Overloading 


Highways Collapsing Under Top-heavy Trucks, 
State Maintenance Engineer Asserts 


DENVER.—Douglas N. Stewart, 
engineer in charge of Colorado 
highway maintenance, declared last 
week that overloading of trucks is 
breaking down the state’s main 
roads. 

“There is no question in my mind 
that overloads are causing severe 
damage,” Stewart said. “We have 
had a man inspecting northern 
Colorado roads ever since last No- 
vember. His report isn't complete 
yet, but his inspections so far have 
shown considerable damage.” 


Concrete highways were select- 
ed for the inspection. Because of 
their lack of resiliency, as com- 
pared with oiled surface routes, 
they would be expected to show 
the strains first, Stewart said. 

The old state law governing 
truck lengths and loads was sus- 
pended by Gov. Vivian through an 
emergency wartime proclamation 
in September, 1943, enabling trucks 
to overload as much as their op- 
erators deemed necessary to keep 
war and home front supplies mov- 
ing. 

The 1945 legislature amended the 
law, keeping the maximum load at 
18,000 pounds on a single axle 
basis but extending the truck 
length from a fifty-foot maximum 
to 60 feet. Truck company repre- 
sentatives told the legislators that 
they could overload safely if they 
could extend the length of their 
machines and trailer equipment, 
thereby putting more axles under- 
neath. 

W. M. Williams, Highway com- 
mission secretary, said, however, 
that truck operators complained 
they could not obtain all the 
additional axles they needed and 
have continued, under the gov- 
ernor’s proclamation, to overload. 

The Highway department has is- 
sued 730 overload permits since 
December, 1943, and is still regis- 
tering more such operators. In- 
spection checks are made at inter- 
vals at state ports of entry. 

Williams cautioned truckers that 
they are subject to fines if they 
overload without first obtaining 
permits. He said inspections have 
shown that some truckers overload 
up to 500 pounds. Some have reach- 
ed an overload extreme of 8,500 
pounds, he added. 







Watkins to Boost 
Output Capacity 
100 Percent 


BUFFALO.—Watkins Body Corp. 
has announced a broad expansion 
program which will more than dou- 
ble the company’s present produc- 
tive capacity and employment. 

The company has acquired addi- 
tional property adjacent to the 
present plant and a $35,000 addition 
will be constructed. The addition 
will house an assembly line, Presi- 
dent Albert C. Finley said. 

The plant has resumed output of 
civilian motor truck bodies but is 
still making gasoline and oil tank 
cradles for the C-46 Commando 
planes. War work has dropped to 
about 30 percent of present output. 
Recently the plant converted about 
150 automobile trailers into 100 pas 
senger buses for the Army. 

Finley said the company has 
postwar plans for the production 
of lightweight all-steel truck bodies 
involving new engineering prin- 
ciples that cut the weight 30 per- 
cent as compared with prewar 
models. It also is planning to pro- 
duce aluminum truck bodies. 


Driver Course 


Offered in Calif. 


BERKLEY, Calif.—Approximate- 
ly 200 high school teachers will 
attend driver-training classes at 
the University of California here 
July 23-27. The course is designed 
to qualify the instructors to teach 
the subjects to high-school stu- 
dents. 

The course is jointly sponsored 
by the state Department of Motor 
Vehicles, division of highways of 
the state Department of Public 
Works, state Department of Educa- 
tion, American Automobile Assn., 
and the university. 


Campbell, Phillips Named 


In Weatherhead Boosts 


Appointment of J. F. Campbell 
as chief development engineer and 
R. W. Phillips as laboratory direc- 
tor was announced last week by N. 
Paquin, director of engineering for 
Weatherhead Co., Cleveland. 


Campbell came to Weatherhead 
early this year from Holley Car- 
buretor Co., Detroit. Phillips joined 
the company’s engineering staff in 
1941. 
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Canada Farmers 
To Get Used 
Army Trucks 


MONTREAL. — The Canadian 
Federation of Agriculture has com- 
pleted negotiations with the War 
Assets Corp., whereby used military 
trucks will be made available to 
Ontario farmers, it was announced 
last week by V. S. Milburn, secre- 
tary. 

“These trucks are not standard 
equipment but have been built for 
war work,” Milburn said. “They 
will have to be purchased as they 
stand and the farmer is warned 
that repairs are not available for 
the present, at least.” 

He said a survey will be made 
by county federation secretaries to 
discover how many trucks are 
needed in various districts. 


ARTIST’S SKETCH of the ultra-modern truck service station, now under 
construction in Chicago at Archer and a, Aves., to be completed about 
Oct. 1. The new structure is being built by > a Schuster, — o Federal 
truck distributor, to replace his former buil estroyed b he design 

and layout of the new building enables sient and econom a " geevien to all 
types of trucks from the smallest to the largest units. Having approximately 
33,000 square feet of floor space, the establishment will include a two-story 
parts department, lounge for truck operators, offices, salesroom and individual 

uck repair stalls with two- “way entrances to facilitate service operations. 
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MEARO THE ONE ABOUT THE 
TRUCK ANO THE FARMERS OAUGHTER ? 


Hardship Cases Get Attention... 
Special Finance Set 


For Fleet Sales 


(Continued from Page 25) 


will give the finance people an. 


opportunity to look into the credit 
standing of the hauler and en- 
deavor to work out a deal that will 
be in line with both the need of 
the operator and the credit he can 
command. 

This attitude by the larger 
finance companies on making 
special arrangements for haulers 
is much more liberal than that 
ever expressed before, and is dic- 
tated no doubt to quite an extent 
by the attitude of many of the 
country’s largest banks which 


Chalking up a very impressive record, ac- 
centuated by an acute manpower shortage, 
Bendix-Westinghouse Air Brakes have shown to 
excellent advantage in keeping the nation’s motor 
transport rolling safely .. . efficiently . . . economic- 
ally * The farmer’s daughter and thousands of her 
sisters have gone behind the “wheel” of vehicles 
which, under ordinary control, would have taxed 
the endurance of their more muscular brothers * 
The result has been the formation of a new legion 
of enthusiastic boosters for genuine 
Bendix-Westinghouse control which merely begins 
its effectiveness where ordinary brakes leave off * 
And this is just one phase of the contribution this 


“world standard of safety” has made in extending 
the scope of essential transportation. In addition, 
thousands upon thousands of old-line drivers have 
been more efficient because the positive control of 
Air Brakes has relieved them of much unnecessary 
physical effort * More than ever before, genuine 
Bendix-Westinghouse Air Control offers many 
exclusive advantages you can’t afford to miss. 
And remember, too, Air Brakes cost much less 
than you’d think. On this, your local Distributor 
will be happy to give you actual facts and figures. 


BENDIX-WESTINGHOUSE AUTOMOTIVE 
AIR BRAKE COMPANY... ELYRIA, OHIO 


_Poudiz: Yforhinghoue 


AIR BRAKES 


AND PNEUMATIC CONTROL DEVICES 


et, IT 1S SIGNIFICANT THAT AMERICA’S FINEST MOTOR TRUCK FLEETS ARE EQUIPPED WITH BENDIX-WESTINGHOUSE AIR BRAKES 


are looking at truck financing 
with considerable interest. 

This bank attitude was recen 
expressed by Lloyd L. Austin, vic 
president, Security-First Nationa 
Bank of Los Angeles, before 
Transport Clearings conferenc® 
held in that city. ' 

Austin told the haulers at 
conference: “It is my firm belief 
that you will find, as have others 
in your industry, a complete receg 
tiveness on the part of all banks 
to the idea of assisting in the soly 
ing of your financial problems. You 
will have an unprecedented ne 
for funds. Add to your own require 
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ments the fact that many tru . | 


manufacturers are disinterested iff 
carrying purchase money truck x 
per at the rates which undoubtedly 
will be available to your industry, 
and you find the carriers of f 
nation beating paths to the banks. 
and other financing institutio 
and, conversely bankers, hat an 
portfolio in hand, knocking at your, 
doors.” 

Austin intimated that the 
banks would be willing to finance 
these operators’ truck purchases‘ 
on a much less down payment, 
at longer lengths of time and for, 
lower interest rates than had 
ever been available to them in| 
the past. 

Since the truck replaceme 
needs of the common and contrace 
haulers will be almost 500,000 unit 
within the next year or two, and @ 
great deal of this equipment w 
be purchased just as fast as th 


trucks are available and finance) 


arranged to permit its purchase, 

is seen that no finance house if 
going to arbitrarily turn down any, 
fleet purchase deal without goi 
into the matter quite extensively 
determine the extent of leniency, 
that can be given the buyer. 


ODT Eases Curb 


On New Truckers 


WASHINGTON.—The ODT has” 


modified its regulations to permi 
the inauguration of local truc 


operations involving one used light? 


or medium truck when such addi- 
tional service will not affect exist 


ing programs for conservation of’ 


truck transportation facilities. 
The change in regulations w 


also permit existing local motor © 


carriers whose operations wer¢ 
frozen on Oct. 25, 1943, to extend 


their operations under certain cir- | 


cumstances, according to Guy A 
Richardson, _ director 
Highway Transport department. 

Richardson emphasized, however! 
that the new policy does not alter 
other ODT regulations, including 
those which regulate the frequenc 
of deliveries. 


Reciprocity Praised 
Hollis Commends N. H. 


For Enacting Law 
MANCHESTER, N. H.—(UTPS) 


—The 1945 state legislature has 
been commended by Guy O. Hollis 
president of the New Hampshire 
Truck Owners’ Assn., for enactment 
of the reciprocity law. 

“The act which became a perma- 
nent law March 7, 1945,” he said, 
“provides for the free flow of com 
merce between the states. No 
longer is it necessary for a com- 
mercial motor vehicle to be licensed 
in all of the states in which it may 
be used,” Hollis said. 

Hollis pointed out the benefit to’ 
the public will be reflected in lower 
cost of commodities and a mofe 
flexible means of transportation, 
providing for quicker delivery of 
merchandise and materials for bot 
the war effort and the civilian 
economy. Commodities which orig- 
inate, for example, in Maryland, are 
delivered in New Hampshire within, 
24 hours. 


Coughlin Sales Co., Hudson di®- 
tributor in Davenport, Ia., since 
1917, has leased the former River 
to River Garage as a center for 
future operations. The building has 
12,000 square feet of floor space. 
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Truck Sizes Still Tight... 


“<~V_E Fails to 
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WASHINGTON. — Total tire 
requirements expressed in tonnage 
for the one-front war are as high 
as they were last November, when 
the war in Europe still was bein, 
fought, the Rubber Industry Ad- 
visory committee was told by 
WPB last week. 

Military requirements for tne 
third’ quarter, as determined in 
June, are approximately equal in 
tonnage to the requirements pre- 
sented last November for the same 
quarter, committee members were 
told. This means, WPB explained, 
that such reductions as have been 


Amade only reduce increases made 


in requirements in the last six 


_. months. 


= 


John L. Collyer, special director 
of rubber programs for WPB, said 
that production of the larger tire 
sizes will remain a critical prob- 
lem. He pointed out that it would 
not be possible to produce them in 
sufficient quantities to meet latest 
screened requirements during the 
rest of 1945. 

This contrasts, he said, with a 
feeling in some quarters that be- 
cause there is enough productive 
capacity for screened require- 
ments of the smaller sizes the 
problem of truck tire production 
has been solved. | 

In the A-3a group (12.00 through 
14.00), third-quarter requirements 
as most recently revised are 191.- | 
448, against production estimates 
of 178,137, he reported. In the | 
fourth quarter the requirements 


mare 215,451, against estimated pro- 


919.00 through 11.00) are: 


| 


a 
= 


~ tion, 2.7 percent. 


duction of 214,729. | 
The figures for the A-3b group | 
third | 
quarter, requirements 1,170,956 and | 
production estimates 1,098,212; 
fourth quarter, requirements 1,- 
463,952 and production estimates | 
1,324,662. 
Employment in the tire industry | 
and in most industries that supply 
components is at the highest level | 
of the year, 
told. But because of work stop- | 
pages the increase in manpower | 
has failed to result in increased | 
production. | 
While estimates of component 


Freight Volume 
Of Trucks Up 
123% in 1944 


WASHINGTON. — Total volume 
of freight hauled by motor trucks | 
in 1944 rose to a record peak with | 
an increase of 123.5 percent above | 
the prewar level in 1938. Trucks | 
and buses accounted for 16.7 per- | 
cent of the total freight and pas- | 
senger volume hauled by all types 
of carriers, according to the USS. | 
Bureau of the Census. 

Total volume transported by all | 
carriers last year was 142.1 percent | 
above the prewar level. Airline | 
transportation showed the greatest | 
gain, rising 421.4 percent. 

Other increases were as follows: | 
railroads, 171.4 percent; pipelines, | 
137.7 percent; water transporta- 


City Motors, Inc., Ashland, Ky., 
capital $30,000, has been incorpo- 
rated by David Pfeffer, C. F. Fair- 
field, Leonard L. Payne, and R. G. 
Culley. 





Refrigerated Trailers | 


Drawing Interest | 
_ DETROIT.—A. K. Tice, vice- 
president in charge of sales for 
Fruehauf Trailer Co., says that 
great interest is being shown 
all over the country in refriger- 
ated and insulated trailers. 

“Packing houses as well as 
distributors of perishable fruits 
and vegetables are eager for de- 
tails on the latest method for 
maintaining safe temperatures 
in all seasons in truck-trailers,” 
Tice declared. “Mechanical re- 
frigeration, as well as improved 
methods of insulation, are be- 
ing delivered as promptly as 
present manufacturing condi- 
tions permit.” 
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Reduce 


War Tire Demand 


supplies indicate improvement in 
some critical categories, it was 
emphasized that in the main a 
higher production rate was call- 
ed for than is now being 
achieved. 

In rayon tire cord, projected 
schedules indicate that the mate- 
rial will be relatively tight until 
the second quarter of next year. 
Future schedules of carbon black, 
if they are met, will provide sur- 
pluses after the third quarter of 
this year. 


Nylon tire cord similarly shows 
surpluses according to these sta- 
tistics, reflecting in this case cut- 
backs in the airplane tire program 
starting in October. In cotton tire 
cord there is sufficient production |. 
capacity; it is a question of find- 
ing manpower so that the facili- 
ties ‘may be operated at full pro- 
duction, WPB reported. 


Foxworthy Parts Expands 


Modernization and expansion of | Fo 
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It Will Speed 


‘tem, 


Peacetime Production! 


» UIA 


Following Pearl Harbor, America learned a valuable lesson. 


the commtk stop,| Let’s make sure we get full benefit from it. 


At that time the government ordered all-out production—with 
top priorities to gun, plane, tool and hundreds of other manufac- 


Truck and trailer production, for the 
home front, was stopped. 


As a result transportation quickly got 
out of balance with production. Im- 
portant war loads accumulated on load- 
ing docks. There weren’t enough trucks 
and trailers to move them—and the rail- 
roads were already overloaded. 


Gradually it was conceded that more 
trucks and trailers must be put on the 
road—that production without adequate 
transportation was useless — and the 
manufacture of these essential vehicles 
was slowly permitted to be resumed. 


The nation should have learned an 
important lesson from this experience— 
the fact that production and transporta- 
tion must always be in balance. 


Today, industries are being encour- 
aged to prepare for peacetime produc- 


tion. We are entering an era where 


_turers—but froze motor transport equipment! 


American industry will set new records 
in peacetime manufacturing volume— 
to keep our people employed and to meet 
the tremendous pent-up demand for 


many products. Is equal planning being 
done to make sure that transportation 
will keep pace with this production? 


If motor transport is to render the full 
service of which it is capable, we must 
have: 


(1) Postwar highways and postwar 
vehicles designed and built with one 
common aim: to give the public the 
utmost in motorized transportation 
efficiency — plus the assurance of 
adequate facilities for our national 
defense. 


(2) Adequate new bridges and the 
strengthening of existing weak 
bridges in balance with highway load 
capacities. 


(3) Freedom from antiquated and 


Boo arce 


MPANY 


‘TRUCK-TRAILE 


has been completed, according to cates the: ideal operating 
= oiag tag oo ahe | from 1,700 to 2,400 r.p.m., and at 
xworthny tirm has boug e for- | either end is a red area which indi- 
the parts department of the C. T.|mer C. O. Warnock Co., oldest Ford |cates when the engine is operating 
Foxworthy Co. (Ford), Indianapolis, |dealer in Indianapolis. 


White Claims 
| Economy in New 


Range Finder 


CLEVELAND. An instrument 
which combines the features of an 
ordinary speedometer with those of 
a tachometer and adds instructions 
governing various engine speeds is 
joffered by White Motor Co. 
under the name, “Economy Range 
Finder.” 

With this device on the instru- 
ment panel the driver can increase 
the life of the engine by keeping 
it within its most efficient range 
of operation, White officials said. 

A spiral white line for each 
|transmission gear is offered on the 
|dial, and this is combined with a 
iscale of r.p.m. printed on the 
|speedometer pointer. As the speed- 
jometer pointer moves around the 
| dial, the edge of the pointer crosses 


WHITE ECONOMY Range Finder—a combination speedometer and tachom- | : rhi : 
eter—is a new and scientific aid to better truck driving. oe 


showing the r.p.m. 
A white area on the pointer indi- 
range 


‘outside the proper range. 


restrictive vehicle size-and-weight 
laws which only result in hampering 
the efficiency of motor transport. 


(4) A recognition by manufacturers 
that motor transport is or can be an 
integral part of their production set- 
up and should be given full consid- 
eration in their expansion planning. 


These objectives can be accom- 
plished 


First, if our postwar road-building 
program is based on the combined think- 
ing of the men who do the building, the 
engineers who design the vehicles, the 
motor transport operators, the military 
men who will use them, and the legis- 
lators who decide the extent of their 


USE 2. « « 


And, second, if our industrialists in- 
clude in their post-war expansion plans 
the thinking of ... . 

Traffic Managers and 
Motor Transport Operators. 


Both programs are matters of grave 
public concern—because the resulting 
increase in motor transport efficiency 
will be reflected in the lower cost of 
everything the people use. 


- SERVICE IN PRINCIPAL CITIES 
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B. C. Experiences 
Increase in Truck 
And Bus Activity 


VANCOUVER, B. C.—Bus and 
truck traffic is steadily increasing 
in British Columbia despite ration- 
ing of gasoline and tires and scar- 
city of equipment. 

One of the major factors in the 
growth of the industry in British 
Columbia has been the Public Util- 
ities commission. This commission 
is charged with the administration | 
of the Provincial Motor Carriers 
act. 

Figures secured through the co- 
operation of Dr. W. A. Carrothers, 
chairman of the commission, and | 
R. N. Taylor, superintendent, re- 
veal an increase of approximately 
700 licenses issued during the year 
to companies engaged in the motor 
carrier industry. At the end of the 
license year 13,542 licenses had been 
issued as against 12,829 at the end 
of the previous license year. 

Analysis of the number of li- 
censes issued during the year ter- 
minating at the end of February 
reveals that the slight drop reg- 
istered during 1942-43 has been re- 
gained. 
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AT A SPECIAL DINNER for members of 5th Wheel Club, Detroit, Harvey 
C. Fruehauf, president of Fruehauf Trailer Co., presented to the club directors 
a solid mahogany replica of a 5th wheel as a permanent trophy for the club 
rooms. Inscribed on a sterling silver plate, in one group, are the names of 18 
charter members who founded the club Oct. 23, 1941. Below these, are engraved 
the names of present members and as each new member is accepted, his name 
will be added to the plaque. Left to right are Fruehauf; E. A. Watson, man- 
ager, Detroit branch, and the three members of the board of directors accept- 
ing the trophy on behalf of the members, Abner Davis (center), Frank Blunden 


and Frank Ronowski. 


Normandy 


GMC Military Trucks, 


‘ “y 
TRUCK SECTION es 
Call 


to Berlin 
Ducks Play Key Role 


In ‘Second Front’ Offensive 


PONTIAC. — When the Allies 
opened the “Second Front” on June 
6, 1944, more than 500,000 military 
trucks and amphibious “Ducks” pro- 
duced by GMC Truck & Coach 
came ashore with the invasion 
forces. In the following months, 
these vehicles furnished fast, flex- 
ible transport for every branch of 
the Army and for all kinds of sup- 
plies and equipment. 

Military personnel often refer to 
the 2%-ton “six-by-six” as the 
“Workhorse of the Army,” and GMC 
has produced more of this type of 
truck than all other manufacturers 
combined. 

The GMC DUKW or “Duck”—a 
“six-by-six” with steel hull, pro- 
peller and rudder, is considered 
by many to be the most unique 
vehicle of the war. It is of great- 
est value to our fighting forces 
during amphibious operations, 
carrying men and material be- 
tween ship and shore or on inland 
waters. 


The following month by month 


MIDLAND 
-AIR BRAKES 


with 


BIG 10 Cu. Ft. 
COMPRESSOR 


Here’s more reserve power — behind air brakes — 
than you ever had, before this big, husky Midland 
compressor was introduced. Midland Air Brakes, 
with this powerful compressor, deliver super 
power— power that stops the heaviest loads, easily 
and safely, under all conditions. 


PATENTS 
MAKE 
JOBS 


It is excellent safety practice and good business 
to safeguard every truck with brakes as dependable 
and road-worthy as Midland Air Brakes with the 
new 10 cu ft. compressor. Ask the Midland dis- 


tributor, or write to us for complete information. 


This husky 10 cu. ft. compressor develops tremendous 


braking power—ma 


unde 


kes Midland Air Brakes dependable 


r all circumstances. 


THE MIDLAND STEEL PRODUCTS CO. 


10607 MADISON AVENUE, CLEVELAND 1, OHIO 


Export Department: 38 Pearl Street, New York City 


DP aD 
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POWER BRAKES 


summary of major military even 


on the Western Front since the . 


invasion of Normandy shows some . 
of the important assignments pere 


formed by GMC Army trucks and | 


“Ducks.” / 
June, 1944: Allied armies land on® 

the Normandy coast to open a sec- 

ond front in Europe. Despite the; 


fact that harbor facilities are ab=™ 
sent, the beachhead becomes a port)” 


capable of handling a greater daily( 


tonnage than the port of New York. 


July, 1944: Fast-moving columns 
of Allied tanks and infantry make 
a breakthrough at St. Lo. General” 
Patton states that “the 2%4-ton truck 
is the most valuable weapon of the 
war.” 

August, 1944: Landing in South-, 
ern France. The one-way, 700-mile‘ 
Red Ball Express Highway is opened 
by the Transportation Corps to fa-, 
cilitate the shipment of supplies 
from Cherbourg to fast-moving 
American Armies deepin France. 

September, 1944: Yanks cross 
the Moselle River in France. 
Trucks, equipped with mechanical { 
smoke generators, lay a smoke 
screen to cover the crossing. 

October, 1944: White Ball Express 
begins operation. Trucks carry 
125,000 tons of supplies from East-, 
ern ports to railheads and supply‘ 
depots over this route in the follow- 
ing three months. 

December, 1944: The ABC (Amer- 
ican, British, Canadian) Victory 
Truck Route hauls more than 40,-( 
000 tons of material from the port 
of Antwerp, Belgium, to forward 
supply dumps during the month. 
Despite hazardous winter driving 
conditions and enemy planes, the 
drivers maintain a steady stream 
of supplies to the front to enable 
the Allies to take to the offensive 
early in the year. 


February, 1945: Retreating Ger- 7 
mans blow up dykes to flood largega. 


areas in Holland. “Ducks” rescue’ 
Canadian troops marooned by the 
rising waters. 

March, 1945: GMC “six-by-sixes” 
hauling smoke generators, lay 
down one of the largest and long- 
est smoke screens ever used in 
warfare to hide Allied crossing 
of the Rhine. 

April, 1945: U. S. Ninth Army 
reaches the Elbe River, 50 miles 
from Berlin. GMC amphibious 
trucks carry engineers across this 
last water barrier before the Nazi 
capital. 

As the Allies moved nearer and 
nearer to Berlin, these military ve 
hicles gave ever-increasing support 
to the ever-lengthening supply lines. 
The speed of the advance depended 
to a great degree on the speed with 
which transport brought up the. 
3,000 tons of supplies required b 
each Army Division each day it was 
in action. 


Patterson Quits 


Post with ODT 


DETROIT.—Leslie W. Patterson, 
for three years manager of the 
Detroit district, ODT, has resigned 
to become vice-president of the 
Motor Car Transport Co. of Pon- 
tiac. He came to the ODT with 
more than 30 years’ experience in 
transportation. 

Owen Stid, the former district 
ODT manager at Lansing, Mich, 
will take over the management of 
the Detroit office. Stid has been 
with ODT three years, serving in 
various capacities. 

Patterson and Bill Travers are 
reentering active business again 
at Motor Car Transport. The fi 
was discontinued shortly after 
Pearl Harbor. 


New Road Opens Way 


To N. Quebec Mines 
MONTREAL. — Completion of 
work first begun about nine years 
ago, to build a 135-mile road from 
St. Felicien into the district of 
Chibougamau, northern Quebe 
has been disclosed by Hon. Jona- 
than Robinson, mines minister. 


@ 


The highway is expected to aid 


Quebec’s mining activities in the 
northwestern sections of the prov- 
ince by making accessible man 
mining districts which, up till now, 
only could be reached by airplane 
canoe or dogteam. : 


ieee yi 
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Buick | is N. Y. Air Brake Announces 
(Continued from Page 1) eS oe ‘ . Sete oY 2 * 
Mi | Hydraulic Truck Cylinder 


tories will continue in war pro- OR is ve i 
¥duction. ed L 
_£ 4 

G NEW YORK.—After 55 years of the power brake through the use 


The plans include a reconversion, 
odernization and expansion pro- 


“ram, designed to equip Buick to é WY experience in the development of|of two hydraulic pistons. 
produce its share of the industry’s| _ = — po ene 7. railroad power brake equipment, The larger piston performs the 
* a ~ 7 


Gil An Ar. the New York Air Brake Co. has| initial operation of expanding the 
gee = pagal a an SSARARANANRAL eae” Mth, | announced to the automotive trade} brake shoes into contact with the 
of upwards of 550,000 cars annually. AN LE a a aS > its new hydraulic master cylinder} drums. A smaller piston becomes 
Authorized as part of corpora-| "f= —¥ Uh i od for use on light and medium-duty| operative at a predetermined hy- 
tion-wide postwar planning looking SPU es ale teats a Bake trucks and buses. draulic pressure, developing suffi- 
o maximum contribution to the <i ed ae wy yy fads lbded L. K. Sillcox, first vice-president, | ciently high hydraulic pressures 
ational economy, they provide for WR LLL LL hh bh hhh tA AA Lb Uf ‘ said that this product is designed| to stop even heavily loaded trucks 
building construction aggregating YH to simplify installation, produce} Without requiring excessive brake 
,325,000 square feet of new factories economies in operation and im-| Pedal effort on the part of the 

At Flint, the re-establishment of prove braking control. More than| driver. 
war-disrupted manufacturing proc- five years of engineering and road| In the past, truck operators, re- 
psses, mew engineering and re- tests have gone into the develop- |@uiring higher pressures than could 
search facilities and the substan- ; ment of this brake. be secured through the use of the 
tially increased postwar capacity. One nationally known fleet oper- |SOnventional simple master cylin 
ak Caltien saueeal ahusaiee atl | . ator has had over a hundred of |brakes actuated either by air or b 
ow H. Curtice, general manager of them in operation on his trucks ee 7 “‘eor 
pe vacuum. This new product of New 


R i NEW YORK AIR BRAKE CO., after 55 years in the railroad power brake |_. ' 
ima ee field, is entering the automotive field with a new hydraulic master cylinder for since the early part of 1941, Sillcox) York Air Brake is designed to re- 


use on light and medium trucks. Illustrated here is the initial application of | Said. place “booster” brakes, Sillcox said. 
At the projected postwar rate Of | the cylinder. Large piston displaces fluid to expand brake shoes into contact i isti The company said that the prod- 
production, which he said is sub-| with drums Unlike existing forms of power). h 
lect to many economic factors such : brakes, this product utilizes neither ain tan is new souutend - 
and the like, Curtice estimated that| Chrysler Firm Formed _|sptce on &. High stieet and will|it is a manually operated com-lwhich it replaces. ‘There are no 
Buick in its Flint plants alone} Rous, Inc. (Chrysler) has been|as war conditions permit. pound master cylinder which com-|holes to be drilled and the installa- 
would employ more than 22,000 and |formed in Akron, O. The company eephdeeiradiomivaeencl bines the functions of the conven-|tion time averages less than one 
hat through its supplying sources|has purchased 25,000 square feet of | gar Want Ad Dept., Inside Back Cover|tional type master cylinder and|hour, it was said. 
such as the manufacturers of ac- 
cessories, bodies, rubber, steel, glass 
nd the like, as well as outlying 
General Motors assembly plants, 


poet | ternational Is a Good Line of Trucks to Sell” 


“The re-establishment of prewar 
operations plus expansion to pro- 
de facilities for more than 550,000 
cars annually, will require the larg- 
mst building construction and equip- 
ent program in our history,” Cur- 


tice said. “The new buildings will “ A D E PE N D A g L & TR U C K 


—. oe structures and pro- 
de modern areas for our sheet 
etal and car assembly operation, ; ” 
Rdditional floor space for engineer- with a QUALITY REP UTATION : 
ing and experimental work as well | 
sas additions to other factories to says Russell E. Umbel, Manager, 
“Accommodate the proposed mod- 
ernization and expansion.” KEYSTONE MOTOR CO., 
~& Good progress is being made in zs y 
the first phases of reconversion, eo UNIONTOWN, PA. 
which in Buick’s case involves 
every factory and manufacturing ; : 
department due to the all-out 
original conversion to war pro- 
duction, Curtice said. Contracts 
have been awarded for the con- 
» struction of the new final assem- 
bly plant and initial sheet metal 
facilities and machine tool orders 
m@ placed. The latter have been au- 
thorized and rated by the WPB 
and delivery schedules set up co- 
Syinciding with Buick’s reconver- 
sion plan. 
os, Ground has been broken and 
ork is under way on the major 
construction projects. Plants are 
@being cleared of cancelled war 
ork and other war production fa- 
cilities are being rearranged to 
ganake floor space available for in- 
tial car production. 
Curtice said it is “quite possible” 
at new Buick cars will roll from 
the assembly lines about Oct. 1, 
sgaithough this prospect is not at 
present favorable in view of the 
material situation, particularly 
emsteel. 
The 1946 Buick car, he said, will 
feature new elements of stream- 
ning and styling, materials appli- 


cation and new engineering devel- ° ‘ ‘ ‘ . 
spments. With the release some e Meet the mayor of Uniontown, Pa., a di- reputation behind it. It’s a good truck to sell,” 


“@ime ago by WPB of manpower and 
wcll diy Me acndaal p ne alan rector of the local Chamber of Commerce, says Mr. Umbel. 


~@engineering models have been com- ‘ ° ° . 
ee ee ee oe member of the city school board, and a suc- “We have enjoyed a pleasant relationship 


7 yondy for production, he pointed cessful merchandiser of International Trucks, with Harvester through the years,” Mr. 


S taaespienecomeneeineans Parts and Service—Russell E. Umbel, general Umbel adds, “with fair consideration and 
. D. Truck Lines manager of the Keystone Motor Co. treatment at all times.” 


Combine Routes Mr. Umbel has been doing business in his Successful, substantial International deal- 


-—* SIOUX FALLS, S. D.—(UTPS)— . ; ; ot . - at: 
A joint action plan between two home town since 1929. It’s a progressive,  erships like this are typical in thousands of 


sommon carrier truck lines be- ‘ ‘ i 
rg hon onlin Tard prosperous and busy city—population 21,819; locations throughout the country. The Inter- 


now in effect, according to an an- . : : i ise i 

ouncement a eer oe seat of Fayette County; located in the bitum- _ national Truck franchise is valuable now and 
offman, district manager of ODT i i i . 

Evision of blahwey trenaport. inous coal region at the foot of the Alleghany _ will be more valuable post-war. If you are 
Truck lines involved are Hi-Speed Mountains. interested, inquiries are welcome. 


Motor Express, Inc., Sioux City, Ia., zz 
nd Western Transportation Co., “The International Truck is a sound, de- 5 INTERNATIONAL HARVESTER COMPANY 


rl oT in iT) " " " ~~ 
: ) . at TL , \ ene " ‘ " 


i 


Russell E. Umbel, left, has been selling International Trucks for 16 years. His partner, 
Harry R. Rankin, right, is in charge of Keystone Motor’s large parts business. 


atertown. The plan is designed to 

Save approximately 53,860 truck endable pr t. ; i 
\iles and 2,450 man hours annually. P P oduct. It has Harvesters quality 
he agreement involves only LTL 

interstate traffic of less than 10,000 


“rounds. 
“‘Dealers Tell Me,’’ by John O. Munn, is 
m-' Open forum for the expression of deal- 
ers’ opinions. 


180 North Michigan Avenue _— Chicago |, Illinois 
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Civilian Trailer 
Output in May 
Drops 143 Units 


WASHINGTON. — Production of 
civilian trailers during May drop- 
ped 143 units, from 1,997 in April to 
1,854 last month, according to fig- 
ures released last week by WPB. 
Total production of trailers, civilian 
and military, increased from 15,622 
in April to 17,052 in May. 

The figures given represent ac- 
tual production, not factory sales or 
shipments, and are based on re- 
ports from 100 percent of the in- 
dustry, a total of 180 manufac- 
turers. 

Of the various types of civilian 
units produced, general freight was 
produced in the largest quantity, 
hitting 1,316 trailers. Second high in 
production was pole and logging 
trailers, totaling 328 units. 

Breeding Implement & Motor 
Service, Malvern, Ia., has been ap- 
pointed a Dodge dealer. The new 
dealership will service both Dodge 
and Plymouth. 


Buy War Bonds and Stamps-— crush the 
Axis. 
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COMPLETING 


—Army Air Force photo 


A MILLION truck miles in 24 months of constant service 


overseas without a major accident or man-day lost from motor mishaps, a 
Quartermaster truck company recently won an ‘‘excellent’’ rating at the South- 


west Pacific Headquarters of the 13th AAF. The trucks in this unit—all 


GMCs 


—hauled everything from aircraft ammunition to wounded men during the 


13th’s swee 


from Guadalcanal to the Philippines. A great many of the 500, 


“‘six-by-six” military trucks built by GMC Truck & Coach division are_per- 
forming similar vital jobs with other units of the AAF in every theater of war 


to ‘‘keep ’em flying.”’ 


Minn. Rail Board 
Seeks Bus Slash 


ST. PAUL, Minn.—An effort to 
reduce wartime earnings of bus 
,;companies has been launched by 
ithe Minnesota Railroad and Ware- 
house commission. 


Quoting figures which showed a 


71.3 percent return on rate base 
value by Northland and Greyhound 
lines for intrastate operations last 
year, the commission directed the 
firm to show cause at a hearing 
on July 16 why its rates should 
not be cut. 


To feel the pulse of the industry, 
sistent reading of 
necessity. 


con- 
Automotive News is a 
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Injection for Trucks? 


Adaptation of Water-Alcohol Technique Seen As 
Step-Up for Low Octane Yield 


NEW YORK.— Application to 
commercial motor vehicles of the 
wartime aviation technique of 
water-alcohol injection would pro- 
duce greater power from lower oc- 
tane fuels, it was suggested in the 
SAE Journal last week. 


The authors of the article, A. T. 
Colwell, R. E. Cummings and D. E. 
Anderson, all of Thompson Prod- 
ucts, Inc., Cleveland, describe a 
water-alcohol injection as providing 


000 |internal cooling, reducing detona- 


tion and enabling the engine to 
work more nearly at full capacity. 


They said that the addition to 
commercial motor vehicles of an 
auxiliary fuel system supplying al- 
cohol and water by injection 
through d device attached to the 
carburetor will make the efficient 
fuel immediately available when 
peak power output is required. 

“Best gains are realized when 
fuel of approximately 12 octane 
numbers lower than the engine re- 
quirement is used,” they added. 


For purposes ‘of injection, it we 


explained, ordinary drinking water 


is added to any blend of alcoho 
used for denaturing purposes, 

a 50-50 combination producing t 
best results. This was said to i 
clude cleaner engine operation & 


x 


freedom from detonation, as well a , 


increased power. 

Results were also said to indicat 
the possibility of designing lighte 
engines of higher compressio 
ratios to produce greater power 
from lower-octane fuels, and thg 
advisability of applying injectio 
devices to the light engines of pri 
vate planes. 


Decisio 
(Continued from Page 22) 
injured employe sue and recove 
damages from an employer, un- 
less definite proof is given tha 
the injury resulted from neg 


gence of the employer. < 
For example, in Hobson v. Tuy 


|ner, 185 S. W. (2d) 550, repo 


To date, we have found 75,482 mechanics and 
drivers who wanted to be right, and more than 
5,000 operators — responsible for over 300,000 
vehicles — who wanted to know how to keep 
‘em running. 

All of these men have been contacted in 1,704 
meetings held in various sections of the country 
by Timken Axle Regional Representatives. 

This unique service is rendered without charge. 
It assures maximum performance from Timken 
Axle-equipped vehicles. It provides us with a 
constant source of operating data from the field. 
It makes available priceless help to vehicle manu- 
facturers, factory branches, dealers, and operators. 
This kind of practical assistance aids in selling 
vehicles, insures better performance and cuts 
maintenance cost. 

You Can Help, Too 
When buying new vehicles (1) analyze the job 
that each truck must do; (2) study specifi- 
cations, and buy your trucks to fit your jobs; 


(3) protect your investment by good maintenance 
and careful operation. If you do these three things, 
you'll insure better service and more profit. 


Vehicle manufacturers will be ready soon with 
new equipment to meet all your needs. And Tim- 
ken will be ready with the finest line of axles 
incorporating the greatest advances in the his- 
tory of the axle industry. Ask about the axles 
when you buy. Be sure you get Timken Axles. 


TIMKEN 
AXLES 


THE TIMKEN-DETROIT AXLE COMPANY, DETROIT 32, MICH. 


WISCONSIN AXLE DIVISION «+ OSHKOSH, WISCONSIN 


in March, 1945, it was shown that 


the owner of a motor truck toog 


a tire to a service station for 
pairs. The tire had been punc- 
tured by a nail. 

While two employes were try- 
ing to get the rim on the whee 
after the puncture was repaired 
and were striking the tire with a 
hammer or prying on it with 
hammer handle, it blew out ané 
injured one of the employe’s eyes 
‘o such an extent that it had 
be removed. The employe sued 
the owner of the service station 
for damages. . 

It is important that the high- 
er court refused to hold the 
owner of the service station li 
ble because there was no proof 


—<« 


noel 


as to what caused the tire tog _. 


blow out. 

In other words, 
was given which tended to shoy 
that the injury resulted from neg 
ligence on the part of the service 
station proprietor or his employes 
Therefore, the proprietor was no 
liable. 

THREE MORE RULINGS 

In Harris v. Specialties Co. 9 
N. W. (2d) 645, a corporation en; 
tered into a written contract wi 
a sales manager whereby the lat- 
ter was to receive a salary q 
$200 per month, plus a commis 
sion of 2 percent, on sales from 
his department. 

The legal question presented tht 
court was whether the sales man- 
ager was entitled to 2 perce 
commission on sales made to pur- 
chasers before the sales manage 
resigned but delivered afterwar 
The higher court held in favor of 
the sales manager. 

In International Co. v. Lacy, 5 
N. E. (2d) 636, it was shown that 
a manufacturer’s’ representativg 
had verbally promised an excl 
sive agency to a distributor and 
promised to reduce it to writing 
which never was done. 

The higher court held that no 
valid exclusive agency contrac 
existed. 

In Turner v. Central Co., 186 
S. W. (2d) 603, reported in Juni 
1945, a retail dealer purchased a 
quantity of ladders from a manu; 
facturer. The retail dealer adve 
tised the ladders in a local news- 
paper as being of good and sa 
quality and reasonably priced. 

A contractor named Turner 
purchased a ladder and sustaing 
severe injuries when the ladde 
broke because of a defective side 
rail. Turner sued the retail deal 
to recover damages, and the high- 
er court held the retail dealer 
liable. 


|Short-Cireuit Fire Levels 
Firm in Fredericksburg 
FREDERICKSBURG, Va. — Fiy 
believed to have started from 
| short-circuited air compressor has 
| destroyed the King George Mot 
Co. building and an adjoining 
garage here. 
| * * * 
| BALTIMORE. (UTPS) — 
three-alarm fire has damaged thg 
Fox Chevrolet Sales Co. here. Ro 
;ert Fox, president of the dealership, 
lestimated the damage at abo 
' $40,000. 
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no_ testimony - 








1RUCK SECTION 











steel, foundry and casting sup- 
plies, all of which are continuing 
uite tight. 
It is expected, however, that the 
ansfer of the authority to pass on 
purchase applications from Wash- 
ington to the various district ODT 
fices for the light and medium 
trucks on August may help consid- 
erably in the ability of the truck 
baler to get a higher percentage 
of his sales okayed by ODT. For 
e past six months a great deal of 
“Sssatisfaction has been expressed 
by the dealers, because of the slow- 
ess of Washington to pass on pur- 
~nase permits and also because of 
the number of applications that 
ave been turned down in various 
districts where operators were cry- 
ing for trucks. 
In fact, it is being freely ex- 
pressed in the trade that, with as 
trucks authorized for pro- 
Huction as have been for the last 
half of this year, there is no need 
‘or any government control over 




























= sales and that any control over 
sales and distribution by govern- 

Oe ad ment agencies will only clutter 
—_ p the ability of the dealers to 





























dispose of the trucks to needy 
sers and which in turn will have 
an unfavorable reaction on pro- 
duction. 

Since the rationing of light and 
medium trucks by the district ODT 
offices was announced, the trailer 
anufacturers have been asking 
that trailers also be turned over 
to the district offices for processing. 
The answer to their plea as given 
out by Emmett Kane, chief alloca- 
aion officer, is that monthly truck 
uuotas have been established for 
each of the 142 ODT districts, based 


arm Machinery 
xceeds $1 Billion 
During 1944 


WASHINGTON. — Despite war- 
Sime restrictions, the factory value 
of farm machines and equipment, 
attachments and parts produced in 
9944, exceeded one billion dollars 

for the first time in history, accord- 
ing to the U. S. Bureau of the 
ensus in its annual report on farm 
machinery. 
= In 1944, factory production of 
uch equipment was valued at 1,080 
million dollars, compared with 613 
Smillion dollars in 1941. Value was 
approximately twice that for 1929, 
and nearly six times that for 1931, 
‘mm depression year. 
, While a fairly large part of the 
increase in value in 1944 was due 
A © price factors and production of 
. tractors for military use, the prin- 
——ipal fact remains that the industry 
= broduced greatly increased quanti- 
ties of equipment for domestic farm 
=maise. 
‘ The large increase in production 
of farm machinery reflects the 
“trend toward increased total farm 
acreage and fewer but larger farms, 
as indicated in preliminary tabula- 
- -w@ions from the 1945 Census of Agri- 
culture. It likewise emphasizes the 
tendency among farmers to mech- 
7 “™:nize to increase production, reduce 
. operating costs, and substitute for 
S_manpower which either has been 
firafted into the armed forces or 
gone to work in war plants. 


Pharis to Produce 


. ae e 
ge Linings for Jeeps 
NEWARK, O.—Furber Marshall, 
4 resident of Pharis Tire & Rubber 
Co., has announced receipt of an 
initial order from the Army Ord- 
ss snance department for brake linings 
for jeeps. 

With this order for brake linings, 
Pharis enters the passenger car 
field, Marshall stated. In the past 

e@Pharis has manufactured linings 
exclusively for trucks and buses. 


= McLain Buys Dealership 
' Park McLain, automobile dealer 
& E™of Charlotte, N. C., has taken over 
~the Gastonia Ford dealership which 
he will operate under his name. The 
. efxsastonia McLain firm is expected 
to open Aug. 1. 








2nd Bonus All Domestic... 


ivilian Trucks Carded 


4t Near Prewar Peak 


(Continued from Page 25) 
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PHaRIS 
Tit 
eR ome 


upon sales before the war, and that 
each manager is instructed to stay 
within the quota for his district. 

If trailer sales were to be decen- 
tralized, it would be difficult to 
establish equitable quotas for the 
different districts, he said. The only 
data they would have on which to 
base quotas would be on ration re- 


Z 
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this might be incorrect. 
Moreover, 


TRUCK TIRE TEST: 





) ae A TRUCK 512 miles daily is a good way to find just how tires 
leases since rationing began, and be ; ae up under actual road conditions and heavy punishment. eed : 

test track, equipped. with 7.00 by 20 synthetic tires jon, the front wheels and et ees : ee tel 
C 9. e rear wheels, is taking this daily trip to ascertain actual |and vehicle maintenance in the fol- 
production schedules facts concerning durability of these tires being produced for Army consumption lowing cities: Chicago, Los Angeles 





18 Chinese 
Engineers Stud y 


U.S. Truckin g 


WASHINGTON. Eighteen 
Chinese graduate engineers, who 
have arrived in this country with 
a party of 600 Chinese for a year 
of special training, were assigned 
last week to 10 prominent motor 
transportation companies by Amer- 
ican Trucking Assns. cooperating 
with the Chinese Supply commis- 
sion and the Foreign Economic 
administration. 

The engineers will study all 
phases of motor carrier operation, 


A special ‘ 
ve terminal management 


for light and medium trucks are at the Pharis Tire and Rubber Co., Newark, 0. On each of the two eight-hour 


145,025 and 311,213, 


: shifts, the truck is driven 256 miles at a rate of 40 to 58 miles er |St. Louis, Baltimore, New Britain 
, t . per hour over or ’ , 
respectively, the following route: Newark to Delaware, Delaware to New California, Kenton |Conn.; Lousiville, St. Paul, Scran- 


while trailer production scheduled to Findlay, Upper Sandusky to Bucyrus, Waldo to Sunbury, Mt. Vernon to|ton, Pa., and Mattoon, III. 


for the entire year is only 26,000 Newark. In order to further test wearability, front tires are run with a 35 per- 


. on nee cen’ overload. 
for domestic civilian. 


This would make district quotas New Hudson Distributor 


for the 142 ODT offices impractical, ‘ 
since the quotas for some districts To Open in Tulsa, Okla. 


would be so small that one applica- 


eral manager. 


A new Hudson distributorship is 


out. known as the George Broyles Tulsa | ship. 


At present the firm is engaged in 


tion could possibly use up the en- being established at 520-524 S. Den- |Temodeling a building and setting 
tire district’s quota, it is pointed ver St., Tulsa, Okla., and will be /|up facilities throughout the dealer- 


The engineers will receive speci- 
alized training which will fit them 


Co. ,according to E. A. Miller, gen-|for administrative supervision of 


truck transportation in their native 
land, Ted Rodgers, ATA head said. 


PLEASE BE ADVISED THAT New Truck 


is sold. Thanks a million, will use your 
service again if necessary.’’ —L. G. Steiner, 


Pandora Garage, Pandora, Ohio 





Demand 
acasonable 


etate laws! } 
—— <== BUY MORE WAR BONDS 
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Greatest profit opportunity of all time 
lies ahead for truck dealers 


Right now there’s a need for between two and three million new trucks, and every 
day, the number increases. 


Think what this banked-up demand will mean to truck dealers who are “ready-to-go” 
when the industry gets the ‘green light’ on civilian production. Certainly it will 
represent the greafest profit opportunity ever offered automotive merchants. 


AReo dealer franchise will be more valuable than ever because: First, dealers are 
helping Reo establish the ‘“‘ground rules” for a most satisfactory, most profitable 
dealer-factory relationship; Second, dealers will be able to offer the finest trucks 
and tractors ever built by Reo and this has been proved by thousands of Reos 
serving all branches of the Armed Forces. Write for Reo‘’s “Big 7‘ Questionnaire 
today and get ready to make money with Reo. 


REO MOTORS, INC., LANSING 20, MICHIGAN 
Factory Branches, Distributors and Dealers in Principal Cities 
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(Continued from Page 25) 


all and sundry that they still had 
a skeptic in their midst who had 
to see some alfalfa plowed before 
he would be convinced and that all 
chose who wanted to see the dem- 
onstration were to grab a jeep and 
follow the plow over to another 
Sorensen farm. 
* + + 

KEITH, the local farm agent, 
and I went over and saw one of 
these jeeps do as clean a job of 
turning heavy clay loam with al- 
falfa that had roots larger than 
my thumb (and it isn’t small) as 
anything you ever saw. So you 
dealers that combine gentlemen 
farming with your automotive ac- 
tivities and who might be inter- 
ested in doing jeep farming, can 
take my word that the Willys jeep 
will plow and harrow and do a lot 
of other farm jobs more than sat- 
factorily. 

Among the Toledo factory not- 
ables in the crowd of hundreds at 
the demonstration, I ran_ into 
Harold Bell, sales boss, and softly 
stepping around with that satis- 


fied smirk of a new father about | 
to pass out cigars was Barney | 
Roos, whose engineering boys have , 
done such a good converting job. ! 


Also from Toledo was “Bridge 


THE TRUCK WITH THE BATTLEFRONT BACKGROUND — 


@ One of the battlefront jobs of the Ward 
LaFrance Heavy Wrecker, M1A1, is to move 
in under the very nose of the enemy and 
remove damaged tanks and other vehicles 
to a repair base where they can be put in 
fighting condition again. The M1A1 has per- 
formed amazing feats, under the worst pos- 
sible operating conditions, on all major fronts, 
where human life depends on performance. 

Building such good trucks is not new to 
Ward LaFrance, but our new commercial 


GREAT AMERICAN INDUSTRIES, INC. 


Shark” Flood from Auto-Lite and 
Mort DeWitt from Champion, both 
of whom seemed to glory in the 
fact that Toledo was back again on 
the automotive map. | 

+ + 


INASMUCH AS Sorensen’s farms 
are near my modest place in the 
country, I had the fun of “folding” 
Pete Wemhoff and Art Allen, both 
over six-footers, into the back seat 


of a jeep and taking them for a} 


real ride—not the kind of a ride 
they had already taken and that 
was a part of the standard demon- 
stration. I took them at high speed 
on some back country roads and 
trails that to a certain extent 
would stimulate the type of terrain 
that the jeep was built to negotiate 
in military use and surprised my- 
self as well as them with the 
amount of riding comfort and 
roadability that has been retained 
in a vehicle that has been con- 
verted to farm power use. 
Incidentally, the ease of handling 
of the jeep was admirably demon- 
strated when after the demonstra- 
tion was over the officials let the 
youngsters of Sorensen’s farmers 
take the cars and drive them. For 
over an hour the roads and fields 
around the place were filled with 


MIAMI RECENTLY purchased eight Mack EH units fitted with special 
geerane **Load Packer’ bodies. Londs carried by the big Macks run up to 
ve tons. The bodies were constructed by Gar Wood Industries, and the units 


were sold to the city by Mack distributor Freeman & Sons, 


jeeps being driven by boys and 
girls I'll swear weren’t over 14 to 
16 years old. And there wasn’t even 
one accident. 

* * * 


HE BATTLE of the front ends 
is getting hotter and hotter in 
the Motor Metropolis. Last week 
S. E. “Chuck” Skinner, prexy of 
Oldsmobile, and his crew from 
Lansing put on a surprise 


Inc. 


showing of the 1946 Olds in the GM 
building lobby. Dave Ralston, Herb 
Trevellyan and Jim Lemons, fac- 
tory sales moguls, Carl Havens and 
D. P. Brother, the agency head, 
were there to beam welcomes to 
the boys and take “congrats” on 
the new car. 


Incidentally, when you see the 
car, view it from a low, side angle 


“fll ’em | 2nd see if you can get the “Shark- 


with food” cocktail party for the face” Chennault Flying Tigers in- 
local scribes that ended up with a! signia in the formation of the grille 


locality, write direct. 


— 


models, inspired by the outstanding record 
of this 6x6 Ordnance vehicle, are by far 
the best trucks we have ever manufactured. 
Like the MIA1 they are big and tough with 
pay load capacity ranging up to 30 tons. 
They're the trucks with the “battlefront back- 
ground”... designed, engineered, and manu- 
factured for low-cost hauling. Now available 
to essential users. See your local Ward La- 
France dealer. If there is no dealer in your 


Gs) WARDLAFRANCE 


TRUCK DIVISION 


e ELMIRA, NEW YORK 


FRANCHISES ARE AVAILABLE 


to progressive dealers in a num- 


ber of attractive territories ... 


Leading dealers now handling 


smaller, non-competitive trucks 


will be especially interested in 


the Ward LaFrance dealer plan. 
Write for details. 


f 


TRUCK SECTIO 


and its application on the front of 
the car. ... But maybe we here ¢ 
Automotive News do have vivid im!‘ 
aginations. : 
[= MAY be possible even now fo 
a truck dealer to hire truck sales- 
men on a scientific basis with cox 
siderable assurance that the men 
hired will prove that they are ablg 
to sell the trucks to the buyer ia 


stead of selling the “iron” to the © 


dealer, as was the case so ma 
many times in the earlier days a 
the truck business. 

I had lunch last week with Daj 
Beck, who for many years has b 
with Dodge as road man, zone man: 
ager and factory executive. Day 
recently left Dodge to go into busi« 


ness for himself—into a new typ@ 


of business for many in the autd 
motive industry—that of selecting 


an dtraining executives and “runs 


ners up” for manufacturers, dealen 
and other automotive business 
houses. j 
Dan had quite a session of 
type of employe selection while at 
the Dodge home office and waj 
able, through the scientific means 
at his command, to take not only 
many square pegs out of roun 
holes but to call to management’s 
attention men in the lower strata 
of the field organization who hal 
managerial qualities and were good 
timber for advancement to pos 
tions of greater responsibility. \ 
* * ok 


AFTER LISTENING to Dan e 
plain what his methods had accom 
plished in hundreds of instances 


and how it had been possible by 


scientific tests to determine if a 
man was in the type of work tha 


he was best fitted for—and to de & 


termine before the man was hired 
if he had the ability and aptitude 
to do the job that he was bein¢! 
considered for—I felt he could only 
make his services available to th 

truck dealers of the country aloné 
he would save those dealers hun- 
dreds of thousands of dollars eac 

year and do a tremendous job for 
the industry. 

One of the instances that high, 
pointed this thought in my mind 
was when he told me about check- 
ing the entire executive personne 
of a large dealer organization. Here 
he found that the car sales man- 
ager was a man with a high socia 
instinct but who hated detail; the 
truck sales manager was a man 
with a detail and engineering type 
of mind but who lacked the per- 


suasive qualities to be a good closer@ 


while the service manager had even 
a@ more pronounced inclination 
toward detail than either of th 
other two but also had considerable 
persuasive qualities. 

The car sales manager was al- 
ways provoked with the truck sales 
manager because he would be 
asked to come in and help close 
deals for the truck man and thus 
the two did not get along as wel 


as they should have. 
~ x * 


DAN FOUND that the car salesgj 


manager loved to close deals but 


didn’t like to root out prospects or. 


bother about the details of the sale 
and, when the car man understood 
that the truck man had the type 
of mind that made him a wizard o 

truck construction, analysis of the 
hauler’s problem and comparison 0: 
the truck this firm represented as 
against its competition but lacked 
the persuasive qualities that gave 
him confidence in closing the sale, 
his whole attitude changed. 

The car man immediately sav 
why the truck man came to him 
for help in closing the deals and 
welcomed the chance to “turn th 
heat” on the truck man’s prospects 
when he had the sale up to the 
point where the name had to go oni 
the dotted line. That was fun for 
the car man but a trying ordeal fo 
the truck man. Yet the truck msg 
was so thoroughly grounded in his 


truck knowledge that he held theg 


respect and following of the major- 
ity of the operators to whom he 
sold equipment. 

The dealer was tickled to death 


with the results of the check on his. 


key men, since results of the check 
not only showed him that he had 
the right type of men in each job 
but once these men understood the 
uppermost qualities of each other, 
it welded them into a harmonious, 
hard-working, practically unbeat- 
able team. 

Dan is hoping, of course, that hi 
Executives Selection & Training In- 
stitute can be of as great a service 
to hundreds or thousands of his 
dealer friends as this service was: 
to this one dealer. 
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Collyer Declares: 
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‘<A’ Motorists Won't Get 
Tires Before March 


WASHINGTON.—The continuing 
shortage of manpower and material 

ay delay new tires for A card 
drivers until March, 1946, John L. 
Collyer, retiring rubber director for 
WPB warned last week in his final 
report. 

Collyer is re- 
turning to his 
position as presi- 
dent of B. F. 
Goodrich. He will 
be succeeded by 
Robert S. Wilson, 
vice-president and 
sales manager of 
Goodyear. Collyer 
served only three 
months as rubber 
chief, starting in 
March. 

Despite military 
seizure of natural 

rubber areas in the southwest Pa- 

ific, Collyer said that only 2,000 or 

,000 tons have been received thus 

far from the Philippines and liber- 

bated parts of Burma. 

At least 75,000 tons of the 
natural product must be obtained 
from liberated areas next year 
if the United States is to “squeeze 
by,” he asserted. 

Collyer said that military au- 
thorities should be told that “hope 
efor essential natural rubber sup- 
plies some months hence lies in 
the prompt liberation of certain 
ar Eastern rubber producing ter- 
ritories.” 

He made plain 

Mthat natural rub- 
ber still is need- 

med, despite syn- 
thetic production 
which permits 

SUnited States 
consumption at an 
annual rate now 

Sof almost 870,000 
tons. 

This compares 
with 711,000 
tons in 1944 and 
the peacetime 
peak of 650,000 
tons in 1940. 

—_ The 1945 tire schedule is running 
at 25,000,000 tires, as compared with 
essential replacement requirements 
—Jestimated at 20,000,000. This would 


i 


ci 


J. L. Collyer 


R. S. Wilson 


leave little for non-essential users’ 


— even if the schedule is met. 
Collyer’s report disclosed that 
U. S. consumption of rubber 
wreached an alltime peak of 433,- 
806 tons in the first six months this 
year. The principal obstacles to at- 
-m@tainment of 1945 tire-production 
goals remain work stoppages and 

manpower, he added. 

Wilson joined Goodyear’s Tire 
Service department in 1912, soon be- 
In 1917, he was 
7named manager of truck tire sales. 
Four years later he was made di- 


eM visionalsales manager of the terri- 


“tory west of Chicago and east of 


— 


| 87 


zz LIGHTS 


SAPETY AFTER DARK 


ARROW SAFETY DEVICE CO. 
DEPT. ., MOUNT MOLLY, H. J. 


' 


the Rocky Mountains. He served a 
year as advertising manager for 
the company before being elected 
vice-president and sales manager 
in 1928. 

The report set 7,000,000 passen- 
ger-car tires as the production ob- 
jective in the third quarter of this 
year, with 8,000,000 units as the 
fourth-quarter goal. Attainment of 
this schedule would provide more 
than 25,000,000 auto tires in 1945, 


as compared with 18,900,000 last 
year. 

J. Edward Trainer, vice-president 
of Firestone, who assisted Collyer, 
also is returning to his company. 
Trainer will be succeeded by 
George M. Tisdale, vice-president 
of U. S. Rubber. 


Dodge Transfers 


Graham to Detroit 


DETROIT.—Appointment of John 
G. Graham as Detroit regional 
manager for Dodge is announced 
by F. H. Akers, vice-president. 

Graham has managed both the 
Oklahoma City and Dallas regions 
since Pearl Harbor. He is suc- 
ceeded at Dallas by D. M. Beal, sta- 
tioned there since 1944. 


Boost for the Station Wagon 


PONTIAC.—Expanded use of the station wagon, based on that 
vehicle’s “excellent” war record, is foreseen by D. U. Bathrick, gen- 
eral sales manager of Pontiac Motor. In 1942 Pontiac was allowed 
to continue operation of its assembly line beyond that of other man- 
ufacturers so that 3,500 station wagons might be produced for the 
Armed Forces. 

“The station wagon has proven that its usefulness entitles it to 
wider classification than the luxury field in which most people placed 
it,” Bathrick said. 

Bathrick sees increased use of station wagons in the commercial 
field apart from the smart shops who pioneered their use before 
the war. Private use of the station wagon, too, will be stepped up, 
he feels, because of their “proven economy and convenience.” 

It is likely that the station wagon, because of its wood uppercon- 
struction and lack of dependence upon body dies and scarce metal, 
will be among the first postwar models produced, Bathrick said. 
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200,000 Mile Valves? 


Eatonite, New Wilcox-Rich Facing, Said to Live 
That Long at High Temperature 


DETROIT. 


Truck and car en- ‘temperatures of any part in the 


gines that will run 200,000 miles!engine, up to 1,500 degrees Fahren- 


without grinding the valves impend 
as a postwar possibility with an- 
nouncement by the Wilcox-Rich di- 
vision of Eaton Mfg. Co. of com- 
mercial production of ‘“Eatonite” 
after more than two years of 
research. 


Characteristics of the new alloy 
were revealed after exhaustive lab- 
oratory tests in which engines were 
run the equivalent of 200,000 miles 
of driving. Although the valves 
were not refaced during tests, when 
removed they showed little wear 
and corrosion, according to V. C. 
Young, Wilcox-Rich chief engineer. 


“Eatonite isn’t the hardest alloy 
known to metallurgy,” Young said, 
“but it is the hardest valve-facing 
material yet found that will retain 
its hardness at high temperatures 
encountered in high compfession 
engines, and at the same time re- 
sist the corrosive effects of high 
test anti-knock fuels. 


“Valves operate at the highest 


heit, and are exposed to the cor- 
rosive effect of compounds released 
by anti-knock fuels in combustion. 
Valve metal that can meet these 
conditions will be imperative after 
the war when speed limits are 
lifted and engines are redesigned 
for high performance fuels now 
largely limited to military aircraft.” 

Young predicted a general in- 
crease of operating temperatures 
after the war with wide higher- 
compression ratios and possible use 
of supercharging for performance 
and economy. Improved perform- 
ance with wide use of new fuels 
means more air in the fuel-air 
mixture, he said, with resulting 
higher temperatures. 


Wilcox-Rich officials said it is 
unlikely that Eatonite will be used 
in the first passenger automobiles 
built after the war because of the 
higher cost above unfaced valves. 
They predicted wide use of the 
new alloy in plane, truck, tractor 
and bus engines, however, where 


performance and maintenance are 
as important as first cost. 


The new material is applied to 
the valve face by a welding process 
that bonds it in a groove already 
cut in the valve head. Young said 
the alloy also is recommended for 
valve seat inserts, where operating 
temperatures are lower and still 
longer wear can be obtained. 


4 Ceiling Claime 
Settled in N. H. 


CONCORD, N. H. — (UTPS) — 
Treble damage claims involving the 
sales of three used trucks and one 
car have been settled here, accord- 
ing to OPA. 

Victor E. Daudelin, Farmington 
auto dealer, paid $13.40 for selling 
a 1934 pickup truck at an over- 
ceiling price. Herbert W. Ray, do- 
ing business as the Chester Motor 
Sales in Chester, but said to have 
not qualified as a dealer under 
OPA regulations, settled a claim of 
$229 for selling used cars in excess 
of the legal prices. The other cases 
involved individuals. 


‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 


Only the (DUCK Could Do lr 


Today there’s a significant double meaning to the 
familiar saying, ‘““You can never tell where lightning 


will strike next.” 


Thanks to the amphibious ability of the 


GMC “Duck,” fast-flying Lightning or P-38 fighter planes 
can be transported directly from ship to shore to inland 
flying field . . . completely assembled and all set for a take-off 
that will take the enemy by surprise. 


In fact, wherever Allied fighting forces need a multiple-ton 
transport vehicle that can travel by water as well as by land, 
there you'll usually find GMC’s sensational seagoing truck— 
the “Duck.” This amazing amphibian, like the Army’s basic 
2%4-ton, six-wheel drive transport truck, is a development of 


GMC Truck & Coach . . . producer of well over a half a 


million military vehicles. 


Signal Corps photo and drawings show 
how two GMC “Ducks,” fastened together 
with steel bars and cables, transport a P-38 
fighter plane. The plane is carried back- 
ward to provide proper weight distribu- 
tion and buoyancy. Main landing wheels 
of the plane fit into steel troughs which 
are attached to the side of each ““Duck.”’ 


- =. 


in addition to being one of the largest pro- 
ducers of military vehicles, GMC builds 
many commercial trucks for essential users. 
Civilian GMCs are powered by engines of 
the same basic design as the famous 270“ 
used in more than 475,000 GMC “‘six-by- 
sixes’’. .. the “Workhorse of the Army.” 
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INVEST IN VICTORY... 
BUY MORE WAR BONDS 


GMC TRUCK & COACH DEVISIOn 
GENERAL MOTORS 


Homa GF COMMERCIAL GIT Teucks AND an COACHES . 


- Venues PRODUCER OF GMC ARMY TRUCKS AND AMPHIBIAN “DUCKS*: 


SST 
A RES 


La 


TRUCK SECTION 


IN WHAT IS BELIEVED to be the first purchase of a truck to be financed 
for an ex-service man by the Veterans Administration, former Sea J. H 
Henson of Okmulgee, Okla., recently negotiated for a Diamond T Model 614 
through the Riley Motor Co. of Okmulgee. Left to right: Seabee Henson, J. H 


McElroy, 
w. 


resident of the Citizens National Bank of Okmulgee who made loan; 


Ww. R ey of Riley Motor Co., who sold truck. 


Free Enterprise Called Key 
To Auto Trade Prosperity 


PHILADELPHIA. — Successful 
revival of the automotive business 
after V-J Day is largely dependent 
upon a return to a competitive free 
enterprise system in the United 
States, Fred E. Schluter, president 
of Thermoid Co., Trenton, N. J., 
warned leaders of the automotive 
trades at the dinner of the Phila- 


delphia Automotive Boosters club | 
| system under which more goods ca 


last week at Hotel Lorraine here. 

“The automotive business outlook, 
like the outlook for all business in 
the United States’, Schluter said, 
“depends on whether we are able 


Small Tractors, 


Graders Released 


WASHINGTON. — The smallest 
types of tracklaying tractors and 
certain small types of self-propelled 
earth-moving graders are no longer 
aos to the distribution controls 

the construction machinery 
aio L-192, the WPB has an- 
nounced. 

Tracklaying tractors (22 drawbar 
horsepower and over) and graders 
of the self-propelled earth-moving 
type (14,000 pounds gross weight 
and over) are the types now ap- 
pearing on List 2 of the order, 
together with cranes, draglines and 
;Shovels of designated types. Items 
‘on List 2 may be sold only on 
specific WPB authorization. 


Ore. Motor Stages 
Sold to Group 


PORTLAND, Ore. — Oregon Mo- 
tor Stages, operating northwest 
Oregon lines and city bus lines in 
Eugene and Salem, Ore., has been 
purchased by Royce Bros., owner 
of Yellow Cam companies, Portland 
and Seattle; L. R. Benson, Van- 
couver, Wash.; Robert T. Jacob, A. 
L. Schneider and F. C. Nieder- 
krome, all of Portland. 


Avery Planning 


6 e 
Big Expansion 

LOUISVILLE. — B. F. Avery & 
Sons, implement and tractor manu- 
facturer, here, has announced an 
expansion program that will cost 
$1,500,000 and by which it hopes to 
increase production of tractors 
from 10,000 to 12,000 annually. 

Phillip H. Noland, president, said 
that Montgomery Ward Co., which 
handles the company’s line of trac- 
tors and implements in the north, 
has asked for more merchandise. 


2 New Bus Services 


proved by Alberta 

EDMONTON, Alberta.—Two ap- 
plications for bus. services have 
been approved by the Alberta High- 
way Traffic board, while two others 
have been rejected and the fifth 
laid on the table for six months. 

Approval was given the applica- 
tion from J. H. Shaw, of Toma- 
hawk, for a certificate to operate 
a bus service between Tomahawk 
and Edmonton. Application from 
Morrison and Sargent, of Debolt, 
for an extension of the present bus 
service from Grande Prairie to 
High Prairie was also approved. 





to reestablish the American system 
of competitive free enterprise—or 
whether we continue on the road tq 
collectivism.” 

Schluter admonished business, 
leaders to cease calling upon the 
government for aid and to stop 
accepting Washington “handouts”, 
The first task of all business, he 
said, is to get back to a competitive 


be produced and sold at lower 
prices. 

He urged the automotive industry s 
along with all other business, to 
shun competitive agreements which 
are designed to holp up prices of 
their products. 

“Business will have no right,” 
Schluter declared, “to promise post 
war jobs to American workers until 
it is sure of the elimination of war- 
time control which dictate what 
our factories can make, what prices 
they can charge, how much they, 
may pay for materials and labor, 
what materials they may use and 
where they may buy them, ands 
finally, to whom the products of our 
factories and farms may be sold.” 


May Truck Output , 
Of 70,958 Tops 
April by 3,700 


WASHINGTON. — Production of 
trucks and truck tractors climbed 
to 70,958 in May, as compared to 
67,279 the previous month, the Au-¢ 
tomotive division of WPB has 
reported. 

The increase was reflected largel 
in truck output for civilian use, 
the April total of 18,980 mounting 
to 22,315 in May. Production for’ 
the military recorded only a slight 
boost, 48,643 in May against 48,299, 
in April. 

A total of 24,321 light trucks 
rolled off the assembly lines i 
May, compared to 23,098 a month 
earlier. Earmarking of 5,688 lights 
for civilians and 18,633 for the 
military both showed increases 
over April levels. 

Although military medium-truck' 
manufacture receded from 3,645 to 
3,526, production for civilians sky- 
rocketed from 10,275 to 12,003. 


Both categories in the heavy- 
truck class registered gains as May 
production rose to 31,108 from an 
April mark of 30,261. 


\ 


Swedish Jeeps 
86 Hp. Vehicle Exceeds 


60 Mph. in Speed ' 


STOCKHOLM—(UTPS) —The 
American jeep has a counterpart in 
Sweden, built by the Volvo factories 
and designed for military service. 

The vehicle has a _ four-wheel 
drive, carries six men and has a 
breach in the roof permitting air 
reconnaissance. Powered by a 8% 
hp. engine, the jeep rolls on disc- 
type wheels and tires manufactured 


by the Rubber Co. of Trellaborg. “© 


The maximum speed was not re 
vealed, but at an army demonstra-, 
tion held recently the vehicle hur- 
tled along at more than 60 mph. 
with the gas pedal still not touch-; 
ing the floor. 
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TRUCK SECTION 


Ready for Peacetime Job 


AUTOMOTIVE NEWS, JULY 23, 1945 


eep Output Started; 


0,000 Due 


in °45 


(Continued from Page 1) 


this country through a distrib- 
utor-dealer organization which is 
being completed rapidly by 
Willys, while the company’s own 
export department is setting up a 
global system of sales. 

In the United States, the distrib- 
tor-dealer setup is being developed 
rom the framework of the com- 

pany’s prewar sales organization 

d from thousands of requests for 
franchises. 

Distributors and dealers, the 
rFompany said, are being carefully 
chosen in order to build an organ- 
ization of the finest type with spe- 
tial emphasis on service. They will 
handle all Willys products, includ- 
ng the jeep. Details of the export 
sales plan will be announced later. 

At the unveiling of the civilian 
jeep, Grove Patterson, editor of the 

oledo Blade, typified in this man- 
ner the spirit with which Willys is 


Collecto Garbage Units 
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: Coal Hoppers 
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Heavy-duty Dump Bodies 
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embarking on its new venture: 

“There is nothing more power- 
ful than the force of an idea 
whose hour has struck.” 

Many in the industry have scoffed 
at the jeep dream, asserting that 
its hour was a wartime hour, and 
that peacetime will pass it by. 

However, the peacetime jeep is 
not the military jeep; it has been 
engineered to do a totally different 
job. (See Jack Weed’s Truckin’ for 
an account of its performance on 
the farm.) 

The two principal advantages of 
the peace jeep over the war ve- 
hicle are a special power takeoff, 
which can be used with the spline 
shaft for direct power or with the 
belt pulley, thus making it possible 
to delegate up to 30 hp. to anything 
from a buzz-saw to a thresher; and 
changed gear ratios in the trans- 
mission, transfer case and axles. 


Rock Bodies — Telescopic Hoists 


For long life . . . modern 
design...and dependable 
operation, recommend 


Teese 
a | 


to your customers... 


When the question arises as to 
which body and host will do 
the most dependable job for a 
specific application, it is good 
business to review the features 
of Heil units. 


Consider the weight- saving 
construction that gives your cus- 
tomers greater payloads and big- 
ger profits — the 45 years of 
experience in design and fabri- 
cation — the smooth operation 
of the hoist — plus dozens of 
other reasons that assure out- 
standing service and satisfaction. 


Heil Bodies and Hoists sub- 
stantiate your claims for thorough 
dependability — your customers 
thank you for recommending them. 

BH-111 


snag EEL Go, 


General Offices 


This latter revision results in 
maximum efficiency while operating 
at a necessary farm pace of 3 to 
7.5 miles an hour. A gear ratio is 
also provided to give a road speed 
of 60 miles per hour. 

The development of this four-in- 
one universal use vehicle, it was 
explained by President C. E. Soren- 
sen, consummates a conviction held 
by company engineers over the past 
three years that the military jeep, 
which they designed in cooperation 
with the U. S. Army, could be util- 
ized, following certain changes and 
revisions, as an efficient and prac- 
tical unit on the farm with a rev- 
olutionary range of uses. 


He pointed out that the peace 
jeep embodies the same engi- 
neering principles—a unique bal- 
ance of power, weight, size, four- 
wheel drive, dependability and 
ruggedness—which have made the 
scout car famous the world over. 
It is driven by the Willys jeep 
engine, the power plant used in 
more than 500,000 jeeps produced 
for the armed forces. 

Improvements in the transmis- 
sion include wider gears, better lu- 
brication and larger bearings. In 
the transfer case, a special device 
has been placed between the shift 
levers, making it necessary for the 
driver to utilize all four wheels 


Jeeps Fly to Coast 


DETROIT.—Eight new civilian 
jeeps left here by American Air- 
lines cargo plane Friday night 
for Los Angeles, where they will 
be exhibited by August Johnson, 
Willys west coast distributor. 


when in low-low gear ratio. 

The comfort features of the 
military jeep have been improved 
and many new ones added for the 
peace version of the vehicle. The 
peace jeep has shock absorbers 
and springs. Front and rear seats 
are cushioned, a heater has been 
installed and there are front and 
rear tops to give the driver pro- 
tection from the weather. 

Other important changes made to 
adapt the military jeep to the farm 
include: 

1. A new combustion chamber, 
perfected in the light of the newest 
engineering knowledge, increases 
power over the military jeep. 

2. A radiator shroud was added 
to provide more effective cooling 
for the continued low-gear driving 
on the farm and in other unusually 
demanding work. 

3. A larger clutch was installed 
to step up power in starting. 


4. Steering linkage was rede- 


37 
signed, in order to provide ease of 
handling, free rolling and to nego- 
tiate sharp turns with greater 
safety. 

5. Greater rigidity has been built 
into the chassis frame to absorb 
the load of heavy draw-bar work 

6. Rear shock absorbers’. were 
mounted at an angle to provide a 
level floor; new seats for greater 
comfort were installed. 

7. The gearshift lever, for driver 
convenience, was placed on the 
steering column. 

Owners of the product will be 
able to purchase a list of special 
accessories to widen the range of 
the jeep’s usefulness, including a 
capstan winch, snow plow and 
road grader attachments, spray- 
painting equipment and others. 
A belt-driven governor is avail- 
able and can be installed wher- 
ever constant engine speed, re- 
gardless of load, is needed. Oper- 
ating from the instrument panel, 
the governor permits regulated 
engine speeds from 1,000 to 2,600 
rpm in steps of 200 rpm 

The farm jeep, on the other hand, 
will go into the fields minus such 
purely military equipment as an 
expensive tool kit, weather-proofed 
instruments, combat wheels, skid 
plates, safety straps, crash and 
dash pads and gun scabbards and 


| brackets. 


“TRUCK HEADQUARTERS” in Salt Lake City is this new 
and completely equipped building owned and operated 


by the partnership of 


M. A. Lindner (left) and Wally 


Wood. Moving into it recently was a milestone in the 
success of this White Distributorship launched on a very 


modest basis in 1933. 


“Truck Headquarters” 
Grow from Good Local Reputations 
Plus a Proved Plan for Success 


LINDNER & WOOD, 


City, is another example of how 
outstanding ““Truck Headquarters” 
grow from modest beginnings 
when the personal ability of men 
with good reputations in their ter- 
ritory is teamed up with the White 
proved plan for Distributor success. 


In 1933, both Mr. Lindner and Mr. 
Wood started their Distributorship 
after several years of experience in 


the truck business with 


Motor Company. They began with 


Salt Lake 


The White 


mately 4,000 square feet. Their 
new building provides more than 
three times the original space and is 
complete with modern equipment to 
do all kinds of repair and overhaul 
work expertly and economically. 


During the wartime emergency 
period, Lindner & Wood has built 
a fine service reputation among its 
owners. Both partners are confident 
that the good-will gained will be 
reflected in even greater success and 


EaBae 


MILWAUKEE 1, WISCONSIN 


a small service area of approxi- _—_ sales volume in the postwar years. 


THE WHITE MOTOR COMPANY « Cleveland 


WHITE PERSONALIZED SERVICE is a plan which only White 
Dealers can offer. Highly commended by owners as an effec- 
tive truck conservation measure, it is another example of White's 
leadership in “taking care” of the needs of truck owners and 
providing the special means for Dealers’ success in these times. 
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Plane Refuelers Petroleum Truck Tanks 
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RUBBER AND SYNTHETIC RUBBER 


Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL ADHESION PARTS 


Detroit Office 


C. J. EDWARDS * VICE PRESIDENT 
2210 FISHER BLDG. 


TULL LAO ee LEE LE) 


& Self-lubrication is the answer for 
many bearing applications that are 
either overlooked or are hard to reach 
when lubricating. “Selflube’ bearings 
are entirely self-lubricating. 

Their porous structure maintains an oil reservoir, whic 
ation, provides a clean, protective oil film on the bearing surface. 
“Seltlube’’ bearings require no further attention. 

They are produced to accurate specifications by powder metal- 
lurgy and their uniformity eliminates hand fitting of each part. 
Investigate the advantages of Keystone “Selflube” Pourous Bearings 
for your application. Complete details on request. 

POWDER METAL PARTS DIVISION 


KEYSTONE CARBON COMPANY, 


Manafecturers Precision Molded Prodacts | 
1935 STATE z SAINT MARYS, PENNA. 


INC. 





Model 7 
St.Paul Hydraulic Hoist 
with 
Type 554 St.Paul 
6 yd. Body 


NEW ARIZONA Federal truck dealership os by Jack Gamble (right), 
y 


general manager of J 
and J. 


. T. Jenkins Co.’s recent 
T. Jenkins (left) of Los Angeles, head of the new dealership. 


established Phoenix operation, 


hey are 


shown here during a recent visit to the Federal factory in Detroit. 


Production Due in Sept. 


On 1946 Oldsmobile 


(Continued from Page 1) 


prewar. Thereafter will come 
assembly of the Series 70 four- 
door sedan, followed in turn by 
the Series 90 four-door model and 
still later by the Series 60 two 
and four-door sedans. 

Skinner said 75 percent of the 
cars will be equipped with Hydra- 
Matic drive because Oldsmobile 
never had been able to meet de- 
mand in prewar. He declared the 
company’s goal is 450,000 cars a 
year when restrictions are lifted, 
which is 68 percent above peak out- 
put in 1941. 

Besides sheet steel, upholstery is 
next tightest, Skinner said, but 
pointed out that there is sufficient 
textiles for a good start on pro- 


OPA’s Price Experts 


Visit 3 Car Makers 

DETROIT.—Preliminary to 
setting prices for 1946 automo- 
biles, two OPA experts visited 
Ford, Chrysler and Studebaker 
officials last week. Similar ses- 
sions with other manufacturers 
were slated. 

The experts gave no indica- 
tion of how soon prices would be 
announced, but made sugges- 
tions on the filing of cost state- 
ments with OPA. 


duction. He was hopeful that bright 
work would be included on all cars. 

He declared that the new cars 
will be shipped to dealers imme- 
diately after production starts, 
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T.PAUL HYDRAULIC HOIST COMPANY 


2207 UNIVERSITY AVE. S. E. 


MINNEAPOLIS 14, 


MINN. 


even if OPA had not set prices 
by that time. 


Highlights of the 1946 Oldsmobile 
are: 


Radiator grille—made up of five 
separate die-cast pieces ,any one of 
which can be replaced without in- 
terfering with others. 


Bumpers—they “wrap around” 
fenders, giving added protection to 
grille as well as fenders. They're 
massive and have recesses for li- 
cense plates. Special recesses for 
jacks. 

Parking lights—set into bumper 
guards; have lucite lenses. 

Chromium—Plenty of copper and 
nickel underneath to prevent cor- 
rosion. 

Bodies—Bonderized as protection 


‘| against rusting. 


Wheelbases— Series 60 is 119 
inches; Series 70 is 125 inches while 
Series 90 is 127 inches. 

Instrument grille—New one-piece 
“rattle-proof” die casting. Several 
control switches moved for con- 
venience of driver. 

Engine — Both Six and Eight 
have aluminum alloy pistons and 
new connecting rods. Durex bear- 
ings are featured, along with 
synthetic rubber mountings and 
higher rating thermostats. 

Hydra- Matic drive — Preheaded 
planet pins, torsional vibration 
dampener, new front oil pump, 
Krafelt-faced steel clutch plates, 
improved hookup. 


Neb. Slashes 
Car Valuation 
By 15 Percent 


LINCOLN, Neb.— After a two- 
day wrangle, Gov. Griswold and the 
State Board of Equalization have 
agreed to cut 15 percent from the 
inflated valuations of used cars and 
trucks in the state. 

Twenty percent is to be deducted 
from the ballooned valuation of 
tractors. 

Trucks and cars were boosted as 
much as 106 percent in some coun- 
ties, while some tractors went up 
300 percent. On the other hand, 
valuations of railroads increased 
only 2.66 percent. 
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Dodge Chicago 
Builds 16,000th 
B-29 Engine 


CHICAGO.—Dodge Chicago Plan 
division, here, has built and ship- 
ped more than enough engines tg 
power 4,000 B-29s and other four 
motored superbombers of the Army 
Air Forces. 


The 16,000th Wright engine to be 
built by Chicago workers was 
among several score engines ship 
ped last week from this plant for, 
assembly in B-29 superbombers, 

L. Colbert, general manager, an¥ 
nounced. 

Starting with production of 1 
B-29 engines during the month o 
January, 1944, the Dodge Chicago 
plant has steadily increased i 
production until today its daily 
output of aircraft horse power i 


the largest in the world. & 


Total production of the plant in 


a little over one and one-half yeargg 


is in excess of 35,000,000 aircra 
horse power. And with its entire 
output directed toward Japan, th¢ 
plant has not had a cutback since 
the plant began operations. 


Reconversion 


Roundup 


DETROIT.—Manufacturers don 
appear to be too concerned about 
chrome for the 1946s. Trade circle 
think enough will be availabl 
when needed. 


* * * { 


WPB announced last week new 
figures on preferential ratings fo 
construction and equipment mate- 
rials necessary for industrial re- 
conversion. At close of busines{ 
July 12, automobiles and equipmen 
had 287 applications approved at a 
value of $141,740,000, of which $46 
794,000 was for construction and 
$94,946,000 equipment. 


* * * « 


Controls over distribution of cot- 
ton broad woven fabrics (morg 
than 12 inches wide) have been 
tightened to insure that an equit- 
able share of the limited suppl 
will be available for each of more 
than 50 categories of industria 
agricultural and other essentia 
civilian end uses. 


McLeod Given 
Graham Post 


CINCINNATI.— Edward McLeo 
has been appointed manager for 
the postwar sales of Graham-Paige 
in the Cincinnati zone, which inf 
cludes areas of Indiana, Ohio, Ken- 
tucky, Tennessee and West Vir 
ginia. , 


Ford Production Rises 


To 20 Cars a Day 
DEARBORN. — Production of 
1946 Ford cars rose last week to 
a rate of 20 a day, indicating 
that the goal of around 400 cars 
this month would be reached. 
Output will take a decided 
spurt in the first 15 days of Au- 
gust, when assembly plants at, 
Edgewater, N. J., Louisville, 
Buffalo and Dallas start oper- 
ations. { 


For. essential uses, sell your fle 
owner and diesel equipment custom- 
ers AMALIE Pennsylvania H-D-—a 
_complete heavy-duty oll with ouk 
standing detergent, dispersive and 

anti-oxidant features. 20% OILIE 

teo. Stands up under toughest ope 
ating conditions. AMALIE: merchan- 
dising heips bring customers to you. 
AMALIE products help KEEP custom- 
. @fs. Back AMALIE ——- and you back 
- @ winner! See your nearest AMALIE 

Distributor, or write Dept. A. N. 


AMALIE DIVISION 


L. SONNEBORN SONS, 


INC. 


88 Lexington Avenue, New York 16, N.Y. 


Refineries 
Plant 


Petrolia and Franklin, Pa. 
Nutley, N.J. 


CMe loa tie 
SONNEBORN BROS., Dallas 1, Texas 
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Thomas Hints 


ostwar Wave CLASSIFIED WANT AD DEPARTMENT 


° 
q f Auto Strikes Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: 


By Mac Gordon TEN CENTS (10c) PER WORD for one insertion or 25c per word for 3 insertions. Cash in advance. Count initials and groups of 


riter numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed “Box No......, in 


; Staff 
DETROIT.—The possibility that 
e UAW-CIO may sanction a wave. 


postwar strikes to bolster its de- forwarded, unopened, the ST Tals Tl Se teh telly) hae Pe A em a 
mand for more pay arose at the WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, 


gonference of the union’s Executive 
board last week in Minneapolis. 
R. J. Thomas, UAW president, 
as quoted as saying that V-J Day| -————— ——____.- 
would be the signal for him “to] _ HELP WANTED 
authorize strikes in every plant | AUTO MECHANIC WANTED—Experienced 


here grievances continue to ex-| 800d man. Excellent wages. Healthful 
ist.” re Kurtz, Ford Dealer, Ocean City, 


Although Thomas was quick to 


deny reports that he would order | AUTO. 4 te Goliad ro 
7 wanted by California Buick and Pontiac 
a general strike in the auto dealer. Excellent pay with bonus plan. 


plants after the war, the trend of Opportunity for advancement in postwar 


developments at the board ses- eh with on “eae. multiple 
ealer organization. MC release re- 
sions prompted some observers to quired. San Pedro Motors, Inc., 1600 S. 


orecast a widespread labor war, Pacific Ave., San Pedro, Calif. 


indled in Detroit. 
: WANTED — District Sales Managers for 
The board upheld the no-strike| “rapidly expanding automobile manufac- 


ledge until the end of hostilities in| turer. Age 30 to 45, high school education. 
spite of a split among the “big 5 years or more experience in wholesale 


” ¥ operations in automotive field. Districts 
four” leaders of the UAW. A fac open in several parts of country. Salary 


on led by Walter P. Reuther,| and traveling expenses. Factory car fur- 


AW vice-president, opposed nished. Present employes know of this 


ad. Box 985 c/o Automotive News, 
Thomas and George F. Addes, sec-| petroit 26. 


etary-treasurer, on the scope of 


the pledge. MAN to represent fleet division of large 


automobile manufacturer. Age 35-45, ex- 
The Reuther men were defeated] perience in sale of trucks and passenger 


a close vote when they proposed] cars to fleet operators. Good salary and 

to modify the pledge so as to bind traveling expenses. Box 986 c/o Auto- 
orkers engaged only in war pro-|_™°tlve News, Detroit 26. 

fuction. That V-J Day will sound |PARTS CLERKS—EXPERIENCED. Large 


Dodge, Plymouth car and Dodge truck 
the death knell for the pledge woe wholesale parts distributor. Fine postwar 


egarded as a certainty. ‘ position, best opportunity for advance- 
A drive to crack the Little ment, excellent working conditions. Loca- 


Steel formula also received its cules tigua caiman Box 980, c/o Auto- 
christening at the board parley. | ™°'V® News. Detroit 26. 


The WLB is expected to relax the | parts MANAGER—To assume complete 
formula by the end of the year, charge Chevrolet Parts Department, 


$ $35,000 inventory. Must know order pad 
but not as much as UAW officials procedure, buying, selling, display. Our 


want. expansion plans affords excellent o 
ppor- 
Addes reported to the board that] tunity for advancement. In reply state 
e UAW will be operating at 8] $5. "Fetes Chevrolet Company, tas, 
deficit of $52,000 a month during] Baton Rou ee 
> g range ‘ ge, Louisiana. 
e next six months, indicating an 
tensive campaign to jack up the 


union dues and absorb more work- ACCOUNTANT 


rs into the union’s membership. To manage office and handle finan- 
The UAW was drawing up its| cial and tax reports. Large Detroit 
battle line in opposition to what | automobile agency. Prefer young 
homas charged was the “autO/and capable man. Over $5000 
management’s fight to break the yearly. Box 995, c/o Automotive 


union.” News, Detroit 26. 
Continued failure of the two 


i reac accord for 
parties 7 _ 2 ld, it is |* REAL OPPORTUNITY for the right 
postwar teamwork would, it is man acquainted with the automotive in- 
believed, wreck whatever chance dustry and with accounting knowledge to 


there remains for full employ- assist manager of successful firm which 
° ° has served the automotive industry for 
ment and peacetime prosperity. over 25 years. Box 994, c/o Automotive 


Shutdowns at U. S. Rubber and] News, Detroit 26. 
Graham-Paige in Detroit crippled |PARTS MAN: Assistant to Parts Depart- 


ar production during the week. ne by large DeSoto-Plymouth 
distributor. Plymouth, Dodge, DeSoto 
Last Monday work stoppages and Chrysler experience necessary. Ex- 


ended at Firestone in Akron, where cellent working conditions and postwar 


6,500 workers returned to work, future. Give full details in letter, or 
‘ : contact M. J. Bloom, Shank-Cobley, 
and at Spicer Mfg. Co. in Toledo,} [)¢.°'1017 Madison Ave., Toledo 2, 0. 


where the resumption of work by |We—NEED MECHANICS. If youre an 
5,500 employes renewed the flow of experienced mechanic, we will pay you 
jeep axles to the Willys plant. top wages. Our Ford Shop is well 


: equipped. Working conditions are pleas- 
Meanwhile, workers at the AC oa. if ven Gaal & Gund GO bee ana 


Spark Plug division of General Mo-| for after the war write Moline Motors, 

tors in Flint voted for a strike in] Inc., 1122 5th Ave., Moline, Ill. 

2n NLRB-held vote. A PRACTICAL AUTOMOBILE MECHAN- 
IC with a large established trade in an 
{deal location for a sales agency in the 
heart of a fine industrial city of 50 
thousand 30 miles from Chicago. Would 
like to contact a man of ability familiar 
with the business and for the present 
able to secure the agency of any new 


. car put out, on a mutually satisfactory 
basis, business prospects are unlimited, 
and will stand the closest investigation. 


Address Box 981, c/o Automotive News, 
Detroit 26. 


WANTED SHOP FOREMAN AND SERV- 
ICE MANAGER with successful mechan- 
ical experience, able to handle men. Also 
experienced Ford mechanics. Old estab- 
lished Ford Dealership, Runkel Bros., 
Havre, Mont. 


WANTED—I1st CLASS BODY MAN. Per- 
manent work—40 hr. week. Time and 
half overtime. One week vacation with 
pay. $1000 Free Life Insurance Policy 
to all employes. Extra monthly bonus. 
Participation in Blue Cross Hospital 
Plan. A clean, light and airy place to 
work. A good job for the right man. Call 
or write the George Motor Co., 60 
Shrewsbury St., Worcester, Mass., Tel. 


ew Elks talk to more people 2-3747, Dodge & Plymouth Distributors. 
POSITION WANTED 


a than any other group — 
of 680,000 individuals | aNAGER AVAILABLE 


TH t Capable of taking complete charge of deal 


. 


= 


of 300 or more new cars yearly. Back- 
ground of twelve years retail salesmanage- 
ment and more recently eight years field 
connection with a General Motors car divi- 
sion. Now forty years of age and seeking 
a connection where ability, experience, suc- 
cessful record, business management edu- 
cation, personality, energy, and desire to 
succeed will pay their full dividend. All 
qualifications necessary for complete well 
balanced operation. Desire salary and 

Fa Ge 4S 2 Ee) bonus based on net profits of business. 
Available immediately. Address Box 992, 
c/o Automotive News, Detroit 26, for full 
information. 


glew York + Chicago - Detroit 


POSITION WANTED 


GENERAL MANAGER with _ exceptional 
automobile management background. 


to dealers. 

selling experience. Will consider position 
paying salary and substantial profit par- 
ticipation. Box 993, c/o Automotive 
News, Detroit 26. 


MIDDLE AGED MAN desires suitable field 
or managerial position. Automotive sales 
field experience—cars, trucks, buses, fi- 
nance. Highest references. Aggressive. 
tactful, dependable. Box 989, c/o Auto- 
motive News, Detroit 26. 

MANUFACTURERS REPRESENTATIVE 

CALLING ON AUTOMOTIVE PARTS and 
accessory jobbers in state of Michigan. 
Wants additional lines. Box 990, c/o 
Automotive News, Detroit 26. 


DEALERSHIP FOR SALE 


THREE CAR DEALERSHIPS—3 makes, 
service, gas station, recapping business; 
storage, good inventory equipment. Lo- 

" cated center Southern city. Grossed $63,- 
000 1944 without car sales. Il] health re- 
quires sale at low price of $32,000 cash. 
Real opportunity. Ralph Deninger, Broker, 
12 East 41st, New York City. 


NEW CARS FOR SALE 


1940 C27 CHRYSLER CROWN IMPERIAL 
SEDAN. Low mileage. Four new tires, 
radio, heater and overdrive. Ceiling $2.,- 
616. Lynn H. Maughs, 510 Market St., 
Fulton, Mo. 


USED CARS WANTED 


SEVEN PASSENGER cars, in fine condi- 
tion only. A. A. Auto Service, 153 W. 
54th St., New York, N. Y. Telephone 
Circle 7-6279. 


SEVEN PASSENGERS, limousines, large 
fives; cars must be _ clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. * 


I'LL BUY 1 or 1,000 1935 to 1942 cars 
regardless of price or condition. Sam 
Greenfield, 6700 Euclid, Cleveland, Ohio. 
HE 0232. 


WANTED—ANY 1909 model automobile in 
running condition, E.M.F. preferred. Car 
to be used to advertise the year we 
started business. Glenn E. Thomas Com- 
pany, 340 East Anaheim, Long Beach 2, 
Calif. 


1940 WRECKED PONTIAC SEDAN body 
6 cylinder, 120” wb.—or will buy 
holstery separately. Haddad’s Motor 
Sales, 55 West St., Pittsfield, Mass. 


USED CARS FOR SALE 


GOOD SELECTION OF USED CARS— 
1941 and 1942 down. All makes and 
models at as is ceiling prices. Will sell to 
dealers within three hundred mile radius. 
Ask for Mr. Becker or Mr. Cates. Gash- 
Stull Co., Chester, Pa. Telephone 6131. 


USED CARS AVAILABLE at OPA as is 
base price. 100 car stock. 1937 models 
and up, including 1942 models, ready for 
dealers’ inspection. Chrysler Pittsburgh 
Co., Inc., 5625 Baum Boulevard, Pitts- 
burgh 6, Pennsylvania. 


WHOLESALE IS OUR BUSINESS—How- 
ever due to the increasing difficulty of re- 
plenishing our stock we must limit our 
clientele to dealers in position to buy any 
make or model in load lots (4 cars). 
Over 200 cars sold in March at Region A 
as-is ceiling. Call or write George Row- 
ley (Automobiles since 1916), ¢/o Cap- 
{tol City Pontiac Co., Phone Lansing 
5-7212—-235 8. Grand Avenue, Lansing, 
Michigan. 

1941 DODGE ARMY command cars. Un- 
usually good condition. FRANKLIN 
WEBER PONTIAC, 6115 N. Clark St., 
Chicago, Ill. 

1940 PACKARD CUSTOM SUPER 8 (180) 
series 1075 7 passenger limousine, shows 
no wear—under as is ceiling. Sam Green- 
field Co., 6700 Euclid Ave., Cleveland 
3, O. 


—FOR SALE— 


200 Used Cars 


All 1942’s 


Now Released by OPA 


Studebakers - Plymouths 
Hudsons 


All six-cylinder, 4-door sedans. Though ex- 
cabs, these cars are low mileage units and 
are in fine condition. Some are located in 
Philadelphia, and some in South Bend. 
Immediate shipment available. 


BEN MEDOW & CO. 


751 S. Michigan St. Phone 3-3154 
SOUTH BEND 18, INDIANA 


TRUCKS FOR SALE 


FOR SALE—We carry about one hundred 
reconditioned used trucks and trailers, 
all makes and models. Will sel! carload 
lots or single units to dealers. Shearer 
Chevrolet, L. T. Gilliam, 7256 Manchester 
Avenue, St. Louis, Missouri, Phone High- 
land 3400. 


care of Automotive News, Detroit 26, Mich."’ add one Dollar ($1) per insertion for this address and extra service as replies are 


DETROIT 26, MICH. 


TRUCKS FOR SALE 


1940 FORD CAB over engine Twin Grico 
Tractor Dual Engines, transmissions and 
axles, Air Brakes, 10-7.50 Tires fair. 
General condition good. Below ceiling. 
Shechtman Motors, Box 1064, Hartford. 
Conn. 


BRAND NEW CHEVROLET TRUCK with 
Thornton DC-26-C dual axle, takes 24 
ft. bed. Has 2-7.50, 8-8.25 tires.. Ceiling 
List $4150. Will sell $3650. Box 991, c/o 
Automotive News, Detroit 26. 


TRUCKS WANTED 


WANTED TO BUY 
All Makes and Models of New 
Trucks 
Also New Bus Chassis 


BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, Illinois 


BUSES WANTED 


NEW BUS CHASSIS WANTED—WiIl pur- 
chase any number of new Ford, Chevrolet, 
International, or other make bus chassis. 
Write M. C. Murrell, Superior Coach Sales 
Company, 2335 N.W. 12th Street, Oklahoma 
City, Oklahoma, giving lowest prices f.o.b. 
chassis factory or other location. 


BUSES FOR SALE 


FOR SALE—1936 Dodge school bus. Wayne 
body. 54 passenger. Good condition. C. 
W. Donaldson, Pandora, O. 


SHOP EQUIPMENT WANTED 


WANTED—NEW OR USED BRAKE RE- 
LINER with drilling and counter-sinking 
attachments. State condition and price. 
Boorman & Wilbur, Otisville, New York. 


SHOP EQUIPMENT FOR SALE 


WANTED—Elither Lyons or Berger used 
auto parts bins. Write or wire George H. 
Welsh Motors, Inc., Kansas City 2, Mo. 


FORD DISTRIBUTOR ADAPTOR—Enables 
installing 68 or 78 distributors on 42 to 
45 Ford motors when being installed in 
older units. Shipped parcel post. Roy G. 
Roush, 2502 Sherwood Road, Toledo 9, 
Ohio. 


ADJUSTABLE PARTS BINS that do the 
job. Prompt delivery. Catalog. Write or 
wire SPERBER MANUFACTURING, 
1811 Trombly, Detroit 11. 


SS 

STEAM VULCANIZER., build-in generator; 
liquid dispensers and other equipment; 
Big Game Rifles. Ross Bowman Garage, 
Wheeling, W. Va. 


SALE. Boring Bar Storm. Model S- 
50c N. 316 with two cutting heads. One 
of these heads used once. Price $115. 
Portable air compressor with Hose and 
Spray gun, used three times. Compres- 
sor 21% x 11/16 motor % H. P. 4 cu. 
ft. Air operates at 40 lb. pressure. Price 
complete $41. Kentucky Motor Co., Box 
96, Hopkinsville, Ky. 


PARTS WANTED 


WANTED FOR 1941 180 Packard limou- 
sines, fenders, radiator, distributor com- 
piete, what else have you? A. A. Auto 
Service, 153 W. 54th St., New York, 
| i 


PARTS WANTED. 1941 Ford super dlx 
hood. 1942 Chevrolet hood. 1941 Ford 
front bumper brackets. Sam Greenfield 
Co., 6700 Euclid Ave., Cleveland 3, O. 


LEFT FRONT FENDER, new or used 
for 1939 Cadillac Special 4 door sedan, 
Serial No. 6293439. Wire or phone col- 
lect. Conshafter & Farr, Inc., 3006 
Bailey Ave., Buffalo 15, N. Y. 


WANTED. Hood complete for 42 Oldsmo- 
bile model 66 club sedan. L. D. Poer 
Chevrolet Co., Sebring, Fla. 


LEFT REAR DOOR 1940 Hudson Model 
40. Farrham & Sons, Montpelier, Vt. 


WANTED. Right and left rear 
for 1941-42 Cadillac, anything else for 
late Cadillacs. Landis Garage, Landis, 
». ©. 


PARTS FOR SALE 


AUSTIN, BANTAM, parts. Hagemaster, 
Laurel, Miss. 


FOR SALE—-2 Speed Axle-——5 Speed Trans- 
mission out of wrecked 1941 two ton 
Dodge. Write Lukeman Motor Co., Jack- 
sonville, Ill 


ATTENTION 


19389 DELUXE FORD GRILLES 
190 STD. FORD GRILLES 


Lots of 12 or More 
$8.95 Each 
Freight Extra 


HALL-DODDS 
FORD 


12525 GRATIOT AVE. 
Detroit Michigan 


ACCESSORIES FOR SALE 


AUTO SEAT COVERS. fibre, leatherette 
trim. Coupes $5.95, Sedans $9.95. 
mediate shipment. Bay Auto Sales, 
Bay Street, Rochester, New York. 


ACCESSORIES WANTED 


WANTED - WANTED - WANTED 
NEW AUTO RADIOS & AUTO HEATERS 


Need unlimited quantity of NEW Auto 
Radios and Heaters (Stewart-Warner gaso- 
line and dash type hot water heaters). Will 
pay cash. Write for full particulars . 
price, quantity. :nakes, etc. 


MANHATTAN AUTO & RADIO CO. 
1706 7th St., N.W. Washington 1, D. C. 


MISCELLANEOUS 


CRANKSHAFT Grinding & Metallizing. 
JOHN P. HUGHES MOTOR CO., INC., 
801 Commerce St., Lynchburg, Virginia. 


FOR SALE—Ford Laboratory Test set 
newly reconditioned by Heyer—$175. Ford 
6’ Oval neon with Mercury neon attached. 
Newly renovated and painted—$150. Ford 
window neons—each—$15. Posey Motors, 
Inc., 1019 Park St., Peekskill, N. Y. 


SUBSCRIBERS WANTED to America's 
fastest growing Taxicab Weekly. August 
marks our 13th year of publication. Send 
your dollar today. TAXI WEEKLY, 1819 
Broadway, New York City 23, N. Y. 


AIRPLANES FOR SALE 


JSED AIRPLANES, ALL MAKES, in- 


ciuding small trainers; also 4-5 and 8- 
place Beech, Cessna and Waco. Will 
take cars or other airplanes in trade. Can 
finance, also train and check out. In- 
quiries in ited. Babe Turner, Chief Pilot, 
3916 East Central, Wichita, Kansas. 
Phone 26717. Nordstrom-Mack Motor 
Company, Newton, Kansas, Mosby-Mack 
Motor Company, Topeka, Kansas, Mor- 
gan-Mack Motor Cempany, Lawrence, 
Kansas. 


BUY BONDS 
and STAMPS 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


at 10:30 a.m. 


Every Tuesday — Rain or Shine 
Used Cars and Trucks on Hand 
At All Times 

FOR DEALERS ONLY _ 
WE BUY WE SELL WE SWAP 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Ill. 


New England’s Largest Selection 


USED CARS-WHOLESALE 


CHOICE OF 1,000 CARS—ALL MAKES—ALL MODELS—1836-1942 
24-HOUR SHIPMENT—CALL—-WRITE—PHONE 


O’MEARA MOTOR CO. 


“New England’s Largest Ford Dealer” 
653 CONN. BOULEVARD, EAST HARTFORD, CONN.—Tel. 38-2116 





Chrysler-Plymouth dealers 


have learned a lot during this emergency 


IRST OFF, they’ve often heard their customers 
F express amazement at how well their 
Chrysler and Plymouth cars continue to stand 
up after years of use and under today’s trying 
conditions. 


They've learned of the tremendous good will 
all this has built up... the enormous demand 
for postwar Chryslers and Plymouths that has 
developed since the last new cars came off 
the line in 1942. 


As dealers they have come to understand 


how much it means to have highly trained 


constructive advice when needed. 


ae 
— 


| 


— 


field men readily available to give sound and 


Most of all, they know they'll have even finer®S 


and more beautiful Chryslers and Plymouths 


to offer owners both present and future. 


And all that means some mighty nice things 


are in the offing for Chrysler-Plymouth dealers. 


CHRYSLER 


DIVISION OF CHRYSLER CORPORATION 


iit aE td RA. 5 ite 





